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New fireproof refinery built in 1925 


NIAGARA BRAND 


Genuine double refined Saltpetre (nitrate 
of potash) and double refined Nitrate of 
Soda — “The old reliable way to cure 
meat right” —both complying with the 
requirements of the B. A. I. 


BATTELLE & RENWICK, INC. 


Established 1840 80 Maiden Lane, New York City 
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“BUFFALO” Meat Grinder 
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NIVERSALLY recognized as the World’s . 
Greatest Meat Cutter, for producing quality al 
sausage. th 
° ° e ° Mixes meat most thoroughly mi 
Embodies the only correct cutting principle: in least time. ye 
Knives revolving at a high rate of speed pass within “BUFFALO” Self- Emptying = 
a fraction of an inch of the bowl, then through a slot - 
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This gives a sheer, clean cut, opening all the meat on 
cells, thereby increasing the yield and producing 7 
finest quality sausage meat, free from cords and rs 
lumps. 
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world’s most prominent packers and sausage “Seta sal 
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How Should Packer Salesmen Be Paid? 


To Sell More Product at a Profit 
Means Best Results from Salesmen; 
How to Accomplish This Is Problem 


What is the best means of pay- 
ing packer salesmen ? 


Is it practical to have only one 
method of compensation and stick 
to it? 

A good many packers are puz- 
zied about the best way to pay 
their salesmen. Selling costs 
must be kept as low as possible, 
yet the salesman must be given 
a fair return for his effort. 


What the packer wants is some 
system of payment that will be a 
constant incentive to his sales 
foree—one that will spur the men 
on to better effort, ana to regard 
themselves as an important part 
of the organization, and as such 
to see that it “makes good.” 


Different Methods Used. 


Some packers use the straight 
salary method. Others give sal- 
ary and commission. In some in- 
stances selling is done on a strict- 
ly commission basis. 


There are packers wh» believe 
the ideal plan is to pay salesmen 
on a tonnage basis. If payment 
is confined to the salary method, 
the salary is graduated according 
to the tonnage. 


In such cases the “batting aver- 
age” of the salesman is made the 
basis for payment. The weekly 
“batting average” is kept, and is 
carefully checked with that of the 
previous week, and of the same 
Period one and two years pre- 
vious. 

In this way not only the per- 
formance of the salesman but the 


possibilities of his territory are 
always at hand. 

There is a record on which his 
pay can be based. If he earns an 
increasingly good return for his 
company, then his salary or com- 
mission—as the case may be—is 
increased accordingly. 

Salary vs. Commission. 

Packers in favor of the straight 
salary method believe the sales 
organization can be handled bet- 
ter, and better results are secured 
in all-around sales, with a better 
distribution of product to the 
trade by this method. 

An objection to the commission 
plan of payment is that salesmen 
are likely to concentrate on those 








More Sales at Lower Cost 


Is a straight salary or a com- 
mission the better plan for pay- 
ing packer salesmen? 


A straight salary may not 
stimulate the salesman to his best 
efforts. 


A straight commission may en- 
courage overselling to the neglect 
of service and missionary work. 

There are variations of both 
plans that overcome these objec- 
tions; that encourage the sales- 
man to sell more and enable the 
meat concern to reduce its sell- 
ing costs. 


Better packer merchandising 
methods are possible—and even 
become necessary. A method of 
paying salesmen that is satisfac- 
tory to them and to the firm is 
one of the first steps. 

Such a system can be worked 
out. 























items that give the greatest vol- 
ume and are inclined to give little 
attention to meat specialties. 
There is also a feeling that men 
paid on a commission basis have 
less interest in the firm, and are 
more difficult to keep in close 
touch with than men on a salary. 


The location of the sales ter- 
ritory, whether near the packing 
plant or far removed also has an 
influence on the methods of com- 
pensation. 


It is an important matter in 
any packing organization, and 
sometimes furnishes a problem 
that all packers have not solved 
to their entire satisfaction. 


As a contribution to its solution 
the following important consider- 
ations are outlined by a business 
management executive. The ideas 
presented may help packers and 
sales managers to work out a 
more satisfactory system than 
they now have. 


Methods of Paying Salesmen 


By J. J. Berliner, B. C. S. 

There is no single method of compen- 
sation that will work equally well for 
all types of salesmen, all types of busi- 
ness, or fit in under all conditions of 
selling. However, there are certain 
elements relative to compensation that 
must be considered. These are as fol- 
lows: 

1—A subsistence salary. 

2—A commission for sales above a 
set quota, such commission to be graded 
by the net profits to be realized. 

3—Bonuses for unusually good per- 
formances—the bonus for reductions in 
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selling expenses being of timely im- 
portance. 

4—Penalties for slovenly perform- 
ances. 

5—A money equivalent for all serv- 
ices the salesman renders. 

In general, the method of compensa- 
tion should be designed to develop the 
best efforts of salesmen, to provide for 
their living and business expenses and 


F—Thereupon there is paid to each 
salesman a commission determined by 
the percentage by which sales results 
for the year exceeds sales quotas for 
the entire branch. This percentage of 
each salesman’s results is paid to him 
as his commission for the branch re- 
sults which have been obtained. 

Advantages and Disadvantages. 


Advantages and disadvantages of 


neglect of service and missionary. work 

3—Too much is earned by the sales. 
men in periods of prosperity and too 
little in times of depression. 

4—Difficulty found in determining a 
proper rate of commission. 

Very frequently with the best of in. 
tentions, a company and a salesman 
enter into a commission arrangement 
under which in almost every case the 





something besides, all at an expense in different methods of compensation are remuneration turns out to be either too Cc 
line with the present day demand for tated as follows: small or too large. If it is too small, the 1 
lower costs of distribution. I.—By Salary: the salesman is dissatisfied and it must nece 
How One Firm Pays. 1—Secures adherence to sales prin- %°" be increased. If it is too large, cool, 
Following is the method of compen- ciples of the house. r — 4 — pres disses isfied port 
sation in use by one large concern: 2—Allows for proper degree of de- * Me - yo ae 1 = yet if it 18 not adva 
1—A salary payable monthly is es- velopment of missionary work. a aren wudlins —— 2 ee curr’ 
tablished at the beginning of the year 38—Easy to compute, eliminating a ike importance are dissatisfied. turn 
for each salesman by the manager of lot of clerical work. Variations in Commission Method, Qu 
the branch to which the salesman is 4—Has authority of long usage. Variations in the commission method is te 
attached. The factors considered by 5—Leaves the house free to transfer jnclyde: Cost 
the manager in establishing the salary salesmen to other teritories. 1—Straight commissions—a_ fixed ating 
are as follows: Disadvantages of method: percentage paid on all sales. occas 
A—Personality, based on initiative, 1—Salesmen often grow dissatisfied 2—Sliding commission — commission offse 
aggressiveness, industry, habits, ap- when salaries are not raised frequently. percentages increased as definite sales not i 
pearance and magnetism. 2—Does not stimulate the salesman totals are reached. heat, 
B—Knowledge of product, company to his best efforts. In different fields, 3 Group commission — merchandise passe 
total sales compared with potential some concerns have found that by js divided into groups each carrying a the n 
sales, with consideration given to com- changing from salary to a commission different rate of commission. made 
pany brand merchandising, window basis, the salesmen’s business improved. 4__Commission and drawing account As 
display, orders for advertising, in- On the other hand, other concerns _ jther guaranteed or applied against cienc 
stalled price, and publicity. found the reverse more beneficial. earnings. they 
C—Sales accomplishments including When they changed from a commission _There is a growing realization of the these 
policies and other valuable informa- to a salary basis, better work was the necessity of allowing a salesman a reg- easil} 
tion. result. ular and fixed income, not large enough To 
D—Probable future value to com- Advantages of Commission Method. to encourage loafing, but sufficient to these 


pany. 

Futhermore, the sum of the total 
salaries must be such as may be in- 
cluded equitably in the operating 
budget established for each branch at 
the beginning of each year by the gen- 
eral manager of sales with the ap- 
proval of the president. 

Commission Is Also Paid. 

2—In addition to the guaranteed sal- 
ary, a commission is payable to each 
salesman, which is determined as fol- 
lows: 

A—Sales quotas for all articles are 
assigned to each branch. Each quota 
is fixed at approximately 10 per cent 
less than the sales expectancy for each 
branch. 

B—Sales results for each article or 
product are weighed with the price 
thereof, and thereupon total percentage 
of results to the sales quotas for each 
month is determined. 

C—Sales quotas are announced at the 
beginning of each half year and the 
results computed at the conclusion 
thereof respectively. 

D—At the end of the first half year 
announcement is made to each branch 
of the results accomplished. 

E—At the end of the calendar year, 
which is also the fiscal year, sales re- 
sults, compared to the sales quotas for 
the entire year, are computed. 


II.—By Commission: 

1—Compensation is measured direct- 
ly by the results. 

2—The risk and responsibility is 
placed upon the salesmen. 

38—Salesmen are stimulated to harder 
work, so as to increase their income. 

Disadvantages of commissions: 

1—Relation of salesmen to house is 
apt to be distant. 


2—Encourages overselling to the 








A Packer’s “Best Bet” 


Satisfied salesmen are the 
best assets a packer can 
have. 

They are loyal, and always 
on the alert to forward the 
interests of the house they 
represent. 

The right kind of men are 
essential, for often the com- 
pany is judged by the men 
selling its goods. 

How should salesmen be 
paid to get the best results 
—for them and for the 
house? 


Packer sales managers have given 
their opinions and experiences. 
What are yours? 




















cover living and business expenses, 
This holds true particularly for new 
men, or old men working new territory. 


A Most Satisfactory Plan. 


Thus one company has found from 
years of experience in handling special- 
ty salesmen that the commission plan 
of compensation with a weekly drawing 
account has proved most satisfactory. 
This concern required the salesmen to 
establish a credit balance before they 
draw more than their weekly drawing 
account, and while debit balances may 
run to considerable figures on men tem- 
porarily not producing, the conditions 
existing must be taken into considera- 
tion before discharging the man on this 
account. 

When sales come hard, it is neces- 
sary to be a little more lenient in this 
respect than at other times. The pur- 
pose and value of the drawing account 
is to relieve the worry incidental to a 
straight commission basis, and assur- 
ing a man a weekly compensation on 
which he can rely. 


Salary and Commission Over Quota. 

An illustration of this method of 
paying is the practice of one company 
that pays a moderate salary on a 
amount of business which they think 
the territory should yield, and then give 
(Continued on page 50.) 
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Putting Air to Work in the Meat Plant 


Temperature Study Develops Device 
Which Is Readily Adaptable to Use in 
Heating, Cooling or for Ventilation 


Conditions frequently arise in 
the meat packing plant when it is 
necessary or desirable to heat, 
cool, dry or ventilate a room or a 
portion of a building, or to take 
advantage of heat, cold or air 
currents to hasten a process or 
turn out a better product. 

Quite often, when such a need 
is temporary, it will not be met. 
Cost to install steam or refriger- 
ating piping or fans for such 
occasional use would more than 
offset advantages to be had. And 
not infrequently the need for the 
heat, cold or air would have 
passed before the installation of 
the necessary equipment could be 
made. 

As a result there is loss of effi- 
ciency, and costs are higher than 
they would be otherwise were 
these aids available quickly and 
easily. 

To care for situations such as 
these, and to provide a permanent 
























UNIT HEATING AND ITS APPLICATION IN MEAT PLANT. 
Right—This shows the self-contained device which may be used 
either for heating, cooling or ventilating purposes. 


Left—This shows the sausage room of a meat plant, with two 
of the units installed, as indicated by the circles drawn on the 


illustration. 


In this illustration they are used for bringing in the warm air 
and for removing the steam and vapor which collects in a sausage 


kitchen. 


source of heat, cold or ventilation, 
there has been developed recently 
a self-contained unit that has 
already found considerable appli- 
cation in meat plants. 


In this device means have been 
found for putting air to work and 
making it perform as desired. A 
description of this machine and 
its application follows. 


Heating by Unit System 


Unit heating, as this new device is 
known, has been developed in response 
to a need for a dependable temporary 
or permanent source of heat, cold or 
ventilation in the meat packing plant. 

In operation it projects a stream of 
air by means of an electric fan over 
the hot or cold metal plates of a coil. 
As the air is warmed or cooled it is 
directed toward the desired spot by a 
series of deflectors. 


There are three main divisions of a 
unit heating assembly—the heating or 





cooling element, the electric fan and 
the cabinet and louvers. 

The coil is connected to a source of 
heat or cold—either steam, hot water 
or refrigerating lines, as the occasion 
requires. The fan drives a current of 
air over the plates of the coil and dis- 
charges it in great volume at high 
velocity for a considerable distance. 
The deflectors may be set to direct the 
hot or cold air at any angle to the 
floor, upward or downward, as desired. 

The principle of the device is similar 
to that of the radiator and fan of the 
automobile—one of the most efficient 
heat transfer devices ever invented. 
Here the hot water of the cooling sys- 
tem is run through the pipes of the 
radiator, and the air which is drawn 
through the radiator by the fan carries 
the heat units away. 


How Heat Is Transmitted. 

Under ordinary heating practice, 
when heat is desired the cast iron radi- 
ator or a pipe coil is used. These, as a 
rule, are heated to a degree far beyond 
the temperature desired in 
the room. In the transfer 
of this heat from the coil 
to the atmosphere there is 
a big gap. The air does 
not warm up to anything 
like the same temperature 
as the metal of the radi- 
ator. 

In other words, to heat 
a radiator is easy. To 
transfer the heat from the 
radiator is difficult. Left 
to themselves the heat 
units are lazy and stub- 
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born, and prefer to stay in the heating 
coil rather than to move out into the 
air. 

With unit heating the inert atmos- 
phere surrounding the coil is made to 
work. The electric fan drives the air 
in a straight line over the hot plates 
with such force that the heat units are 
carried away from the metal and 
absorbed into the current of air. 


Various Uses in Meat Plant. 

It is a fact that aluminum, copper, 
sheet metal, etc., are such excellent 
conductors of heat that it requires a 
powerful fan to keep pace with the 
work of the heating sections. These 
have a tendency to progress ahead of 
the air stream, and the problem is pre- 
sented of coordinating the work of both 
so that efficiency and economy may go 
along hand in hand. 


There has now been devised a heat- 
ing coil, of patented aluminum alloy, 
cast in one piece. The surface of the 
steam core is extended in a series of 
parallel fins, set at right angles to the 
stream line core, about a quarter inch 
apart. These fins permit of free and 
easy passage of the air current as it 
is driven through by the fan. The de- 
vice is light, compact, durable, corro- 
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sion, rust and leak-proof, and is said to 
possess high conductivity of heat units. 
Cools as Well as Heats. 

For the purpose of heating alone the 
machine can be used in work rooms, 
killing floors, sausage rooms, machine 
shops, foundries, etc., while a bad con- 
dition in a set of elevator shafts, due 
to cold drafts, has been corrected to a 
satisfactory degree by the installation 
of one unit. This warms the cold air in 
the pent house and reduces its down- 
ward flow. 

In process work the device is now 
used to thaw frozen meats and produce, 
for the removal of steam and fog, to 
ventilate corridors in a smoke house, 
and to refrigerate cold storage ware- 
houses. 

This latter application is unique. 
The same type of unit which supplies 
heat in one case produces a_ below- 
freezing temperature in another, by the 
substitution of a refrigerating agent 
for steam. 

The places where this machine can 
be applied in a meat plant are many. 
In addition to its efficiency and ease of 
installation, the claim is made that the 
cost of operation is low, and that it 
saves floor space as compared to con- 
ventional types of heating systems. 


ee 





Packers’ 1928 Prize Idea Contest 


The fifth Prize Idea Contest has just 
been announced to its member com- 
panies by the Institute of American 
Meat Packers. The sum of $1,000 again 
will be available for cash awards for 
the best practical operating ideas de- 
veloped during the year, and submitted 
in the contest. 

The contest will be conducted under 
the direction of the Department of 
Packinghouse Practice and Research, 
and the awards will be made by an 
impartial committee, of which the fol- 
lowing are members: H. P. Henschien, 
chairman, A. W. Cushman, George M. 
Foster, S. C. Frazee, H. J. Koenig, 
Donald Mackenzie and R. E. Yocum. 

The prizes are financed from the 
Institute Plan Fund. Contestants 
should send their entries to the Insti- 
tute headquarters, 509 South Wabash 
Avenue, addressed to the attention of 
the Department of Packinghouse Prac- 
tice and Research. 

The division of the $1,000, which is 
available for these awards, will be left 
to the discretion of the committee. The 
amount awarded to any one contestant 
will depend entirely upon the value of 
the idea entered. 

Although the primary purpose of the 
contest is to furnish additional incen- 
tive toward increasing operating effi- 
ciency in the industry, there also is 
available an opportunity for the con- 


testants to gain wide recognition and 
reward for effort and ingenuity. 

The contest is open until July 15, 
1928. Rules governing the contest are 
given here in full. 


Rules of the Contest. 


Rules of the contest are as follows: 

The sum of $1,000 will be available 
for distribution in prizes. 

1. Certificates of Merit from the 
Institute will be presented to all con- 
testants who do not receive a prize but 
whose ideas commend themselves to the 
Committee on Awards. 

2. Every contestant must submit a 
brief describing his idea or process 
fully, not later than July 15, 1928. The 
description should be full enough so 
that the judges will be able to grasp 
easily the operating details of the idea 
or invention. Sketches, photographs, 
or other matter illustrating the idea 
should accompany it. Corroborative 
evidence of practicability should also 
accompany the brief whenever possible. 

3. The achievement may be anything 
which has to do with the operating 
departments of meat packing establish- 
ments. 

What May Be Submitted. 

(a) It may be an improvement in a 
manufacturing process, such as_ the 
curing of meats, the refining of lard, 
the slaughtering of hogs, or the manu- 
facture of sausage. 

(b) It may be a labor-saving device 
in any operating department whereby 
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the expense of one or more men jg 
eliminated, or whereby production is 
increased with the same labor outlay, 
or anything else accomplished that 
effects a real saving. 

(c) It may be the simple statement 
of an idea whereby the production of 
some packinghouse product may be 
handled in a better manner go ag to 
increase its value or sale. 

(d) It may be a process for jm. 
provement of the quality or desirability 
of any packinghouse product. 

(e) It may be the arrangement ang 
placing of equipment in a department 
to facilitate handling of product during 
processing. 

Those Who May Compete. 

4. Only employees of a member 
company of the Institute of American 
Meat Packers shall be eligible for 
competition. Such employes shall haye 
been employed by that member com. 
pany for not less than ninety days he. 
fore submitting their briefs, and they 
must be employed by a member com. 
pany at the time that the award shal 
be made. 

5. Application of machinery already 
in use in other industries, but not pre. 
viously applied to the meat packing 
industry, is permissible. Contestants 
will find it easy to secure the coopera- 
tion of machinery manufacturers jn 
developing such new uses for their ma- 
chinery. 

6. No machinery or equipment now 
in common use in meat packing plants 
will be eligible for entry in the con- 
test, excepting where there is a sugges- 
tion for definite improvement in a 
process or in the operating methods, 
The idea or invention must have been 
originated since October 1, 1927, or 
must be an improvement on methods 
in use at that time. 

Fifth of a Series. 

7. The awards will be made by a 
competent committee, which will con- 
sider carefully every suggestion made 
and will make the most thorough in- 
vestigation possible of all improve- 
ments or inventions brought to its 
attention which it deems worthy. 
Awards will be made at the next con- 
vention of the Institute. Members of 
the Committee on Awards and paid 
employes of the Institute shall not be 
eligible for competition. This commit- 
tee shall decide all questions pertaining 
to this contest, and its decision shall 
be final. 

8. This is the fifth of a series of 
competitions for the advancement of 
the practical operations of the meat 
packing industry, and is a regular part 
of the Institute of American Meat 
Packers’ program. Every contestant 
should understand that failure to wn 
the contest last year has not disquali- 
fied him for competition this year. In 
fact, it is expected that many contest- 
ants whose ideas were not develo 
far enough to win last year may beabh 
to improve the ideas for re-entry this 


year. 

9. It should be fully understood that 
the Institute will not claim ownership 
of any idea by reason of its being et 
tered in this contest. However, ¥ 
Institute reserves the right to pub 
for the benefit of its members the ideas 
presented or abstracts thereof. These 
abstracts will be issued after the award- 
ing of the prizes and certificates 
merit. 
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Packers Did Not Divide Buying Territory 


Charges of Collusion in Direct Buying Are Not Proved 


Convincing evidence that the Rath 
Packing Company and George A. 
Hormel and Company did not make or 
put into effect any agreement to divide 
hog buying territory in Iowa in July, 
1924, was presented by officials of the 
two companies and by livestock ship- 
pers at the hearing held February 15, 
16, and 17 in Mason City, as a result of 
charges contained in a complaint which 
had been issued by the U. S. Depart- 
ment of Agriculture under the Packer 
and Stock Yards Act. 

George F. Summers, former Hormel 
hog buyer and author of the charges 
on which the Department’s complaint 
was based, occupied the witness stand 
for the first day and a half. 

He testified that Ben F. Hormel, vice- 
president and head of the livestock de- 
partment of the Hormel company, had 
informed him on the telephone that an 
agreement had been made by the two 
packers to divide territory in which 
swine previously had been purchased 
by both companies, and that, in accord- 
ance with the alleged agreement, 
Summers should refrain thereafter 
from buying hogs in a certain district 
in Jowa. Summers stated that he was 
requested to notify another Hormel 
buyer to refrain from buying at certain 
other points. 


Real Facts Are Brought Out. 


On crass-examination Summers ad- 
mitted that he had interpreted the in- 
structions to mean that he should not 
buy “on track,” but could continue to 
solicit shipments to be made f.o.b. 
Austin, Minn., where the Hormel plant 
is located. 

Twelve of his daily reports to the 
company were introduced to show that 
he had continued such solicitations and 
had met with severe competition from 
the Rath buyers. He also admitted that 
no one had told him the Rath company 
had agreed to cease buying at any 
points, and indicated at various times 
a a witness that he did not know 
whether the company had ceased buy- 
ing or not. 

Several witnesses for the department 
stated that Summers had refused to 
quote prices to them for “on track” 
sales after July 28, 1924. 


Why Track Buying Was Stopped. 


Ben F. Hormel later took the stand 
and stated that he had never discussed 
or entered into any agreement with 
ay packing company. 

He testified that the Hormel company 
had decided to stop track buying in the 
district because of unduly high prices 
being paid by competitors, and because 


the shrinkage on shipments from that 
territory had been excessive. He said 
he had ordered Summers to stop buy- 
ing “on track,” but had urged him to 
continue to solicit shipments to be made 
f.o.b. Austin. 

L. A. Hoffman, livestock buyer for 
the Rath company, the man with whom 
Mr. Hormel was alleged to have made 
the agreement, testified that he had 
never discussed or entered into an 
agreement. 

Ten or more independent livestock 
shippers testified that they never had 
heard of such an agreement, and that 
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competition on the part of and between 
the two packers had continued keen 
and close. 

Buying Records Disprove Charge. 

Other conflicting testimony was intro- 
duced by both the complaintant and the 
respondents during the three days. 
Among the important exhibits intro- 
duced into evidence by the packers 
were records of purchases showing that 
each company had received many ship- 
ments subsequent to the date of the 
alleged agreement from points in the 
disputed territory. 

Disposition of the case will be made 
by the Secretary of Agriculture follow- 
ing review of the transcript of the testi- 
mony and of briefs to be submitted by 
the packers. 


> 





Northwest Packer Starts Retail Chain 
Says Aim is to Reduce Growing Cost of Selling 


To reduce the cost of selling meats 
at least one-half, Charles H. Frye, 
Pacific Coast meat packer, is organiz- 
ing a chain of retail markets which 
already numbers 15, and which will be 
increased to 50 in the city of Seattle, 
Wash., as soon as equipment can be 
placed. 

Mr. Frye claims that the cost of mer- 
chandising meats has increased at least 
300 per cent within the past few years, 
and that something must be done to 
reduce distribution costs. 

The Frye Packing Company is the 
largest packing concern on the Pacific 
Coast, and has long dominated the 
Pacific Northwest market. Its head is 
known as a fighter as well as a pro- 





CHARLES H. FRYE 
Seattle packer who is entering retail field, 


gressive merchant and manufacturer. 
When he starts anything he is very 
likely to carry it through. 


Started in Fight With Retailers. 


Though the matter of meat distribu- 
tion costs has been a growing problem, 
the present action is said to be the out- 
come of a dispute between the packing 
company and the meat retailers of 
Seattle. 

Incidentally, the latter have had a 
packing plant of their own. But when 
Frye proposed to open retail shops 
they objected, and when he persisted 
they enlisted the sympathy of the re- 
tail meat cutters’ union and declared a 
boycott on Frye products. 

Frye has made a study of the opera- 
tion of modern, labor-saving meat 
shops, and he is now equipping his new 
chain of markets with automatic re- 
frigeration, meat-cutting machines and 
other devices for economy in operation. 

In a statement issued as a result of 
the public controversy with the retail- 
ers, Mr. Frye says: 

Why He Went Into It. 


“The cost of selling meats has in- 
creased about 300 per cent during the 
last few years. 

“We are planning to install a chain 
of markets that we believe will revolu- 
tionize the meat business in Seattle, 
and to start with we have contracted 
for refrigerating machinery, counters 
and other equipment for fifty markets, 
with an option on equipment for fifty 
more. 

“All the markets will be equipped so 
that meats can be retailed for at least 
one-half of the prevalent cost of sell- 
ing. They will be opened where they 
will be most effective from our own as 
well as from the public point of view. 

“We are probably the largest feed- 
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ers of stall-fed cattle in the United 
States, and if we enter the retail meat 
business on a big scale, as is at present 
our plan, we are in a position to give 
the public a fine quality of meat at 
prices that suit them.” 

Cut Selling Cost in Half. 

“Our program is mapped out and the 
machinery and counters are now being 
made in Seattle and elsewhere. Prog- 
ress is not as rapid as hoped for be- 
cause the counters are a special job and 
take time to finish properly. 

“We put in four new ones last week, 
however. We expect to have fifty of 
our markets in full operation within 
six weeks.” 

Locations, he said, are being obtained 
as rapidly as possible, the ultimate 
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objective being 100 retail meat stores. 

“That is our answer to the boycotting 
retailers and meat cutters. In their 
anxiety to keep up meat prices and 
injure our business they even went so 
far as to get the unions to boycott our 


products. But we have no quarrel with 
the unions.” 
Spokesmen for organized retail 


butchers and members of the meat cut- 
ting crafts previously charged Frye 
with bad faith, asserting that his talk 
about reducing prices is merely a smoke 
screen to drive his competitors from 
the wholesale field. 

I. W. Ringer, president of the retail- 
ers’ association, announced that all but 
nineteen of the 300 meat retailers have 
refused to patronize Frye. 


ee 
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Conference Studies Wholesale Problems 


The groundwork for a comprehensive 
study of the problems of wholesaling 
was laid at the two days’ session of the 
National Wholesale Conference held at 
Washington, D. C., on February 14 and 
15 under the auspices of the Chamber 
of Commerce of the United States. 

The keynote speaker at the opening 
session was O. H. Cheney, vice-presi- 
dent of the American Exchange Irving 
Trust Co. of New York, author of “The 
New Competition,” who reviewed the 
history of wholesaling principles to 
show that the public and the banker 
thought of wholesaling as it exists 
today. 

Committees to Make Survey. 

The task of making the survey was 
assigned to four committees which will 
report to a second session of the con- 
ference to be held later in the year. 
The chairman of these committees are: 

L. D. H. Weld, formerly of Swift and 
Company, and now of H. K. McCann 
and Co., New York, Committee on 
Wholesalers’ Functions and Services. 

Christie Benet, executive director of 
the Interstate Cottonseed Crushers 
Association, Columbia, S. C., Commit- 
tee on Economic Factors Affecting 
Wholesaling. 

Lewis H. Bronson, of New Haven, 
Conn., representing the Associated 
Service Wholesalers, New York, Com- 
mittee on Practicability of Business 
Analyses. 

F. A. Fall, National Association of 
Credit Men, New York, Financial 
Methods in Wholesaling. 

Where the Wholesaler Belongs. 

The general place of the wholesaler 
in the processes of distribution was 
dealt with in a resolution offered by 
E. M. West of New York, and adopted 
by the conference. 

The resolution read: 

“Inasmuch as public discussions of 
wholesaling reveal widely divergent 





opinions of its functions in business, it 
is desirable that this assembly state 
clearly its concept of the essential place 
of wholesaling in distribution. 

“Wholesalers owe a duty to supply 
in their territories adequate and proper 
stocks to retailers who serve the public, 
to meet the requirements of a locality, 
proportioned and synchronized with the 
outflow of retail stocks; 

“Wholesalers owe a duty to growers 
and fabricators to facilitate the move- 
ment of stocks produced when these 
stocks are suited to the needs of the 
public and proportioned and syncron- 
ized with the inflow to retailers. 

“We recognize these duties as ines- 
capable responsibilities imposed by our 
profession of intent to act as whole- 
salers. 

“We assert, however, that this recog- 
nition imposes on producers and retail- 
ers reciprocal responsibilities respec- 
tively to produce and distribute such 
stocks as the public requires, when and 
as needed, and to so conduct their oper- 
ations as to assure uninterrupted sup- 
plies with due economy. 

“These reciprocal obligations imply 
that all operations be conducted by 
producer, wholesaler and retailer in a 
spirit of mutuality in service and with- 
out harmful and unnecessary specula- 
tive elements. 

“To this concept we pledge our loyal 
effort.” 

What Committees Will Do. 

Committee I will take up specifically 
problems relating to financing, includ- 
ing investment in stocks and extension 
of credit to retail customers; market 
needs, with reference to kinds and 
quantities of merchandise needed; 
warehousing and storage facilities, re- 
assembling and selling. 

Committe II will cover group buying 
by retail and wholesale and retail 
groups, chain stores, mail order busi- 


ness, the economic aspect of private 
brands of wholesalers, manufacturers 
and retailers; the effect of style 
changes on wholesale trade and smajj 
order buying coordinated with demand, 

Committee III will take up business 
analyses covering economic trading 
areas and distances; the selection of 
customers based upon profitable opera. 
tion and profitable minimum size of 
orders and shipments; the simplifieg. 
tion of styles, sizes and varieties jp 
their relation to turn-over and profits; 
uniform classifications of accounts, 

Some Bad Trade Practices, 

Committee IV will consider the ego. 
nomic effects of trade practices anq 
abuses which affect wholesaling ad. 
versely. The groups considering this 
subject specifically condemned the prac. 
tice of taking unearned discounts and 
the false emphasis of selling. 

“In business,” it reported to the 
Conference, “as it is being conducted 
today there is a pronounced tendency 
to sell terms instead of goods and sery- 
ices. Competition in certain lines ap- 
pears to have resolved itself into a 
free-for-all fight, with prizes going to 
the concern which will wait longest for 
its money. Some observers are dis- 
posed to lay the blame for this condi- 
tion at the door of the recent phe- 
nomenal expansion of installment sell- 
ing. It is, however, more reasonable 
to suppose that it is due rather to the 
wild scramble for volume, in which the 
basic purpose of business—the making 


of profits—has almost disappeared 
from the picture.” 
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DOES NOT FAVOR CAPPER-HOPE 
BILL. 

In a recent issue a Kansas City news- 
paper quoted Thomas E. Wilson, head 
of Wilson & Company, as saying that 
his company is not opposed to the 
Capper-Hope bill now before Congress, 
which proposes to prohibit direct buy- 
ing of livestock by law, as well as to 
compel packer employes to take out 
bonds as_ livestock buyers, and to 
compel packers to submit their books 
to inspection of government employees 
whenever desired. 

Mr. Wilson says that he did not make 
any such statement. 

It was widely copied and “played up” 
by livestock market papers, and the 
impression created that Mr. Wilson 
was in favor of such legislation against 
direct buying. 

oo 
ARMOUR QUARTERLY DIVIDEND. 

The board of directors of Armour 
and Company last week declared the 
usual quarterly dividend on the pre 
ferred stocks of Armour and Compaly 
of Illinois ‘and Armour and Company 


of Delaware. The dividend is $1.75 per 
share, and is payable April 2 to stock 
holders of record March 10. 


February 25, 1928, 
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Is Your Paper Late? 


Tue NATIONAL PROVISIONER is put on 
mail trains in Chicago every Saturday 
before 11 a. m. It should reach you 
promptly. 

If there is any delay, please save the 
wrapper, mark on it the hour of delivery 
to you by the carrier, and send it to THE 
NaTIONAL ProvisiONER, Old Colony Bldg., 
Chicago, Ill. 

This will aid us in obtaining proper 
service for you from the Post Office. 

















INSTITUTE OF AMERICAN MEAT PACKERS. 

President—Oscar G. Mayer, Oscar Mayer & 
Company, Inc., Chicago, Illinois. 

Executive Vice President—W. W. Woods, Insti- 
tute of American Meat Packers, Chicago. 

Vice Presidents—J. J. Felin, John J. Felin & 
€o., Inc., Philadelphia, Pa.; F. S. Snyder, Batch- 
elder & Snyder Co., Boston, Mass.; BE. A. Cudahy, 
dr., Cudahy Packing Co., Chicago; J. A. Hawkin- 
son, Allied Packers, Inc., Chicago. 

Treasurer—Henry Neuhoff, Neuhoff Packing Co., 
Mashville, Tenn. 

Chairman of Institute Plan Commission—Thos. 
£. Wilson, Wilson & Co., Chicago. 

Central Administrative Committee—Oscar G. 
Mayer, ex-officio, Oscar Mayer & Co., Inc., Chi- 
cago; Thos. E. Wilson, Wilson & Co., Chicago; 
&. F. Swift, Swift & Company, Chicago; F. Ed- 
sn White, Armour and Company, Chicago; Jay 
£. Decker, Jacob E. Decker & Sons, Mason City, 
fa; A. T. Rohe, Rohe & Brother, New York, N.Y. 

Directors—For three years: Charles BE. Herrick, 
Brennan Packing Co., Chicago: G. F. Swift, Swift 

Co., Chicago; Elmore M. Schroth, The J. & F. 
Schroth Packing Co., Cincinnati, Ohio; L. B. 

ig, St. Louis Independent Packing Co., St. 

» Mo.; John R. Kinghan, Kinghan & Co., 
Indianapolis, Ind. For two years: J. E. Decker, 
E. Decker & Sons, Mason City, Ia.; F. 

Bison White, Armour & Company, Chicago; R. 
1. Keefe, Henneberry & Company, Arkansas City, 
Kans.; J. W. Rath, Rath Packing Co., Waterloo, 
; 8. T. Nash, Cleveland Provision Co., Cleve- 
fund, Ohic, For one year: A. T. Rohe, Rohe & 
Brother, New York City; T. P. Breslin, Standard 
., Los Angeles, Calif.; W. F. Schlud- 
. Wm. Schifiderberg-T. J. Kurdle Co., Bal- 
Md.; Thomas BE. Wilson, Wilson & Co., 
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Hog Crop and Hog Kill 

Hog slaughter in 1927 was 7 per cent 
larger than 1926, and the 1928 slaugh- 
ter to June 1 is expected to be 7 to 10 
per cent larger than the first five 
months of 1927. 

An increase of 11 per cent in the fall 
pig crop of 1927 over that of 1926, as 
indicated by the December pig survey, 
serves as a basis for expecting that 
slaughter supplies the coming summer 
and fall will be larger than in the same 
period of 1927. 

The unfavorable corn-hog ratio is ex- 
pected to result in a smaller crop of 
pigs this coming spring than last. This 
is particularly true in the Corn Belt 
states. Under normal weather condi- 
tions the pig crop is expected to be 
about 10 per cent smaller than that in 
the spring of 1927. 

Naturally this would result in re- 
duced market supplies in the winter of 
1928-29, 

On the other hand, hog production 
in areas outside the Corn Belt has in- 
creased materially. This increase con- 
tributes not only to the total hog sup- 
ply, but reduces the demand for pork 
products from hogs produced in the 
Corn Belt. 

All of these are interesting consider- 
ations to be taken into account in 
planning the week-to-week hog opera- 
tions of the present year. 

a 


Meat Appetite and Price 

The per capita consumption of pork 
in 1927 was the highest in 21 years, 
with the exception of 1923 and 1924, 
when there was record hog production. 

The lard consumption per capita in 
1927 was exceeded only three times in 


_ the 21 years referred to. 


The amount of beef consumed per 
person last year was the smallest in 
seven years, and the fourth smallest 
since 1907. Veal consumption compared 
favorably with that of other years, al- 
though it was somewhat lower than in 
the three years previous. ‘Lamb and 
mutton consumption per capita was 
about the average of the past 10 years, 
but was slightly lower than in the 
years prior to 1914. 

Meat consumption seems to be gov- 
erned almost entirely by supply; and 
price. In the past year beef and veal 
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supplies were somewhat limited and 
consumption dropped off. At the same 
time pork was plentiful and per capita 
consumption showed a marked increase. 
Fluctuation in consumption over a 
period of years has paralleled supplies. 

The most important fact brought out 
by the consumption figures is that there 
is nothing wrong with the public’s ap- 
petite for meat. Whether or not this 
same public, in satisfying this ap- 
petite, is willing to pay a price suffi- 
cient to make a fair return to the pro- 
another 


ducer and packer is yet 


question. 


rs 


Some More of the Same 
Those who do not want packers to 
buy hogs in the country fired a “dud” 
in the battle against direct buying 
when they failed to prove charges 
against two Western packers of collu- 
sion in dividing territory in hog buying. 
To back up their claim that direct 
buying injures the producer they made 
charges of dividing Iowa territory in 
buying operations. A hearing was held, 
with a former employee of one of the 
packers as chief complaining witness. 
When this ex-employee got on the 
stand he could not prove that there 
had been collusion. On the contrary, 
competitive buying had continued as 
In fact, the witness 
was of very little use to those who 
Instead he 


severely as ever. 


instigated the complaint. 
hurt their case. 

Evidence of desperate desire to pin 
something on somebody was shown in 
the attempt to introduce a letter impli- 
cating a third packer in buying arrange- 
When the charge was made 
that this letter was either a forgery or 


ments. 


a fake it was quickly withdrawn. 

Tactics in attacks on meat packers 
have had a strange similarity. Away 
back in the early days of packer perse- 
cution the “big gun” of the first attack 
was a discharged employee. Star wit- 
nesses in political and other assaults on 
the industry since that time have 
usually been ex-employees, or persons 
with special animus or an ax to grind 
against the industry. 

In this case the zeal of those who 
wanted to “pin something on the pack- 


” 


ers” appears to have exceeded their 
discretion, with the usual boomerang 


effect. 
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Practical Points for the Trade 


(Contents of THE NATIONAL PROVISIONER are copyrighted and may not be reprinted except by permission) 


Smokehouse Operation 


Is it practical to use gas firing in 
brick smokehouses? Or does it take 
too much gas to make brick smoke- 
houses efficient ? 

An Eastern sausage maker asks for 
this information. He says: 


Editor The National Provisioner: 


Can you furnish us with information in regard 
to brick smokehouses ? 

We have two brick houses each 14 ft. high 
(from bed of fire to roof), 8 ft. long and 4 ft. 
wide. These houses are inside of a building and 
the walls are not exposed to cold weather. The 
smokehouses are in first class condition through- 
out. We use two cages of three rows for sticks, 
using a track system with double trolley for each 
smokehouse. In these houses we burn wood and 
sawdust. 

What we want to know is this: 

Would you recommend installing gas in brick 
houses? Would it pay us? Our gas rate here is 
85c per 1,000 ft. We pay $10.00 a cord for good 
dry maple wood and saw it up ourselves during 
quiet days. 

We smoke frankfurts, bologna, pressed ham 
(stuffed in beef bungs and bladders), etc. We 
do not smoke bacon or ham. 

Would it take too much gas to heat the 
houses? 


Would we get as good results with gas as with 
wood and sawdust? 

Would we need steam coils? If so, how many 
and how should they be located? 

In winter we carry 60 Ibs. steam pressure and 
in summer 20 Ibs. 


We have three rows on our cages. Would you 
recommend putting on one more? The distance 
from the bottom of the fire to the bottom of the 
last row in the cages is 8 feet. 

The inquirer gives a good description 
of his brick smokehouses and asks the 
advisability of turning these into gas- 
fired smokehouses. 


It is entirely feasible to use gas 
firing in brick smokehouses. The gas is 
used mainly for producing the smoke, 
steam coils being installed to help 
heat the house. 

Location and Cost.—The location of 
the houses inside of a building is a 
good feature for best results. In gas- 
fired smokehouses the gas would take 
the place of the wood the inquirer has 
been using. Even where wood is used, 
heat is often obtained with steam coils, 
as this method of heating is generally 
cheaper and is more easily controlled. 

In regard to the relative cost of wood 
and gas. It will cost the inquirer about 
lc per hundredweight more to smoke 
with gas and sawdust than with wood 
and sawdust. This is offset somewhat 
by less labor required, and by better 
results and the better control possible 
with the use of gas. 


Gas and Steam.—It would not re- 
quire gas enough to be too expensive 
if the house were heated with steam 
coils. In considering the installation 
of gas in a smokehouse, it should be 
remembered that steam heat for the 


heating of the smokehouse is cheaper 
than gas. The combination of gas and 
steam is the best—gas to produce the 
smoke from the sawdust and steam 
coils to heat the house. 


Installation.—In locating coils in a 
smokehouse, where smoking is to be 
done with gas, the coils should be 
placed in the space between the bottom 
of the cages and the fire, making con- 
tinuous coils running along one side, 
across the back of the smokehouse and 
along the other side. The coils shoula 
fit into a header at each end. 

These coils generally consist of 1% 
in. pipe. There are 10 of them with a 
4 in. space between and the coils 
should be set 6 in. from the wall. 

The steam feeds into the top of one 
of the headers and the condensate 
drains out of the bottom of the other 
header through a trap. This trap 
should be so located that it is easy to 
inspect as it should be examined at 
least every other day to see that the 
condensate is being removed promptly. 

The inquirer says he uses 60 lbs. 
steam pressure in winter and 20 lbs. 
in summer. There is not much dif- 








Figuring Smoked 
Meat Costs 


What does it cost to smoke 
meats? 

How do you arrive at such a 
cost? 

Have you an accurate method 
of figuring your cost, all the way 
from the loose ‘cured meats to 
the finished product — wrapped, 
packed and ready to ship? — 

Do you figure in everything, 
including shrinkage, labor, op- 
erating costs, overhead, supplies, 
etc. 

In arriving at smoked cost 
from cured do you divide price by 
yield, or multiply by shrink? 

There is a right and wrong way, 
and the latter will cost you 
money. 

THE NATIONAL PROVISIONER 
has made a reprint of its infor- 
mation on “Figuring Smoked 
Meat Costs.” It may be had by 
subscribers by filling out and 
sending in the following coupon, 
accompanied by a 2c stamp. 


The National Provisioner: 
Old Colony Bldg., Chicago, II]. 


Please send me reprint on “Fig- 
uring Smoked Meat Costs.” 


Enclosed find a 2c stamp. 




















ference, if the condensate is removed 
as formed. 

In regard to the addition of another 
row on the sausage cages. Placing the 
sausage closer to the fire than 8 ft, 
is advised against. If the meat is too 
close to the fire it will result ip a 
heavy shrink. 

As to the possibility of getting good 
results with gas compared with wood 
and sawdust, in general better results 
are secured with the gas because of 
the better control. 
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To Make Bockwurst 
Cold weather is the bockwurst seg. 
son. Formerly this product was made 
only in the spring of the year, but now 
it is popular throughout the winter, 
Bockwurst is a highly perishable 
product, and should be made only on 
order or in small quantities. 
Following is a formula that has been 
found to produce an excellent sausage, 
It can be made in small lots and tried 
out in the trade, but the bockwurst 
business should be put on a strictly 
order basis as soon as possible. 
Meats: 

35 per cent boneless veal. 

65 per cent reasonably lean pork 
trimmings, about 65 per cent 
lean and 35 per cent fat. 

Seasoning: 

6 oz. ground white pepper. 

4 oz. granulated sugar. 

1% oz. ground mace. 

1 oz. ground cloves. 

Teaspoon lemon extract. 

1 doz. raw eggs. 

8 oz. chives. 

1 gal. cold milk. 


If salt is used it should be in limited 
quantity—1% lbs. to 100 lbs. of fin- 
ished meat. Some manufacturers in- 
clude some highly salty beef trimmings 
and the salt in these is all that is re- 
quired to make a first-class product. 

Grind the veal and pork through % 
inch plate of hashing machine. Weigh 
off in proper proportions and put in 
silent cutting machine. Chop the veal 
first for about 1 minute, then add the 
pork trimmings and chop all together 
for about 2 minutes additional. 

Be careful not to chop the pork trim- 
mings fine enough so they will render 
to grease. The consistency of the prod- 
uct should be about the same as for 
high grade frankfurts. 

Add the eggs, cold milk and season- 
ing in the silent cutting machine wher 
chopping. ‘ 

The product is stuffed in sheep cat 
ings, and is neither smoked nor cooked. 
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Meat Meal Troubles 


What causes meat meal to “cake” in 
the sacks ? 

An Eastern manufacturer of this 
product is having trouble with it cak- 
ing, and wants to know what causes 
this trouble. He says: 


paitor The National Provisioner: 

Can you offer a suggestion or give a preventive 
against finely ground cracklings or so-called fine 
meat meal for poultry from caking solid in 100 
yp. sacks in 5 or 6 hours to a couple of days 
after sacking same from the hopper? 

I might say that our cracklings run 8 to 10 
per cent fat, and about 4% to 6% per cent 
moisture. 

Any help you can give us in overcoming this 
trouble will be very much appreciated. 

This inquirer says that his cracklings 
contain only 4% to 6% per cent mois- 
ture, yet they cake in the bag in 5 or 
6 hours to a couple of days after sack- 


x4 would be well for him to check up 
on his moisture and fat content, as 
there is evidently some error in these 
figures. If the cracklings are damp the 
moisture causes caking, but the mois- 
ture would have to be over 12 per cent 
to cause this. Cracklings will not cake 
if the fat and moisture content do not 
exceed the figures specified by the in- 
quirer. 

There is a possibility that a large 
percentage of gluey material rendered 
—such as pigsfeet, soft bones, skins, 
etc.—might cause caking. But this 
trouble is almost unheard of, except 
where the moisture content is fairly 
high. 

ae ee 
PIMENTO OR PIMIENTO? 

Depending on the way it is spelled, 
there is a difference in the meaning of 
the terms “pimento” and “pimiento,” 
in labelled products, according to the 
U. S. Bureau of Animal Industry. 
“Pimento” is applicable to allspice, 
while “pimiento” is used to designate 
Spanish paprika or paprika similar to 
the Spanish product. Commenting on 
this, the bureau says: 

“It has come to the attention of the 
bureau that some establishments which 
use pimiento in the preparation of meat 
food products refer to such substance 
as “pimento.” According to standards 
adopted by the department the term 
“pimento” is applicable to allspice while 
the term “pimiento” is properly used 
to designate Spanish paprika or pap- 
tika having the characteristics of that 
grown in Spain. it is probable that in 
some instances the presence of pimien- 


to has been incorrectly declared on 
labels as “pimento.” 

_ ‘Inspectors in charge should inves- 
tigate this matter at their respective 
stations, and if such inconsistencies are 
found, information should be promptly 
forwarded to the Washington office in- 
dicating the approval numbers of the 
materials involved, the quantity of such 
materials on hand, and the length of 
time estimated to exhaust the supply.” 
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STERILIZING CANNED MEATS. 

In sterilizing canned corned beef the 
penetration of the heat to the center of 
the can proceeds very slowly. In a 
series of processing studies made in 
the research laboratories of the Na- 
tional Canners’ Association it was de- 
termined that the temperature at the 
center of a 24-oz. can of corned beef 
had increased to only 152 degs. during 
the process of heating the retort. 

Six minutes after the retort reached 
the holding temperature of 240 degs., 
the center of this can of corned beef 
had reached a temperature of only 168 
degs. After the process had continued 
30 minutes at a temperature of 240 
degs. the temperature at the center of 
the can was only 215% degs., and after 
50 minutes it was only 230 degs. 

It would thus appear that about two 
hours are required to bring the tem- 
perature at the center of the can to 
the holding temperature of the retort. 

These facts were given in a paper 
read by W. D. Bigelow, director of. the 
research laboratories of the National 
Canners’ Association, at the annual 
convention of the association held re- 
cently. 

Speaking further on the subject of 











Temperatures ! 


Do you watch them 
In the hog scalding vat? 
“ « rendering kettle? 
lard tank? 
ham boiling vat? 
sausage kitchen? 
smoke house? 
meat cooler? 
tank room? 
Or in a dozen other places 
in your plant? 
If you do not, you are los- 
ing money every day. 
Reprints of articles on 
Temperature Control in the 
Meat Plant which ran in 
THE NATIONAL PROVISIONER 
may be had by subscribers 
by filling out and sending in 
the following coupon, togeth- 
er with 5c in stamps. 
THE NATIONAL PROVISIONER, 
Old Colony Bldg., Chicago. 


Please send me reprints on Tem- 
perature Control in the Meat Plant. 


Enclosed find a 5c stamp. 
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sterilizing canned corned beef and other 
canned meats, Mr. Bigelow said that 
the heat of processing probably begins 
to exert a sterilizing value in some- 
thing like ten minutes after the begin- 
ning of the process when the temper- 
ature at the center of the can is only 
about 180 degs. 

At, such a temperature, he said, the 
sterilizing value is very slight indeed. 
It increases, however, with increasing 
temperature so that each succeeding 
minute of the process increases its 
sterilizing value until the maximum 
temperature is reached. 

The speaker made it clear that the 
idea in sterilizing canned products is 
not necessarily to heat all portions of 
the content of the can to the full tem- 
perature of the retort. Sterilization 
does not depend entirely on the tem- 
perature at which all portions of the 
contents are heated, but on the com- 
bination of time and temperature. 

Heat penetration studies, Mr. Bige- 
low said, are of no value in themselves. 
In order to apply them to the process- 
ing of canned foods, it is necessary to 
have as full information as possible 
regarding the resistance to heat of the 
spores of spoilage bacteria. The lab- 
oratory, the speaker said further, has 
given little attention to the spoilage 
of meat, but from the information it 
has it appears probable that putrefac- 
tive anaerobes will be found to be the 
chief cause of spoilage. 

This subject should be studied, he 
said. Samples of spoiled meat should 
be examined, and if none is now being 
found among packs of commercial meat 
canners information on this subject 
probably could be obtained by deliber- 
ately under processing some small ex- 
perimental packs. 

A bacteriological survey of meat 
canning plants would also probably 
throw some light on the subject, Mr. 
Bigelow said. There appears to be no 
doubt but that the methods that have 
been developed in the _ processing 
studies that have been conducted with 
certain canned vegetables will serve as 
a valuable guide for similar studies in 
connection with the canning of meat. 

i 
MOTOR TRUCK RECORDS BROKEN. 

Record receipts of hogs by motor 
truck are reported from the Omaha 
market on February 21, when 9,479 
head were received. Up to and includ- 
ing that day receipts by truck so far 
this month total 90,000 head. It is 
estimated that the receipts for Febru- 
ary will exceed the record made in 
January, when 109,331 hogs arrived by 
truck. 


On the same day 1,457 head of cattle 
and 354 calves came in motor trucks. 
The largest receipts of cattle by auto 
truck in the history of the market are 
expected for February. 
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ied Prices of Hogs and Cured Pork Products at Chicago 


Monthl 


Pork 
.P.Hams 14-\6 lbs., 


- 1920 to Date 


* zt 
D.S.Clear Bellies i8-20\bs. .. 0.S.Fat om ry 16 


and Cash Lard. 
- of all 


¥33258 


#33 
221 1922 
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These charts in THE NATIONAL PROVISIONER MARKET SERVICE series show the trends of prices 
of fresh and cured pork products and live hogs at Chicago for the past eight years. 


In that period there have been sharp fluctuations from the high time of 1920 to the low periods 
of 1923 and 1924, when there were more hogs than ever before in the history of the packing industry, 


In general, however, the price of product, both fresh and cured, has shown an unusually’ close 


parallel to the price of live hogs. 


This is rather remarkable, in view of the fact that many conditions 


outside the live market or the supply of pork can and do have a marked influence on costs. 
For example, in the years 1920, 1925 and 1926 the prices of both fresh and cured product are 


farther removed from the price of live hogs than in most other years. 
unusual prosperity and strong buying power of the consuming public during these years. 


plentiful and demand good. 


This is undoubtedly due to the 
Money was 


Average Prices of Hogs and Fresh Pork Products at Chicago 


The National Provisioner Chart 
THE 


EUROPEAN PROVISION CABLES. 

The market at Hamburg for the 
week ended, Feb. 18, 1928, was slightly 
improved for refined lard, other provi- 
sions show little alteration, says James 
T. Scott, American trade commissioner, 
Hamburg, Germany, in his weekly 


cable to the United States Department 
of Commerce. Receipts of lard for the 
week were 1,281 metric tons. Arrivals 





Monthly - 1920 to Date 


Fresh Pork Products - Simple average of Pork 
Loins 6-lolbs, Reguler Green Hams 12-I4ibs., 
Bellies Square Cut and Seedless 10-12 Ibs., 
Boston Butts and Picnics 6-8 lbs. 


Prices - 


ERERSSIRRERSEFE 





of hogs at twenty of Germany’s most 
important markets were 119,000, at a 
top Berlin price of 12.76c a pound, 
compared with 90,000, at 14.7le a 
pound, for the same week last year. 

The Rotterdam market was dull, with 
decreased prices. 

The market at Liverpool was rather 
quiet. 

The total of pigs bought in Ireland 


of all 


£53238 





EFEESSIRR EET IEEE STAGES 


for bacon curing was 23,500 for the 
week. 

The estimated slaughter of Danish 
hogs for the week ending February 1, 
1928, was 98,000. 

a oe 

LARD AND GREASE EXPORTS. 

Exports of lard from New York 
Feb. 1, 1928, to Feb. 15, 1928, 32,147,100 
lbs.; tallow, none; grease, 3,387,600 Ibs; 
stearine, 68,800 lbs. 
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Provision and Lard Markets 


Market Weaker—Hog Run Continues 
' Large—Hogs Barely Steady—Cash 
Trade -Fair— Stocks Increasing — 
Sentiment Mixed—Hedge Pressure 

Factor. 

A fairly active trade continued to 
feature the market for hog products the 
past week, and conditions generally 
showed little change from those pre- 
yailing of late. The market is still feel- 
ing the influence of heavy hog market- 
ings and constant hedge pressure from 
packers and warehousemen. 

The position of meats was somewhat 
different from that prevailing in fats, 
with the demand for meats fairly good. 
Trade in fats was also of fair propor- 
tions, but with stocks steadily increas- 
ing owing to the enormous daily mar- 
ketings of hogs. 

Under these conditions it was not 
surprising to uncover very limited 
speculative buying power from time to 
time. At the same time, it was more 
or less surprising to have lard values 
hold the way they have. 

Commission house absorption has 
been quite good on the decline, appar- 
ently based on the moderate prices pre- 
yailing as well as on the expectations 
that sooner or later there must of 
necessity be some letup in the hog run. 
At the same time the feeling is spread- 
ing that, with stocks increasing, the 
market is apt to run into a better class 
of support a little later on, and as a 
result scale down buying is being advo- 
cated in some speculative quarters. 


Hog Prices Lower. 

The fact that lard continues to under- 
sell compound is helping distribution 
of lard somewhat, but nevertheless this 
condition is making for large visible 
stocks of cotton oil, which is not a help 


to the fat price in general. Buying of 
lard against sales of cotton oil futures 
ison from time to time, but it is evi- 
dent that the market for hog products 
is feeling the larger supply of live hogs 
in the country than a year ago, as well 
as the unprofitable feeding basis be- 
tween corn and hogs. 

_ The hog price was barely steady dur- 
ing the week, and at Chicago averaged 
$8.10 against $8.15 the previous week, 
and $11.70 last year. 

Dollar corn continues. The price of 
this basic feedstuff, it would seem, must 
sooner or later be reflected in hogs, and 
probably will be after the urgent 
liquidation of live hogs has ceased. It 

been the experience for years that 
the supply of hogs in the country 
swings with the feeding differential be- 
tween hogs and corn and with the latter 
satisfactory, apparently the raiser is 
reducing his supply of animals. 

ter in the season, the reverse of 
the present condition will probably be 


WEEKLY REVIEW 


witnessed, but in the meantime it is 
difficult for the market to take the 
hedge pressure and advance. A large 
hedging short interest is being built up 
in lard which will have to be lifted later 
| when the cash products are disposed 
of. 
Lard Demand Good. 

Domestic demand for lard continues 
of a fairly good size, while export 
trade apparently has been better than 
reported, as judged by the clearances 
from the seaboard of late. Another 
important factor that may cut consider- 
able figure later in the year, is the 
claims that livestock is being liquidated 
abroad due to the high costs of feeding 
stuffs. 

Europe has been forced to come to 
this country for corn supplies, and has 
been paying high prices for barley and 
other feedstuffs for some months past. 
As far as the European animal situa- 
tion is concerned, the new corn crop 
developments in the Argentine will be 
a vital factor during the next few 
months. 

The Government report on cold stor- 
age holdings of meats at the beginning 
of this month showed a total supply of 
794,319,000 lbs. compared with 750,563,- 
000 lbs. a year ago, and a five year 
average of 866,137,000 lbs. The supply 
of other meats was smaller compara- 
tively. The stock of lard in the coun- 
try at the beginning of the month was 
83,780,000 Ibs. compared with 69,576,- 
000 Ibs. a year ago, and a five year 
average of 71,373,000 lbs. 

PORK—The market was moderately 
active but firm, with mess New York, 
quoted at $30.50; family, $35.00@36.00; 
fat backs, $31.00@33.00. At Chicago, 
mess was quoted at $27.00. 

LARD—The market in the east was 
irregular, with a fairly steady tone, 
although domestic trade was fair. At 
New York, prime western was quoted 
at $11.75@11.85; middle western, $11.50 
@11.60; city, 11%c; refined Continent, 
12%c; South America, 13%c; Brazil 
kegs, 144%c; compound, car lots, 11%4c¢; 
less than cars, 11% @12c. 

At Chicago, regular lard in round 
lots was quoted at 35c under May; loose 
lard, $1.15 under May; leaf lard, $1.65 
under May. 

BEEF—The market was firm with a 
fair demand and no pressure of sup- 
plies. At New York, mess was quoted 
at $23.00@24.00; packet, $25.00@27.00; 
family, $32.00@34.00; extra India mess, 
$40.00@42.00; No. 1, canned corned 
beef, $3.40; No. 2, $6.00; South Amer- 
ica, $16.75 for 6 lbs.; pickled tongues, 
$55.00@60.00, nominal. 








See page 33 for later markets. 








Pork Production and Exports 


Estimated annual production of pork, 
exclusive of lard, from 1900 to 1927, 
inclusive, and the exports of this prod- 
uct during the same period, are re- 
ported in millions of pounds as follows 


by the U. S. Department of Agricul- 
ture: 








Slaughter*— 
ed. 

Total. inspected. Other. Exports. 
Cal. Million Million Million Million 
year. pounds. pounds. pounds. pounds. 
1900 .... 5,912 2,728 3,184 847 
1901 .... 5,895 2,752 3,143 859 
1902 .... 5,334 2,527 2,807 641 
1903 .... 5,465 2,543 2,922 569 
1904 .... 5,867 2,819 3,048 585 
1905 - 5,748 2,739 3,009 684 
1906 - 5,976 2,930 3,046 733 
1907 . 6,333 3,763 2,570 615 
1908 - 6,617 4,135 2,482 632 
1909 . 6,024 3,545 2,479 485 
1910 .:.. 5,649 3,112 2,537 324 
1911 . 6,596 3,977 2,619 470 
1912 - 6,407 3,802 2,605 456 
1913 - 6,622 3,958 2,664 468 
1914 - 6,530 3,815 2,715 393 
1915 - &971 4,253 2,718 913 
1916 -+ 7,386 4,660 2,726 1,022 
1917 ..8. 6,139 3,650 2,489 941 
1918 .... 7,854 4,987 2,867 1,714 
1919 .... 7,832 4,991 2,841 1,878 
1920 - 7,455 4,539 2,916 929 
1921 - 7,645 4,730 2,915 759 
1922 .... 8,260 5,157 3,103 727 
1923 .... 9,505 6,351 3,244 960 
1024 .... 9,279 6,057 3,222 735 
1925 .... 8,255 5,235 3,020 549 
1926 .... 8,181 5,099 3,082 426 
1927 .... 8,533 5,495 3,038 316 


*Dressed weight. 

The imports of pork products during 
this period were negligible, the largest 
imports being in 1914, when 31,000,000 
Ibs. were received. The next highest 
year was 1926, with 12,000,000 Ibs. 
This quantity jumped in 1927 to 21,- 
000,000 lbs., being influenced largely by 
the imports of pork products from 


Canada. 
et 

CURRENT LARD STATISTICS. 

Lard produced, consumed and stocks 
on hand, including both domestic con- 
sumption and exports for the first 
month of 1928, with comparisons, are 
reported as follows: 
LARD PRODUCED, CONSUMED AND STOCKS 

(A) (1) PRODUCED. 














1928. 1927. 
Pounds. Pounds. 
EN So tGKLacetee Not available 148,790,000 
MO Wot x Suids cess Not available 148,790,000 
CONSUMED. 
(B) (2) BXPORTS. 
1928. 1927. 
Pounds. Pounds. 
I i a5 Sine ees Not available 61,395,426 
| I, Not available 61,395,426 
(C) DOMESTIC. 
1928. 1927. 
Pounds. Pounds. 
MONI eos evant nenG Not available 67,810,574 
SII 5 di6rasia.'s.¢. slave hele Not available 67,810,574 
TOTAL. 
1928. 1927. 
Pounds. Pounds. 
WI oi ekcees wena Not available 129,206,000 
NT err Not available 129,206,000 
(D) STOCKS HELD END OF MONTH. 
1928. 1927. 
Pounds. Pounds. 
On hand begin’g of year. 54,855,000 49,992,000 
ME, Caw 4 cdcendscauen 83,780,000 69,576,000 


(A) Includes entire production, both neutral 
and other edible, by federally inspected plants 
and also production, both neutral and other edible, 
by plants not federally inspected, except a few 
— ones, but does not include production on the 
arms. 

(B) Includes both neutral and other edible 
(C) Apparent consumption. 

Source: U. 8S. Bureau of Agricultural 
Economics. 

(2) Source: U. 8S. Bureau of Foreign and 

Domestic Commerce. 
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Since YouAre Paying for It 
—Why Not Have It? 


Many packers and renderers are paying 
right along for the fool and trouble-proof 
NEWMAN Grinder by getting a price for 
their materials which undoubtedly would 
be higher if the products were ground 


with the “NEWMAN.” 


Made in three sizes. 


anteed. 


interesting data? 


Newman Grinder & Pulverizer Co. 
419-425 W. 2nd St., Wichita, Kansas 


DISTRIBUTORS 
The Allbright-Nell Co., 


Chicago, Ill 


The American By-Product Machinery Co. 
26 Cortlandt St., New York City 

The Cincinnati Butchers’ Supply Co. 

Cincinnati-Chicago 


Satisfaction guar- 
Why not let us send you some 


































































Fresh Beef: 


ICE ....00- 


Choice ..... 


LAMB (30-42 lbs.): 


LAMB (42-55 Ibs.): 


—_ (Hvy. Wt., 700 Ibs. up): 
Choice ...... eerccccccescccccveceseeve dol. 00@23.50 
eee 18, 50@21. 50 


= (Lt. & Med. Wt., 700 lbs. dn.): 


CALF CARCASSES (2): 


Fresh Lamb and Mutton: 


eeerecere eeeecesereseees 


MEEED pacvcccconssdccccccesscoccccese 
EERE Se descepscscccccocccaccesccocccs SED 





CHICAGO. 


20.00@22.00 
18.00@20.00 


16.00@18.00 
14.00@16.00 


15.50@17.00 
14.00@15.50 
12.50@14.00 


25.00@26.00 
23.00@25.00 
20.00@23.00 


- 18.00@20.00 


26.00@ 27.00 


ED. cibehewsh snbeksnsens eves s0eseee Ml 23.00@ 26. 00 
Good 


Medium ..... TTT TIT T TTT TTT TTT TT 22.00@25.00 
DD civibeuhensénenenecndecsssecen He 

MUTTON (Ewes) 
SN ancedcdadesécccsceccessceseocsse 14.00@16.00 
Medium ............ peecccensosescoes 12.50@14.50 
vecce oceccecsensoecsevccescos: MOREDIED 

Fresh a Cuts: 
CRON obi ssiusisaneces seceees 14.00@15.50 
10-12 Ibs. av..... PT TT TT TTT Ter eeeeee 13.50@15.00 
SCR a 12.50@14.00 
DEE Bess casesewes secs +++. 12.00@13.50 
~ oe Pikbtéeekinhesecnchecens ce 11.50@12.50 
SHO’ ss 


10.00@12.00 


12.50@14.00 


8.00@10.00 
6.50@ 8.00 


> 12.00@13.50 


BOSTON. 


$21.00@22.00 
20.00@21.00 


19.00@20.00 


18.00@19.00 


16.50@17.50 
15.00@16.50 
14.00@15.00 


20.00@22.00 
17.00@20.00 
16.00@ 17.00 


16.00@18.00 
15.00@16.00 


27.00@ 28.00 
26.00@ 27.00 


24.00@ 26.00 
23.00@25.00 


22.00@24.00 


14.00@16.00 
12.00@14.00 
10.00@12.00 


14.50@15.50 


12.00@13.00 
11.50@12.50 


WHOLESALE DRESSED MEAT PRICES. 

Wholesale prices of Western dressed meats were quoted by the U. S. Bureau 

of Agricultural Economics at Chicago and three Eastern markets on Thursday, 
Feb. 23, 1928, as follows: 

NEW YORE. 


$20.50@22.00 
18.00@20.50 


20.50@22.00 
18.00@20.50 


16.50@18.00 


15.50@17.00 
14.50@15.50 
13.50@14.50 


25.00@27.00 
23.00@25.00 
20.00@ 23.00 
18.00@20.00 


26.00@28.00 
25.00@27.00 


24.00@26.00 
23.00@ 25.00 


23.00@25.00 
22.00@24.00 


15.00@17.00 
13.00@15.00 
11.00@13.00 


15.00@16.50 
14.00@15.50 
13. 00@14.50 
50@13.50 
it. 50@12.50 


11.50@13.00 


11.00@12.50 
10.50@11.50 


14.00@15.50 


17.00@19.00 
16.00@17.00 


27.00@28.00 
25.00@27.00 


25.00@26.00 
23.00@25.00 


23.00@25.00 
18.00@22.00 


15.00@16.00 
13.00@15.00 
12.00@13.00 


15.50@17.00 
14.50@16.00 
13.50@15.00 
13.00@14.00 
12.50@13.50 


11.00@13.00 


11.50@12.50 
11.00@12.00 


14.00@16.00 


(1) Includes “‘skin on” at New York and Chicage. (2) Includes sides at Boston and Philadelphia. 
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Packers’ Traffic Probie 


Items under this head cover mat- 
ters of general and particular inter. 
est to the meat and allied industries 
in connection with traflic and trans. 
portation problems, rate hearings 
and decisions, etc. Further infor. 
mation on these subjects may be 





obtained by writing io THE Na. 
TIONAL PROVISIONER, Old Col- 
ony Bldg., Chicago, Ill. 

ig 














Southwestern Meat Rates Found 
Unreasonable. 

A revision of freight rates, based on 
mileage scales, on fresh meats and 
packing-house products, in the South- 
west and between that section and ya- 
rious points outside, was prescribed by 
the Interstate Commerce Commission 
in lieu of a plan of revision proposed 
by the railroads, in a report and order 
in Investigation and Suspension Docket 
No. 2595 and related cases. 

The Commission found not to be jus- 
tified the rates proposed by the rail- 
roads on meats and _ packing-house 
products, including lard substitues and 
vegetable cooking oils, in straight and 
mixed carloads, between points in 
southwestern territory, from points in 
that territory to Kansas City, Mo.; Chi- 
cago, Ill.; St. Louis, Mo., and Missis- 
sippi River crossings south thereof, and 
points beyond basing thereon, also from 
points in western trunk-line territory 
to destinations in southwestern terri- 
tory. 

The schedules, which had been sus- 
pended by the commission pending the 
investigation, were ordered canceled 
without prejudice to the establishment 
of rates on the bases found reasonable. 


Rates on fresh meats and packing- 
house products, in straight and mixed 
carloads, from points in western trunk 
line-territory to destination in south- 
western territory, were found unreason- 
able in the past and reparation was 
awarded the shippers in five of the 
cases involved. 

i ood 

CANADIAN EXPORTS TO U.S. 

Increases in January exports of 
cattle and beef to the United States, 
and decreases in the live hogs and fresh 
and cured pork, compared with Janu- 
ary, 1927, are reported as follows: 

Jan., 28. Jan., ‘27. 





Cattle 20 Gt. Br. Weiss 04: secsach 2,429 
Cattle to U. 8. A., No....... 7,945 6,855 
ee Sy 5a canacee oaks 7,962 9,361 
Calves to U. S. A., No...... 2,738 3,189 
Total, No. a sessse wnemees 2,738 
Hoes: 40 0. 8. Ax, BOs sscns 5,345 33,907 
SM GED. acc ceineecusena 5,356 33,938 
Sisen 00°C. B.A, Ne... . 35 200 11 
NE MND, -0k< 0 bse wb vce 200 285 
Babl to Gp; De. ABB. <6icc sxe dpapesnes 262,700 
Beef to U. S. A. se 1,083,300 
Total, Ibs. pe 
Bacon to Gt. 4,220,1 
Bacon to U. S 361,100 
Total Ibs. he 
Pork to Gt. Br., Ibs......... 438,900 1,536, 
Pork to U. 8. A., Ibs....... 415,000 1,853,200 
MM, SOR. ins cabins sos sake 989,000 3,506,900 
Mutton to Gt, he pecoste seeeees eeerses 
Mutton to U. a TE. cs 600 6,400 
ete MRS Sak oe. oy sabes 18,000 43,900 
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Tallow and Grease Markets 


TALLOW—The 


market the past 
week was moderately active and 
easier owing to some increase in pres- 
sure of outside stuff. Considerable 
outside extra at New York changed 
hands at 8%4c delivered. The market 
for extra was barely steady, with the 
last official sales 844c f.o.b., but leading 
factors reported a very slow demand 
at the moment, and expressed the belief 
that on firm bids that level could be 
shaded % to possibly Yc. 

A weaker position in some of the 
oils appeared to have had some influ- 
ence rather than any pressure of sup- 
plies on the market. In some quarters 
the easiness was felt to have been 
partly due to pressure of the lower 

es. At New York, extra was 
quoted at 8%c; special at 8%c and 
edible at 10c, nominal. 

At Chicago the market was reported 
quiet but steady, with fancy, 8%c; 
prime, 84%c; No. 1, 74@7%e; No. 2, 
at 64@6%c; edible, I@9%c. 

At Liverpool, Australian tallow, fine, 
was quoted at 40s 3d, and good mixed 
at 38s 3d, or unchanged from the pre- 
vious week. 

STEARINE—The market was 
weaker, with some sales of oleo at New 
York at 914c and with further offerings 
at that level. Demand was restricted 
by limited compound trade. The belief 
prevailed that firm bids of %c under 
the asking prices might result in busi- 
ness. At Chicago, the market was 
quiet and about steady, with oleo 
quoted at 94 @9'%c. 

OLEO OIL—Demand was very lim- 
ited and the market quite weak under 
increased offerings, with extra New 
York down to 1442c and medium 12%c. 
The lower grades were quoted at 11% 
@12%c according to quality. At Chi- 
cago, the market was about steady, but 
demand was quiet. Prices were quoted 
at 14%@15c. 








See page 33 for later markets. 


LARD OIL—Demand was a little 
better at the recent declines, but the 
tone was barely steady. Edible at 
New York was quoted at 15%4c; extra 
winter, 12%c; extra, 12%c; extra No. 
1,11%c; No. 1, 11%¢; No. 2, 10%c. 

NEATSFOOT OIL—Consuming in- 
terest was limited to immediate re- 
quirements and the market was about 
steady. At New York, cold test was 
quoted at 18%4c; pure, 15%%4c; extra, 
12e; No. 1, 114%4¢. 

GREASES—The market was rather 
quiet in the east with hand to mouth 
buying a factor, although reports had 
it that about 500 tierces of choice white 
grease sold at 94%c to the Continent, 
with further quantities offered at that 
level. A barely steady position in 
tallow was a factor and sentiment 
among the trade was quite mixed. 

t New York choice house and 








yellow was quoted at 7@7%c; A white, 
8c; B white, 73%; choice, 944c asked. 
At Chicago the grease markets were 
quiet but steady, with brown quoted 
at 6%c; yellow, 6%c@7%ec; B white, 
Te; A white, 7%c; choice white, 8%4c. 


WEEKLY REVIEW 
By-Products Markets 


Chicago, Feb. 23, 1928. 
Blood. 


Dark colored blood may be bought at 
$4.90 per unit ammonia, f.o.b. Chicago. 
Best quality steam dried blood is 
nominally $5.00 per unit ammonia f.0o.b. 
mid-west points. 

Unit Ammonia. 
Ground and unground................. $5.00@5.15 


Digester Hog Tankage Materials. 


There is not an abundance of this 
material on the market. Prices remain 
practically unchanged. Sales are re- 
ported of 9 to 10 per cent tankage at 
$4.65 and 10c Chicago. 


Unit Ammonia. 


Ground, 114@12% ammonia.......... $4.75@5.00 
Ground, 6 to 8% ammonia............ 4.50@4.75 
Unground, 11 to 18% ammonia....... 4.65@4.85 
Unground, 6 to 8% ammonia......... 4.40@4.65 
Liquid stick, 7 to 11% ammonia...... 4.00@4.25 


Fertilizer Materials. 


There has been little or no trading 
in fertilizer materials for the past 
week. Producers are offering high 
grade 10 per cent ground at $4.00 and 
10c, Chicago. Low grade bone tankage 
is in very good demand and will bring 
$23.00@25.00 per ton, depending upon 
quality, quantity and point of shipment. 

Unit Ammonia. 
High grd., ground, 10-11% ammonia. .$3.90@4.10 
ungrd. 6-9 


lower grade, ground & % am. 3.00@3.50 
BEG GE: Warns wad ean Eceakeuh ee cobecs 3.25@3.50 


Bone Meals. 


‘The bone meals market is steady, 
with values unchanged from those of 
the past several weeks: 

Per Ton. 
MRE NS iis oie vies cviesccacccecs $50.00@55.00 
oe, ES aera 28.00@30.00 
OPO, SUE Sa.8.i6. 56.0650 bine'n.o's'b Ce 26.00@28.00 


Cracklings. 


Buyers’ views are at least 5c per unit 
lower than the price obtainable for un- 


ground expeller and cake cracklings’ 


of average quality last week. Sales of 
a few cars are reported at $1.074%@ 
1.10. The trade are looking for lower 
levels. 

Per Ton. 

Hard pressed and exp. unground., per 
unit protein $ 1.07%@ 1.10 

. pork, ac. grease & quality 85. 90. 
Soft prsd. beef, ac. grease & quality 50.00@55.00 


Horns, Bones and Hoofs. 


Last sales of South American packer 
bones are reported at $40.00, c.i.f. U. S. 
ports. Junk bones are selling at $30@ 
32, delivered Chicago. 


& 


Per Ton. 
ME ocak seit cin deh eon eceesencs $50.00@100.00 
Round shin bones.........ceseeeeees 55. 90.00 
eR ere 50.00@ 60.00 
SIE fia cb hole eWedasies ss coset 40.00 


(Note—Foregoing 


ices are for mixed carloads 
of unassorted ma 


als, indicated above.) 





Gelatine and Glue Stocks. 


It is still possible to obtain packer 
jaws, skulls and knuckles at $45.00@ 
45.50, delivered Chicago. Buyers’ ideas 
on yearly contracts are $43.50. Sinews 
pizzles and hide trimmings are selling 
for $35 delivered middle west for 
prompt shipment or on contract. 


Per Ton. 
i Lo 2 eee eee $32. 42.00 
Rejected manufacturing bones....... 52.00@55.00 
Pe SE de ctnccumdtbchesateanseces 40.00@43.50 
Cattle jaws, skulls and knuckles... 0 e oO 
Sinews, pizzles and hide trimmings. . 35.00 


Animal Hair. 


This market continues quiet. Winter 
coil dried hog hair can be purchased at 
$40.00 per ton delivered middle west 
and eastern points. Winter processed 
hog hair is salable at prices ranging 
from 442@6c per pound, depending on 
quality, and good quality summer pro- 
cessed is selling for 8c per pound, 
middle west delivery. 





*According to count. 
Pig Skins. 
There has been good inquiry for No. 


1 strips green salted for tanning pur- 
poses for any shipment this year. 


Per Pound. 
I BIE os Sachs sce incees Sawcess 8%@ 9%e 
Edible grades, unassorted.............. 4 @4%e 


a oe 
EASTERN FERTILIZER MARKETS. 
(Special Report to The National Provisioner.) 
New York, Feb. 21, 1928. 
There has been quite some shifting 
around of prices of fertilizer materials 
within a week, some up, and more of 
them down. 


Dried blood sold at $4.90 f. o. b. New 
York, with some sellers holding for a 
higher price. South American is offered 
at $4.75 c.i.f., and counted bids are 
solicited for shipment from South 
America late February and early March 
at seller’s option. 

Ground animal tankage sold at $4.75 
and 10c basis f.0.b. New York for 
prompt shipment, with one seller hold- 
ing for $4.90 and 10c. There is but a 
limited demand just now for blood or 
tankage from either the fertilizer or 
feeding trade. 

Sulphate of ammonia sold at $52.00 
per ton, delivered northern points, in 
bulk, and the demand is far greater 
than the supply. 

Strange to say, nitrate of soda is 
weak just when it should strengthen, 
in view of the strong positon of sul- 
phate. Importers are quoting $2.30 at 
most ports, and resale lots are to be 
had under that price at several ports 
for February and March delivery. 








THE KENTUCKY CHEMICAL MFG. CO., Inc. 


COVINGTON, KY. Opposite Cincinnati, Ohio 





Buyers of Beef and Pork Cracklings 


Both Soft and Hard Pressed 
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Business — 


this line of work. 


is more sanitary, makes a better 
eapacity of 7,000 lbs. an hour. 


prominent packers. 


C. Doering & Son 





The Last Word in the Margarine 


HE DOERING CONTINUOUS WORKER for the Mar- 
garine plant brings to you the greatest savings, con- 
venience and economies that have ever been applied to 


It is truly the last word in the margarine business. 
It does away with table workers, requires less labor, 


product and has a 
Already 


Send now for complete information 


1375- 








installed by 














79 W. Lake St. 



























































Chicago 
COTTON OIL SITUATION. On hand end of month. AVERAGE REFINING LOSS. 
: +1 os 1927-28. 1926-27. During January, 153,767,251 lbs. crude oil yielded 
An analysis of the cottonseed oil situ- august ............... 14,659,322 6,599,070 143,378,304 Ibs. refined oil, 6.76 per cent loss com. 
ation for the months of August, Sep- September ............ 837,669 31,640,906 pared to 9.05 loss last year. 
tember, October, November and Decem- Qctover -------:0ss0005 101,268,650 61,391,781 Total, 920,700,477 Ibs. crude ofl _yielde 
; - - 129, 760, 853,052,497 Ibs. refined oil, 7.35 per cent loss 
ber, 1927, and January, 1928, with com- December ............. 127,716,322 109,097,457 compared to 8.50 per cent loss last year. 
parisons for last season based on err oe 137,931,006 115,466,241 
~ > 7A x + 
federal census reports, has been pre- DISTRIBUTION CRUDE OIL HOLDINGS. SHIPMENTS OF SES Se 


pared by Aspegren & Co. It is as 
follows: 


MOVEMENT OF SEED AT CRUDE MILLS. 


























Tons received. 
1927-28. 1926-27. 
a hd. start of season 89,784 23,249 
SP chesdknubs<hee 422 138,164 
September ...........- 1,007,261 976,295 
SEE canewercospeece 1,282,625 1,502,131 
CE Ee 848,706 1,224,487 
PEED scoonsncesoce 483,281 854,735 
ee CEL 339,212 581,856 
rr 4,341,291 5,300,917 
Tons crushed. 
1927-28. 1926-27. 
6 ee es Sey 161,423 74,7381 
September ............ 581,090 476,142 
TT ha cine ane b 20% A 876,630 934,643 
ee 782,681 984, 562 
i oc ecenaeen'> 206 942,976 
SEE 66450 >sn00500% 570,408 849,721 
NE Giakubinn was eon 3,577,438 4,262,775 
On hand end of month. 
1927-28. 1926-27. 
218,783 86,682 
644,954 586,835 
1,050,949 1,153,247 
1,113,974 1,391,922 
992,049 1,303,681 
763,353 1,035,766 
1927-28. 1926-27 
Tons. Tons. 
Estimated seed receipts 
at crude mills season 
TEED .cccccccccccs 4,476,150 6,379,447 
On hand beginning of 
ER. casctvescseves 89,784 23,249 
LS Seb ebetaianees 4,565,934 6,402,696 
Of which is so far 
REE. dsebscneeseses 3,577,438 4,262,775 
a at mills.. 500 2,376 
ed on hand.......... 763,353 1,035,766 
Seed still to be received 224,643 1,101,779 
763,353 tons seed on hand at 310 lbs. crude eil 


per ton is equivalent to 236,639,430 lbs. crude oil, 

which at 7% per cent refining loss, equals 

218,891,473 lbs. refined oil, or 547,229 barrels. 
224,643 tons seed still to be received at 310 Ibs. 

crude oil per ton is equivalent to 69,639,330 Ibs. 

crude oil, which at 7% per cent refining loss, 

—— 64,416,380 lbs. refined oil, or 161,041 
rrels. 


MOVEMENT OF CRUDE AT OIL MILLIS. 











—— Pounds produced. —— 

1927-28. 1926-27. 
ps hand start of season 5,422,887 1,776,175 
August 46,211,512 20,688,595 
178, 017, 837 139,627,774 
272,54 7,231 282,405,595 
247,523,025 297,691,258 
192,056,529 277,402,946 
DE best ntbesaaa0% 181,022,220 250,386,020 
ME suvseststsnsten 1,122,801,241 1,269,978,363 

Shi nts. 

1927-28. 1926-27. 
ere 36,975,077 15,865,700 
September ............ 839, 4! 114, 585, 938 
ER eee 230,116,250 252,654,720 
Se 231,661,7: 272,322,449 
EE hos Sov cseewen 181,470,091 255,066,079 
. Sbnskkncaes ews , 807, 244,017,236 





1,154,512,122 





Jan. 31, 1928. 
Lbs. 


BE) ROR. cna ce was thts sve one aseeenceas 187,931,006 


Se. eer eee 7,333,557 
In transit to refineries and con- 
WUMCTS 2 ncccccccccevccccccccccvccce 23,254,605 
MONEE, 0005500400655 cbs 500s ene0ane 168,519,168 


168,519,168 Ibs. crude oil at 744 per cent refin- 
ing loss, equals 155,880,230 Ibs. refined oil, or 
389,700 barrels. 


CRUSH PER TON. 


During January, 570,408 tons seed produced 
181,022,220 lbs. crude oil, equivalent to 317.4 Ibs., 
per ton, or 15.9 per cent, compared to 14.7 per 
cent last year. 

Total, 3,577,438 tons seeds produced 1,117,378,354 
Ibs. crude oil, equivalent to 312.3 lIbs., per ton, or 
15.6 per cent, compared to 14.9 per cent last year. 


REFINED OIL. 
“a Pounds produced. —— 





1927-28. 1926-27. 
On hand start of season 378,612,700 145,670,884 
See 32,210,319 18,258,565 
POE scans sasecs 100,848,811 75,052,970 
a 194,676,115 213,132,658 
ee 205,887,929 237,890,218 
err 176,051,019 229,219,939 
CEE nn 6.6. 5500 66c0006 143,378,304 205,929,373 
SORE Fos cnseesashaae 1,231,665,197 1,125,154,607 

On hand end of month. 

1927-28. 1926-27. 
NN Eno ce sku nched 274,711,363 89,785,343 
September ............ 225,782,051 63,723,011 
een 310,330,472 133,343,353 
ae 415,833,251 232, 970, 710 
Re eee 502,900,676 332,415,390 
PE dosutsayuens see 538,256,701 395,022,025 


DISTRIBUTION REFINED OIL HOLDINGS. 
Aug. 1, 1927. Aug. 31, 1927. 
Lb Lbs. 











8. 
At refineries........... 358,009,083 255,479,911 
At other places........ 9,784,634 6,448,808 
In transit from refin- 
MES Ssccusenessh se 10,818,983 12,782,644 
IE sue sanshicnsae 378,612,700 274,711,363 
Sept. 30, 1927. Oct. 31, 1927. 
Lbs. Lbs. 
At refineries.......... + 201,018,785 295,349,046 
At other places........ 13,061,609 »182,391 
In transit from refin- 
WEE Shs'ceeesanaascs 11,706,657 6,799,035 
GE: kinkssenecsensa 225,782,051 310,330,472 
Noy. 30, 1927. Dec. *. | a. 
Lbs. 
At refineries........... 403,161,157 48, sal 928 
At other places........ 6,735,064 7,188,368 
In transit from refin- 
DEEEE” sin becehncesans 5,937,030 7,010,380 
EL - 0 sewepeseZause 415,833,251 502,900,676 


Jan. 31, 1928. 
Lbs. 


ep IIS skh 5 o.cbn cs oss eu sbened 521,195,261 
oe 2 ee eee ere 9,646,565 
In transit from refineries............. 7,414,875 








Export na —_— 
26-27, 









































1927-28. 
OE ere r 864,825 169,062 
DE. . ..cssegcaacen 708,909 397,218 
a Sara 528,1 1,335,008 
er 979,252 1,659,872 
See 655,158 3,621,813 
Per available 033,000 
| RRR ee test - Not available 10,216,058 
Domestic pounds, — 
1927-28. 1926-27, 
eee 135,246,831 73,975,044 
September ...........- 149,069,214 100,718,084 
DE OS pena rt 109,599,531 142,177,313 
en a, ee eee 99,405,898 136,602,989 
eee .328,436 126,153,446 
BR os6Ssh car ea Not available 140,289,648 
Total ...............Not available 719,916,524 
Total pounds, 
1927-28. 1926- 
SES 136,111,656 74,144,106 
Bepeemaber 2... <.s saves 149,778,123 101, "115,308 
OORODEP oo sccscsecsvess 110,127,694 149,512,316 
a re 100,385,150 
OO Ee 88,983,594 Teo 
eee Te 108,022,279 148,822,738 
WEY oan cnaa twee ee 693,408,496 730,132,582 
REFINED OIL—SUMMARY IN BARRELS OF 
400 POUNDS. 
1927-28. 1926-27, 
Old crop stock........ 946,532 364,171 
eae 80,525 45,646 
a Pr 122 187,683 
Sarr 6,690 532,831 
ea 514,720 504,726 
a eer ee E 573,060 
EE, 6 cb secbiewcdanes 358,446 514,823 
ME Winans seduce 3,079,163 2,812,886 
———. On hand. 
1927-28. 1926-27. 
NE inchs nae deae 686,778 224,468 
OO rae 564, 159,308 
Sree 775,826 333,356 
PUNE oko 00s ose 1,039,583 582,427 
December 1,257,252 831,089 
eres 1,345,642 987,555 
1927-28. 1926-27. 
Refined oil on hand.... 1,345,642 987,555 
— on hand will pro- 
be pine babu ae ee 547,229 706,910 
Crude oil on hand will 
PEOORDS 22005 wsssannes 389,700 398,557 
Seed still to be received N 
will produce......... 161,041 685,372 
OO Peer tr 2,443,612 2,778,3¢ 
Less —. carry over 
for end of season Aug. 
AEG se Sacseceaucds 800,000 71, 044,885 
Available for coming 
six months........ =: 1,643,612 1,733,500 
Monthly avg. cons. for 
t 6 months....... $288,920 304,222 
Monthly avg. cons. for 
wttt 6 months..>..... *273,936 $288,918 
onthly avg. cons. for 
all 12 months....... 281,428 $296,570 














538,256,701 














yActual. *Available. 
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Vegetable Oil Markets 


Market Broad—Prices Weaker—March 
Liquidation Heavy — Cash Trade 
Quieter—Crude Steady—Lard Weak 

—Sentiment More Divided. 


The cottonoil future market on the 
New York Produce Exchange the past 
week continued to experience a broad 
general trade. However, the undertone 
was easier and prices somewhat lower 
than the previous week. The March 
delivery sold into new low ground for 
the season under persistent scattered 
liquidation by longs, the greater part 
of which was transferred to the dis- 
tant deliveries. The result was that 
the March discount widened to 43 points 
under May and 72 points under July. 

Refiners’ brokers were persistent 
buyers of March and sellers of the later 
months, transferring their hedges, 
while speculators short of March and 
long of futures were absorbing March 
in the way of undoing switches. Con- 
ditions surrounding the market showed 
very little change but the situation as 
a whole was one that was not encourag- 
ing to holders. 

The outlook was for deliveries of 
about 10,000 bbls. on March contracts, 
with the bulk of this oil now in store 
here. The outside markets were ir- 
regular, with the hog run still com- 
paratively heavy and making for con- 
tinued unfavorable competing situation 
between compound and pure lard. 

High Corn Affects Oil. 

Aside from selling of the late months 
against purchases of March by refiners, 
there was little or no fresh hedge pres- 
sure on the market the past week and 
this fact helped to widen the discount 
of the nearby delivery. Commission 
houses, shorts, and wire houses were 
scattered buyers on the declines, and 
the market was helped at times by up- 
turns in cotton and strength in grains. 
The advance in corn, however, while 
constructive for hog values later on, 
apparently was still making for liquida- 
tio of hogs and, therefore, had a de- 
_« influence upon the fat situa- 

on. 

Buyers and sellers in the crude mar- 
ket were apart. The result was that 
bids in the southeast and Valley of 7%4c¢ 
and in Texas of 7%c failed to bring 


WEEKLY REVIEW 


out much oil. Mills are inclined to hold 
for better prices. This condition, how- 
ever, was ignored and in fact most all 
other considerations were overshadowed 
by the March liquidation. It was evi- 
dent that the open interest in March 
_ larger than anyone had dreamed 
of. 
In refining quarters and in some 
speculative circles, the position of the 
market was still looked upon as one 
favorable for further declines. It was 
held that without broad consuming de- 
mand, or material betterment in lard, 
it would be difficult to strengthen the 
position of the nearby months. Some 
refiners expressed the belief that after 
March was out of the way liquidation 
would set in in the May delivery and 








SOUTHERN MARKETS. 


New Orleans. 
(Special Wire to The National Provisioner.) 


New Orleans, La., Feb. 23, 1928.— 
Liberal stocks of hogs, lard and oil 
contributed to draggy market through- 
out the week. Mills continue to offer 
crude sparingly which tends to decrease 
consumption, especially in the soap 
kettle. Crude is steady at 7%c bid 
east of river and 7%c west of river. 
Bleachable is in fair demand. With 
prospects for heavy tenders here and 
at New York against March contracts, 
futures may touch new lows for the 
season, followed by freer business and 
possibly better prices. 


Memphis. 
(Special Wire to The National Provisioner.) 


Memphis, Tenn., Feb. 23, 1928.— 
Crude, 7% ¢ Valley with no sales; forty- 
one per cent cottonseed meal, $45.50; 
loose cottonseed hulls, $7.50 Memphis. 


Dallas. 


(Special Wire to The National Provisioner.) 


Dallas, Tex., Feb. 23, 1928.—Dallas 
markets prime cottonseed oil delivered 
at Dallas, $41.00; prime crude oil f.o.b., 
7% @7%c; forty-three per cent cake 
and meal, $43.00; hulls, $10.00; mill run 
linters, 344@5c. There were heavy 
rains the early part of the week and 
colder weather. The markets generally 
are dull. There is very little trading. 


the May would widen its discount un- 
der the July. 

Some of the ring crowd, however, 
felt that with the March tenders out 
of the way, and the technical position 
of the market strengthened, a period 
of four weeks or so would set in before 
May liquidation materialized. The pos- 
sibilities are that a better market would 
develop particularly should any im- 
portant cash oil business materialize. 


Lard a Strong Competitor. 


As a whole the situation is one of 
supply and demand, and while the price 
level of the commodity naturally en- 
ters into consumption, the fact remains 
that while cottonoil is reasonably low 
at the present levels, pure lard is still 
taking away part of the compound 
business and the largest distribution 
of cottonoil is in the shape of shorten- 
ing. 

Efforts to bring about a reduction in 
the cotton acreage on the part of the 
south are being watched closely, and 
as a whole the trade does not look for 
the increase in area that was indicated 
a short while back. However, numerous 
reports coming here from the south 
still indicate that the area will be in- 
creased somewhat, although concerted 
efforts to check any increase might bear 
fruit between now and planting time. 

The acreage planted is a vital fac- 
tor, as it is evident that the carryover 
of cottonoil will be quite large again 
this season which with a large new 
cotton crop would again make for a 
situation where available supplies will 
be materially above seasonal require- 
ments. 

Cold storage holdings of lard at the 
beginning of February in the U. S. were 
reported at 83,780,000 lbs. compared 
with 69,576,000 lbs. a year ago and a 
five year average of 71,373,000 Ibs. 

The open interest in the oil market 
remains very large. The daily fluctua- 
tions are over modest limits, the re- 
sult of this large open interest with the 
buying power, broad on the breaks and 
the selling large in general on the 
bulges. Sentiment, as a rule, is great- 
ly divided, but it is evident that some 
new feature is needed on the construc- 
tive side to bring about any sharp up- 
turn, while the price level and the 
stéady decline has discounted greatly 
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BROKERS 


COTTON SEED OIL 


ORDERS SOLICITED 
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ASPEGREN @& CO., Inc. 


PRODUCE EXCHANGE BLDG. 


NEW YORK CITY 


CRUDE 








TO BUY OR SELL PRIME SUMMER YELLOW COTTON SEED OIL ON 
THE NEW YORK PRODUCE EXCHANGE FOR SPOT OR FUTURE DELIVERY 
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The large dealer, the small 

dealer, EVERY dealer, must 

have the best to compete 

successfully in the trade of 
today 


The Crusher—The Refiner— 
The Investor — The 
Manufacturer— 


Every element of the cottonseed oil trade 
can and does use the NEW ORLEANS 
COTTON OIL MARKET to advantage. 
The contract is as nearly perfect as it 
is possible to make it; it is protected 
by the Clearing House of the New Or- 
leans Cotton Exchange, deliveries are 
guaranteed as to weight, grade and 
quality at time of delivery by an in- 
demnity bond, and storage facilities and 
transit privileges make New Orleans the 
fdeal center for a cotton ofl market. 


Always Use YOUR Cotton Oil 
Market! 











Ren 





The New Orleans d Cott d 
Oil Contract was established at the 
request of the cotton oil trade. 


New Orleans Cotton Exchange 


a 
The Procter & Gamble Co. 


Refiners of all Grades of 


COTTONSEED 
OIL 


PURITAN, Winter Pressed Salad Oil 
BOREAS, Prime Winter Yellow 
VENUS, Prime Summer White 
STERLING, Prime Summer Yellow 
WHITE CLOVER Cooking Oil 
MARIGOLD Cooking Oil 

JERSEY Butter Oil 

MOONSTAR Cocoanut Oil 

P &G SPECIAL (hardened) Cocoanut Oil 


























General Offices: 
CINCINNATI : OHIO 
Cable Address: “Procter” 


—: gee 


The Edward Flash Co. 


29 Broadway 
NEW YORK CITY 


Brokers Exclusively 
ALL VEGETABLE OILS 


In Barrels or Tanks 














COTTON OIL FUTURES 


On the New York Produce Exchange 
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a good many of the outstanding bear- 


ish factors. 


COTTONSEED OIL—Market trans- 


actions: 


Friday, Feb. 17, 1928. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 

RIDES occ’ S Sa bye owas 910 a. 
By sss Sees. Sbhe Bos | Wage 
Mar. .... 6000 931 915 915 a 916 
BE. cave Slee ARE Soe 920 a 940 
May . 3700 954 945 948 a.... 
June 500 960 960 955 a 965 
July 3800 978 970 97la.... 
Aug. .... 300 987 986 982 a 984 
Sept. .... 1700 991 984 986 a 984 
Total Sales, including switches, 16,- 


(C00 bbls. P. Crude S. E. 7% Bid. 
Saturday, Feb. 18, 1928. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 


NE caisson eas pee 
1 Seer ee 
Mar. .... 3900 919 
BUMS S: cae get ic. "brie 
May 3500 948 
BOD. 6 s~ nee so od 
July 4800 970 
iP. 60's 600 982 
Sept. .... 1700 985 


Total Sales, including switches, 


eeee 


983 


500 bbls. P. Crude S. E. 7% Bid. 
Monday, Feb. 20, 1928. 


—Range— 
Sales. High. Low. 


OS SRA er 
1 Se Peers 
Mar. 9700 915 
PS. clones: Sen 
May .... 5500 951 
ONE Ae es 
July .... 4700 977 
Aug,.... 700 993 
Sept. .... 4600 995 


eres 


990 


930 a. 
a 
912 a 911 
915 a 930 
Dee sis > 
953 a 960 
968 a .... 
981 a 982 
I ae 
14,- 
—Closing— 
Bid. Asked. 
O20 @...<. 
Se oss 
911 a 909 
915 a 9385 
OOS 20% 
959 a 963 
S70 B.<<. 
988 a 995 
995 a 994 


Total Sales, including switches, 25,- 
200 bbls. P. Crude S. E. 74% @7%. 
Tuesday, Feb. 21, 1928. 
—Range— —Closing— 


Sales. High. Low. Bid. Asked. 
9 


SE ae Ore a 930 
ee mee re 900 a 930 
_ Se 9800 908 904 905 a 904 
Apr. .... 1100 9384 934 925 a 932 
May 5400 950 947 947 a 948 
TRON «cen chee eacerisees 958 a 970 
July 3600 978 975 975 a.... 
Aug. .... 400 995 994 988 a 990 
Sept. .... 6800 997 993 993 a 994 

Total Sales, including switches, 27,- 


100 bbls. P. Crude S. E. 7% Sales and 


Bid. 


Wednesday, Feb. 22, 1928. 
HOLIDAY—No Market. 
Thursday, Feb. 23, 1928. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 


ee eeweeee wees 


eee ee eee eee tee 


eee eee ee tees 


ce eee ewww ee eee 


ones 


990 


900 a 925 
900 a 920 
903 a .... 
915 a 932 
O46 @..«s5 
957 a 965 
Lis ee 
987 a 989 
ae 








See page 33 for later markets. 








COCOANUT OIL—The position of 
the market was steady due to lack of 
pressure of oil, and firmness in copra, 
but demand for oil was slow. Advices 
to Washington from Manila said copra 
production was light and arrivals dur- 
ing January the lowest for the last five 


February 25, 1993 


years. Only one mill is now operat; 
At New York, prices were quoted at 
8%4c, while Pacific coast tanks wer 
8i4c. 

PALM OIL—Offerings were fair but 
steadily held, while consumers were 
buying to any extent. At New York, 
spot Nigre was quoted 7@7\e; ship. 
ment, 6.97c; spot Lagos, 7%e; ship. 
ment, 7.55c. 

PALM KERNEL OIL—The gy. 
ket was steady and unchanged duri 
the week, with interest routine and 
prices at New York quoted at 8.55¢ in 
tanks and 9c in casks. 

CORN OIL—Demand was quieter 
and the market barely steady, with 
prices quoted at 9c f.o.b. mills, 

SOYA BEAN OIL—Trade generally 
was slow, but the market was steady 
with barrels, New York, quoted at 12. 
4c; Pacific coast tanks, 9%c. 

OLIVE OIL FOOTS—The market 
was steady, with spot foots, New Y, 
firmly held at 10c. February is quo 
at 9% @9%c and March 9@9%%e, 

PEANUT OIL—Market nominal, 

SESAME OIL—Market nominal, 

COTTON OIL—Spot demand at New 
York continued slow and the market 
was barely steady, with the feeling that 
the spot holdings here are to be deliy- 
ered on March contracts. Southeast 
— Valley crude, 7%c bid; Texas, 7% 

id. 


— ees 


CHEMICALS AND SOAP SUPPLIES. 
(Special Report to The National Provisioner.) 
New York, Feb. 21, 1928.—Latest 

quotations on chemicals and soap mak- 

ers’ supplies. 

Extra tallow, f.o.b., seller’s plant, 
8%c l|b.; Manila cocoanut oil, tanks, 
New York, 8%c lb.; Manila cocoanut 
oil, barrels, New York, 10%e bh; 
Cochin cocoanut oil, barrels, New York, 
1l1e lb. 

P. S. Y. cottonseed oil, barrels, New 
York, 104%@10%c lb.; crude corn oil, 
barrels, New York, 11%c lb.; olive oil 
foots, barrels, New York, 10%c lb.; 5 
per cent yellow olive oil, barrels, New 
York, $1.80@1.40 gal. 

Crude soya bean oil, barrels, New 
York, 12%c lb.; palm kernel oil, bar- 
rels, New York, 9.95c lb.; red oil, bar- 
rels, New York, 94%@10c lb. 

Niger palm oil, casks, New York, 
7%@T7%c lb.; Lagos palm oil, casks, 
New York, 8%c lb. 

Glycerine (soaplye), 8c Ib. 

ar 


DEC. MARGARINE PRODUCTION. 

Production of margarine during De- 
cember, 1927, as reported by margarine 
manufacturers to the U. S. Department 
of Agriculture, with comparisons, was 
as follows: 





Dec., 1927. Dec., 1926 

Ibs. Lbs. 
Exclusively vegetable...... 16,991,129 13,191,18 
Animal and vegetable.....10,116,397 11,162,698 
era 24,353,778 27,107,528 


Production for the month as reported 
by margarine manufacturers to the 
U. S. Bureau of Internal Revenue, with 
comparisons, was as follows: 

Dec., 1927. Dec., 1926. 
Lbs. Lbs. 


Uncolored margarine...... 26,035,869 28,360,846 
Colored margarine........ 1,425,082 1,428,578 
ee 

MN cb a ccvanscppecccs 27,460,951 24,798,419 


COTTON OIL EXPORTS. 
Exports of cottonseed oil from New 


York, Feb. 1, 1928, to Feb. 21, 1928 


none. 


os 
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The Week’s Closing Markets 


FRIDAY’S CLOSINGS. 


Provisions. 


Hog products were slightly steadier 
the latter part of the week with more 
moderate hog arrivals and steadier hog 
prices. There was some scattered cov- 
ering, but hedge pressure developed on 
small rallies. Cash trade is fair. 

Cottonseed Oil. 


Cotton oil is active and steady. 
Commission houses are still liquidating 
March and buying later months. Re- 
fners @°« doing the reverse. The trade 
is ext ecting 18,000 March tenders Mon- 
day. Cash trade is fair. Southeast 
crude, 7%c sales; Valley, 7%c bid; 
Texas, 75sc sales. ; ; 

Quotations on cottonseed oil at Fri- 
day noon were: March, $9.03@9.05; 
April, $9.20@9.30; May, $9.46; June, 
$9.55@9.62; July, $9.74; August, $9.92; 
September, $9.96 


Tallow. 
Tallow, extra, 8c. 

Stearine. 
Stearine, 9c. 

fe 


PORK PRODUCTS EXPORTS. 


Exports of pork products from the 
principal ports of the United States 
during the week ending Feb. 18: 

HAMS AND SHOULDERS, INCLUDING 

WILTSHIRES. 
Week ending——--——— 
Jan. 1,’28 


to 
Feb. 18, Feb. 19, Feb. 11, Feb. 18, 





Other Europe .. 9: 
Cuba 1 


1928 1927. 1928. 1928. 
Mibs. Mlbs. MIbs. M Ibs. 
MRE nals geese sees 1,455 683 1,264 13,384 
To Belgium ...... 6aae 3 alee 25 
United Kingdom. 1,226 566 1,090 10,874 
Other Europe .. .... aeee 40 192 
BE ocsceccesci 122 85 100 1,135 
Other countries. 107 29 34 =1,158 
BACON, INCLUDING CUMBERLAND. 
ee 840 3,294 3,705 17,896 
To Germany ...... 38 50 15 =:1,185 
United Kingdom 614 2,923 3,072 8,755 
Other Europe .. 142 319 523 5,317 
SE dab sn ck oa see 1 1,793 
Other countries. 36 2 94 846 
LARD 

SET ia s wins 6 906 -4:0-0 14,167 9,689 17,790 110,310 
To Germany ..... 3,399 242 4,953 22,204 
Netherlands ... 1,333 1 1,535 7,891 
United Kingdom 6,405 4 He 663 41,079 


PICKLED PORK. 


STN) aie n.e'e oie:0 4.06 233 224 314 2,926 
To United King.. 14 65 S+ 622 
Other Europe .. .... ket 46 251 
Oameda 22.2000. 173 129 117 642 
Other countries. 46 30 67 = =1,411 


TOTAL EXPORTS BY PORTS, 
WEEK ENDING FEBRUARY 18, 1928. 


Hams and Pickled 

shoulders, Bacon, Lard, pork, 
M lbs. Mibs. Mibs. M Ibs. 
233 








ee re 1,455 840 14,167 5 
MU i kcccsce eet 10 ee 37 
Detroit ....... -. 1,052 337 867 58 
Port Huron ........ yet en 98 
Key West .......... 121 eee 1,042 3 
New — an ae 18 6 895 23 
ew York .... 20 470 y 4 
Philadelphia .. ae tia stad — Penye 
Portland, Me. ...... 244 17—s-:11,081 10 
DESTINATION OF EXPORTS. 

Hams and 

shoulders, Bacon, 


M Ibs. M Ibs. 





BRITISH PROVISION CABLE. 


(Special Cable to The National Provisioner.) 

Liverpool, Feb. 25, 1928.—General 
provision market continues dull with 
very little activity. Hams and picnics 
in very slow demand; square shoulders 
and pure lard demand very poor. 

Today’s prices are as follows: Liver- 
pool shoulders, square, 58s; hams, 
American cut, 78s; hams, long cut, 86s; 
Cumberland cut, 63s; short backs, 
75s; picnics, 55s; bellies, clear, 72s; 
Canadian, none; spot lard, 58s; Wilt- 
shire, none. 

fe - - 


FRIDAY’S GENERAL MARKETS. 

New York, Feb. 24, 1928.—Spot lard 
at New York: Prime western, $11.65@ 
11.75; middle western, $11.25@11.35; 
city, 10.88@11.00c; refined continent, 
12.25c; South American, $13.25; Brazil 
kegs, $14.25; compound, $11.50. 


he 


HULL OIL MARKET. 
Hull, England, Feb. 23, 1928.—(By 
Cable.)—Refined cottonseed oil, 37s 9d, 
crude cottonseed oil, 34s. 


fe - 


ARGENTINE BEEF EXPORTS. 


Cable reports of Argentine exports 
of beef this week up to February 24, 
1928, show exports from that country 
were as follows: To England, 81,904 
quarters; to the Continent, 86,904; 
others, none. 

Exports for the previous week were 
as follows: To England, 142,997 quar- 
ters; to the Continent, 70,953; others, 
none. 


fe 


MEAT IMPORTS AT NEW YORK. 


Imports of meats and meat products 
received at the port of New York for 
the week ending Feb. 18, 1928: 

Point of 


origin. Commodity. Amount. 
Canada—Quarters of beef............. . 
Canada—Calf carcasses .............. 172 
Canada—Boneless veal ............... 205 Ibs. 


Canada—Beef cuts 
Canada—Pork cuts 
Canada—Smoked bacon 
Canada—S. P. por 

Canada—Cooked po: 
Canada—Meat products .. 
Ireland—Smoked pork 








Italy—Sausage ........... 

Germany—Sausage ................... 

Germany—Cooked ham in tins........ 29 Ibs. 

Germany—Smoked pork .............. 4,513 Ibs. 
. Switzerland—Bouillon cubes ......... 122 lbs. 

South America—Canned corned beef. .566,330 lbs. 


-——o—_- 


NEW YORK MEAT SUPPLIES. 

Receipts of western dressed meats 
and local slaughters under federal in- 
spection at New York City, N. Y., are 
officially reported for the week ended 
Feb. 18, 1928, with comparisons, as 
follows: 


Week Cor. 
ending Prev. week, 
West. drsd. meats: Feb. 18. week. 1927. 
Steers, carcasses. . 7,725 5,964 8,116 
Cows, carcasses... 1,506 1,635 605 
Bulls, carcasses... 110 115 66%," 
Veals, carcasses. . 8,325 7,232 11138 
Lambs, carcasses. 23,533 21,796 22,645 
Mutton, carcasses. 3,221 4,3 2,018 
Beef cuts, lbs..... 281,310 257,591 477,467 
Pork cuts, lbs... .1,329,349 1,665,542 1,295,235 
Local slaughters: 
ES ee 9,447 9,560 9,818 
BOO. ove ses chews 14,027 15,147 13,537 
PEE dick occas vers 69,969 68,410 50,287 
re ee 49,176 49,180 55,375 
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TRADE GLEANINGS. 


The Texas Refining Co., Greenville, 
Tex., is planning the construction of a 
new cotton oil plant. 

S. S. Canway has been appointed 
manager of the plant of Banfield 
Brothers Packing Co., Enid, Okla. 

Plans are being made by the Western 
Tallow Co., Davidson and Lane Streets, 
San Francisco, Calif., to rebuild its 
plant destroyed by fire recently. 

The Purity Sausage Co.. Chicago, IIl., 
has been incorporated with a capital 
stock of $6,000. The incorporators are 
Alfred B. Clark, Sidney J. Marx and 
Frank Frandzel. 

Brunner Provision Co., 3737 So. Hal- 
sted St., Chicago, IIll., has been incor- 
porated for $100,000, to deal in meat 
products. Incorporators: Justus Brun- 
ner, Julius J. Ruebasch and G. E. 
Beerly. 

The Hipke Packing & Provision Co., 
Kenosha, Wis., has been incorporated 
with 250 shares with a par value of 
$100 each. Adolph Hipke, Joseph 
Hilulochy, E. Malloy and J. H. Hubosky 
are the incorporators. 

A resolution was passed recently by 
the stockholders of the Faribault Pack- 
ing & Provision Co., Faribault, Minn., 
authorizing the directors of the com- 
pany to either sell the business or to 
borrow money and continue its opera- 
tion. 

The board of directors of the Hughes- 
Curry Packing Co., Anderson, Ind., 
were reelected at the -nnual meeting of 
the company held recently. Charles 
Hughes is president. The members of 
the board are Jacob Schuster, N. M. 
McCullough, C. E. Strout, John Wappel, 
Charles Hughes, Walter Hughes and 
John Hughes. The regular 4 per cent 
semi-annual dividend was declared. 


or 


PHILADELPHIA WEAT SUPPLIES. 


Receipts of western dressed meats 
and local slaughters under city and 
federal inspection at Philadelphia, Pa., 
are officially reported for the week 
ended Feb. 18, 1928, with comparisons 
as follows: 


Week Cor. 
ending Prev. week, 
Western dressed meats: Feb. 18. week. 1927. 
Steers, carcasses ...... 2,163 2,065 2,271 
Cows, carcasses ....... 1,082 1,071 1,149 
Bulls, carcasses ....... 276 262 341 
Veals, carcasses ....... 1,783 1,643 2,274 
Lambs, carcasses ..... 10,179 9,612 10,729 
Mutton, carcasses ..... 1,708 1,356 1,332 
We Be de wcnctvcsen 552,443 556,875 378,904 
Local slaughters: 
CEE fo Sh awawe see 6ea0e 1,600 1,828 2,137 
ET voceatavaekheeeeer 2,303 2,300 2,080 
EE laa Co deeded Paena 18,813 22,060 17,987 
er oe ee 4,765 4,377 5,256 
—— 


BOSTON MEAT SUPPLIES. 


Receipts of western dressed meats 
and slaughters under federal and city 
inspection at Boston, Mass., are offi- 
cially reported for the week ended 
Feb. 18, with comparisons as follows: 


Week Cor. 
ending Prev. week, 


Western dressed meats: Feb.18. week. 1927. 


Steers, carcasses ...... 1,583 1,537 2,530 
Cows, carcasses ...... 2,353 2,722 2,675 
Bulls, carcasses ....... 68 97 57 
Veals, carcasses ...... 1,274 1,301 1,279 
Lambs, carcasses ...... 13,960 14,071 13,867 
Mutton, carcasses ..... 69 

WO, TH. eis veces 562,641 593,765 450,318 

Local slaughter: 

I Ss ic ccdaal de icéas 1,452 1,583 1,161 
GO ceeneteadetinscce 2,200 1,962 1,803 


SS s0xeGeas 639.0 c086s 26,286 25,515 12,674 
BERGE ses cecccccccuses 3,327 3,593 4,631 
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Performance that 


The following indorsement is typical of 
customers’ satisfaction with General Elec. 
tric’s direct-current motors. 


“In our plant there are 141 General 
Electric motors totaling 395 hp, 
Wherever possible, our machines are 
individually motor equipped, and in 
every case the motor protected by 


Direct-Current Motor a suitable General Electric controller 
¥, to 3 hp., two poles —a combination we consider most 


Apply the proper G-E 
motor and the correct 
G-E controller to a spe- 
cific task, following the 
recommendations of 
G-E specialists in elec- 
tric drive, and you have 
G-E Motorized Power. 
Built in or otherwise 
connected to all types 
of industrial machines, 
G-E Motorized Power 
provides lasting assur- 
ance that you have 


a the best. 





satisfactory. 

















. Spencer Turbine Vacuum Cleaner— 
BD motor 


. Kern Finisher (sold by F. H. 
Langsenkamp Co.)— BD motor 


. Day Dough Brake— BD motor 





. J. G. Cherry Pasteurizers — BD 
motors 


. O. & J. Labeling Machine—BD motor 


Motorized Power 











~fitted to every need 


GENERA)! 


GENERAL 


ELECTRIC COMPANY, SCHENECTADY, 
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Hide and Skin Markets 


Chicago. 

PACKER HIDES—Another inactive 
week passed in the Chicago market, 
with buyers and sellers still far apart 
in their ideas of values. However, to- 
ward the latter part of the week, 
proader inquiries are reported on the 
part of large buyers and firm bids are 
reported for good quantities, although 
they are considerably under packers’ 
ideas formerly. Packers apnarently 
have been waiting until orders would 
appear in sufficient quantity to enable 
them to clear out their stocks and in- 
dications are that some large scale 
trading will develop very shortly. Ac- 
tual trading, in small lots, has been 
confined for several weeks to one 
packer. 

Spready native steers are nominally 
around 27c. Heavy native steers sold 
last in a small way at 23%c, and this 
figure is bid. Bids of 22%c are re- 
ported for extreme native steers, one 
packer asking 23c. 

Bids of 2242c are reported for large 
lots of butt branded steers, with the 
market nominally 23c, based on trading 
in a small way late last week by one 
packer. Colorados sold last by one 
packer at 22%c. Bids for large quan- 
tities at 22c are reported, with 22%c 
asked in one direction. Heavy Texas 
steers are nominally 23c, based on trad- 
ing in butt brands by one packer last 
week. Light Texas steers sold last in 
a small way at 224c. Extreme light 
Texas steers are nominally around 22c. 

Heavy native cows were sold last by 
one packer at 22c, in a small way. 


Other packers report bids of 22c for 
both light and heavy native cows. They 
are asking 24c. Branded cows sold last 
at 22c, in a small way. Bids of 2lc re- 
ported; 22c is asked. 

Native’ bulls moved last at 18%%c. 
For branded bulls 17%c was paid last 
for northerns. 


SMALL PACKER HIDES—The 
market is unsettled and is awaiting 
some action in the big packer market 
to definitely establish values. One local 
packer has disclosed that his February 
production of around 5,000 hides was 
moved previously at 22%c flat for na- 
tive and branded. The same figure was 
secured by three other killers at that 
time. A couple of cars of January 
hides moved confidentially. Persistent 
Tumor is that one local killer accepted 
2le flat for February production. This 
is denied by the killer. This figure ap- 
pears out of line, based on bids of 22c 
reported for big packer light native 
cows and 21c bid for branded cows. 
Another small killer declined a bid of 
21'sc, flat. Some resales of January 
hides among dealers are reported at 
21%c for natives and 21c for branded. 
Small packer native bulls sold last at 
18; branded bulls at 17c. 

COUNTRY HIDES—The market is 

ow, with very little demand for heavy 

8 although there is a fair demand 
for extremes. All-weights are slow at 


19%4@20'%c selected, delivered. Heavy 
cows are nominally 18@18c. Heavy 
steers alone are quoted around 19@ 
19%e. Buff weights are dull and are 
offered at 20c. Some are talking 20%ec. 
Extremes are reported selling at 22@ 
22%ee, according to description. Bulls 
are quiet and are quoted at 15@15'4c, 
selected. All-weight branded are nom- 
inally 17@17'%c, Chicago freight. 

CALFSKINS—Another packer moved 
January production of around 4,000 
calfskins. Details are witaheld but are 
understood to have been on a 30c basis. 

First salted Chicago city calfskins 
are quoted at 264c, nominally, with 
26c bid. Outside city skins are nom- 
inally around 25@Z6c. Mixed cities and 
countries are around 23@24c. 

KIPSKINS—At the close of last 
week, one packer moved January pro- 
duction of 6,500 kipskins at 28c for 
northern natives, 26%c for over- 
weights and 25c for branded. Another 
packer also moved January production 
on a confidential basis, understood for 
export, at about the same price level. 

rirst salted Chicago city kips are 
quoted nominally around 25c. Outside 
city kips are arornd 24c, nominally. 
Mixed cities and countries are 22@23c, 
nominally. 

Packer regular slunks sold last in a 
fair way at $1.50. Hairless are quoted 
around 90@95c. 

HORSEHIDES — The market con- 
tinues easy, with stocks apparently 
rather plentiful. Some good mixed lots 
have sold down to $6.50, while better 
lots are held at $7.00@7.25. Up to 
$3.00 is asked for all renderers. 

SHEEPSKINS—Dry pelts are firm 
and are quoted at 28@30c per lb., ac- 
cording to section. One packer moved 
a car of shearlings, running around 60 
per cent No. 1’s, at $1.10. Pickled 
skins are about steady and are quoted 
around $9.25 per dozen for straight run 
of packer lamb at Chicago. Last trad- 
ing was at $9.00 for ribby lambs and 
$10.00 for blind ribbies. Last trading 
was at $9.00 for straight run of city 
lamb at New York. Pickled sheepskins 
are around $10.50 for straight run. 
Last trading was at $10.00 for ribby 
sheep and $11.50 for blind ribbies. 
Packer wool lambs continue strong, 
with $4.20 per cwt. live lamb paid at 
Chicago. They are quoted at $3.00@ 
3.85 on a piece basis. Packer sheep- 
skins are quoted around $2.50@3.25. 
Small packer lambs are priced $3.00@ 
3.50 for late slaughter. 

PIGSKINS—No. 1 pigskin strips are 
quoted 9@94c, nominally, with the top 
paid last. Gelatine stocks are nom- 
inally around 4c, and are quiet. 


New York. 

PACKER HIDES—The market is 
still deadlocked, with buyers and sell- 
ers far apart in ideas of values. How- 
ever, there is a general feeling in the 
trade that the period of inactivity will 
be over soon. Part of the January 
slaughter is reported still unsold. 


Prices are difficult to quote in the ab- 
sence of trading or any active interest 
in the market. Activity in the western 
market is awaited to definitely estab- 
lish this market. 
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COUNTRY HIDES—The market is 
quiet and dull. Buyers remain out of 
the market. Buff weights are nom- 
inally around 20c. Extremes are quoted 
at 22@23c asked. 

CALFSKINS—The market was ac- 
tive at the opening of the week and 10 
@15c lower. Around 20,000 to 25,000 
calfskins were sold at $2.55 for 5-7’s, 
and $3.25 for 7-9’s. The 9-12’s are 
quoted nominally around $4.00. Last 
trading in 12-17 lb. kip was at $4.65, 
and in 17-lb. up at $6.60. They are now 
—_— nominally at around 15@20c 
ower. 


Xo 


CHICAGO HIDE MOVEMENT. 

Receipts of hides at Chicago for the 
week ending Feb. 18, 1928, 6,678,000 
Ibs.; previous week, 4,998,000 lbs.; same 
week, 1927, 5,926,000 lbs.; from Jan. 1 
to Feb. 18, 40,857,000 lbs.; same period, 
1927, 36,954,000 Ibs. 

Shipments of hides from Chicago for 
the week ending Feb. 18, 1928, 5,502,- 
000 Ibs.; previous week, 5,130,000 Ibs.; 
same week, 1927, 7,293,000 lbs.; from 
Jan. 1 to Feb. 18, 37,144,000 lbs.; same 
period, 1927, 40,538,000 Ibs. 

a 


CHICAGO HIDE QUOTATIONS. 


Quotations on hides at Chicago for 
the week ending Feb. 24, 1928, with 
comparisons, are reported as follows: 


PACKER HIDBS. 
Week ending Previous Cor. week, 
Feb. 24, ’28. week, 1927. 
Spr. nat. strs.26 @27n 26 @27%n 15 @15%n 
Hvy. nat. strs @23 4b 234 @26%n @1l4ax 


Hvy. Tex. 

SUES. ....0% @23n 2 @26n @13%ax 
Hvy. butt 

brnd’d ss strs. @23 24 @2tn @13%ax 
Hvy. Col. 

strs. ......22b @224ax 224 @25%n @ 13ax 
Ex-light Tex. 

strs. ......214%,@22n 22 @24n @12ax 
Brnd’d cows..21b @22ax 22 @24n @12ax 
Hvy. nat. 

cows ......22b @24ax 22 @2in @12%ax 
Light nat. 

Cows ......22b @24ax 2314%4@25n @13 
Nat. bulls ... @18% 18%@20%n 9%4%@ 9%n 
Brnd’d__ bulls.174@18 174%@19%n 7%4@ 8%n 
Calfskins .... @30 @32 @17% 
Kips, nat..... @28 @30n @l7 
Kips, ov-wt... @26% @29n 16%@l1in 
Kips, brnd’d.. @25 @27n 134%@14n 
Slunks, reg... @1.5 @1.50 @1.25 
Slunks, hris..90 @95 90 @95n @iin 


Light native, butt branded and Colorado steers 
le per Ib. less than heavies. 


CITY AND SMALL PACKBRS. 


Nat. all-wts.. @22n @22%n @12% 
Branded ..... 21 @22n @22'%n @11% 
Nat. bulls.... @18 @18 9 
Brnd’d bulls. . @l7 17 @ 8 
Calfskins .... @26%4n 28 @29n 16 @16%n 


ace @25n 26%@27n 15 @15%n 
Slunks, reg... @1.25n @1.25n @1.00 
Slunks, hris..70 @80n 80 @90n 50 @55n 


COUNTRY HIDES. 
Hvy. steers...19 @19% @20%n 104%@11 
Hvy. cows....18 @18% 19 @19% 10 @10% 


ee 20 @20%ax 20%@21 11 @11%ax 
Extremes ...22 @22% 22%@23% 13 @l4ax 
we 15 @15%4ax 15%@l6ax 7%@ Sax 
Calfskins ....21 @22n 24 @25 @i3%ax 
Be ccwuktas 21 @22n 23 @24 @13%ax 
Light calf....1.50@1.75 1.50@1.75 1.00@1.10 
Deacons ..... 1.35@1.50 1.35@1.60 1.00@1.10 
Slunks, reg...75 @1.00 75 @1.00 60 @70 
Stunks, hris..25 @30 25 @30 15 @25 
Horsehides ..6.50@8.00ax 6.50@8.00 4.00@5.25ax 
Hogskins .... @80 @80 35 @ 
SHEEPSKINS. 


Pkr. lambs...3.00@3.85 3.00@3.75 1.75@2.25 
Small packer 


lambs .....3.00@3.50 3.00@3.25 ........... 
Pkr. shearlgsl.10@1.25 @1.25 1.00@1.05n 
Dry pelts ....28 @30 27 @30 20 @23 
ee 


Do you know how to build your hide 
pack to avoid shrinkage and keep your 
hides in No. 1 condition? Ask the 
“Packer’s Encyclopedia,” the meat 
packer’s dictionary and guide. 
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CHICAGO. 
(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Chicago, IIl., Feb. 23, 1928. 

CATTLE—Compared week ago, fed 
steers, scaling 1,150 lbs. upward, 25c 
higher; supply very scarce; all grades 
other steers steady to strong; light 
yearlings, 25c@50c lower; better grade 
fat cows and butcher heifers, 25@50c, 
mostly 50c lower; lower grade cows 
and cutters, steady to strong; bulls, 
steady; vealers, $1.00@1.50 lower; ex- 
treme top fed steers, $16.00, little above 
$14.50; choice long yearlings absent, 
bulk, $14.00 downward; most light and 
heifer mixed yearlings, $13.50 down- 
ward to $11.00, with most light heifer 
yearlings at $11.25 to $12.25; prime 


light kinds, $14.00; most fat cows, 
$7.75@9.50; downturn apparent on 
kinds now selling at $8.00 upward; 
active $6.00@6.25 market on low cut- 
ters, strongweight cutters selling up to 
$7.25; largely $8.00@8.50 market on 
sausage bulls; light butcher bulls, ac- 
tive at $9.00@10.00; light vealers closed 
at $13.50@14.50. 

HOGS—Hog values generally 15@25c 
lower for week, more loss on half-fat 
light hogs; increased supply medium to 
good 130 to 210 lb. weights; curtailed 
shipping demand and disproportionate 
distribution principal factors in week’s 
decline. Late top, $8.15; bulk good and 
choice 170 to 210 lb. averages, $7.90@ 
8.10; 220 to 250 Ibs., $7.75@8.00; 260 
to 300 Ibs., $7.65@7.80; few bigweight 
butchers, downward to $7.50; most 








LIVESTOCK PRICES AT 


LEADING MARKETS. 


Following are livestock prices at five leading Western markets on Thursday, 
Feb. 23, 1928, as reported to THE NATIONAL PROVISIONER by leased wire of the 
Bureau of Agricultural Economics, U. S. Department of Agriculture: 


Soft ily h d t- 
Hogs ( or oily ~ ih roas 











ing pigs CHICAGO, E. ST. LOUIS. 0O KANS. CITY. 8ST. PAUL. 
Hyvy. wt. (250-850 Ibs.) med-ch.. $7.50@ 7.90 $7.50@ 7.90 $7.25@ 7.65 $7.25@ 7.70 $7.35@ 7.50 
Med. wt. (200-250 Ibs.) med-ch.. 7.65@ 8.15 -75@ 8.15 7.40@ 7.75 7.40@ 8.00 7.50@ 7.70 
Lt. wt. (160-200 Ibs.) com-ch.... 7.50@ 8.15 -00@ 8.25 7.35@ 7.75 7.50@ 8.00 7.60@ 7.70 
Lt. It. (180-160 Ibs.) com-ch..... 6.85@ 8.10 -00@ 8.15 6.75@ 7.70 7.50@ 7.90 7.25@ 7.70 
Packing sows, smoocth and reugh. 6.60@ 7.25 .35@ 6.85 6.15@ 6.75 6.00@ 7.00 6.25@ 6.75 
Bitr. pigs (130 Ibs. down), med-ch 6.25@ 7.25 Tie. swerews ase 6.75@ 7.25 7.00@ 7.25 
Av. cost and wt., Wed. (pigs excl.) 7.81-234 Ib. 91-224 lb 7.47-250 Ib. (f -) Cee 
Blaughter Cattle and Calves: 
STEERS (1,500 LBS. UP): ‘ 
lp Coerecccsccccccossccces 14.00@16.50 13.25@16.00 13.25@15.75 .......... 
STEDRS (1,300-1,500 LBS.) : 

GERTESS cc cccccvccccveccccccccccs 15.50@16.25 15.25@16.25 14.75@16.00 14.75@15.75 14.25@15.75 
13.85@16.00 13.25@15.25 13.00@15.00 13.00@14.75 12.50@14.25 
15.25@16.00 15.00@16.00 14.25@15.50 14.25@15.50 14.00@15.50 
13.50@15.75 12.75@15.00 12.50@14.50 12.50@14.75 12.25@14.00 
14.75@15.75 14.75@15.50 14.00@15.25 14.00@15.25 14.00@15.50 
13.00@15.25 12.50@14.75 12.25@14.25 12.15@14.25 12.25@14.00 

STEERS (800 LBS. UP): 
MeGiem ...cccccccccccccccccce 11.00@13.50 10.25@13.25 10.00@13.00 9.75@13.00 9.75@12.50 
RIED oss pc0cccnescsccesscss 8.75@11.00 8.25@10.25 8.00@10.00 7.75@ 9.75 7.25@ 9.75 
STEERS (FED CALVES AND 

YBARLINGS 750-950 LBS.) : 

GREED cv cccccccccccccccccceccs 15.00@15.50 14.50@15.25 14.00@15.00 14.00@15.00 13.25@14.75 

BOON .cccccccccccccccccscccece 12.50@15.00 11.75@14.50 11.50@14.00 11.25@14.00 11.50@13.25 

HEIFHRS (850 LBS. DOWN): 

BESS ccccccccocesccccccceooce 12.50@13.50 12.75@13.50 11.75@13.00 11.50@12.50 11.00@13.00 
OEE nnvcccccscccccccscccsccce 11.50@12.50 11.00@12.75 10.25@11.75 10.00@11.75 9.50@11.00 
COMMROMEEOE, 00.20 cccccccccccce 8.25@11.50 -00@11.00 7.25@10.25 7.25@10.00 7.00@ 9.50 

HEIFERS (850 LBS. UP) 

DEED sbesenesceunsosccccerncs 11.00@13.25 11.00@12.75 10.75@12.50 10.50@12.50 10.00@11.75 

Se 10.00@12.50 10.00@12.00 9.50@11.50 9.50@11.25 9.25@10.00 

SEED “Snvewsceccccecossesece 8.75@11.75 7.75@10.00 7.75@ 9.50 7.75@ 9.75 7.00@ 9.25 

COWS: 
ED <osccececscceccesceceses 10.25@11.25 10.00@11.00 10.00@11.50 10.00@11.00 9.25@10.25 
8.35@10.25  8.50@10.00 8.00@10.00 8.25@10.00 8.00@ 9.25 
» eneccee 7.15@ 8.35 6.50@ 8.50 6.50@ 8.00 6.50@ 8.25 6.50@ 8.00 
Low cutter and cutter........ 5.90@ 7.15 4.75@ 6.50 5.00@ 6.50 4.75@ 6.50 5.00@ 6.50 
BULLS (YEARLINGS BXC.): 
f EM, ccccccccccccoces 8.65@10.50 8.00@10.00 8.00@ 9.00 7.75@ 8.75 7.00@ 8.50 
OCutter-med. .............+0.-. 7.00@ 8.60 5.50@ 8.00 6.25@ 8.00 5.50@ 7.75 6.50@ 7.75 
OALVES (500 LBS. DOWN): 
Medium-ch. ........+s++seeeeee 9.00@11.00 8.00@11.00 8.50@10.50 7.50@11.00 7.50@11.00 
6.00@ 9.00 5.50@ 8.00 6.00@ 8.50 6.00@ 7.50 5.50@ 7.50 
VEALERS (MILK-FED) a 
2p Sep ee RE ees 13.50@16.50 16.00 only 10.50@12.50 10.00@13.50 10.00@13.50 
Ne ane ee 12.50@13.50 12.50@16.00 9.00@10.50 7.50@10.00 7.00@10.00 
Cull-common ............0e000+ 8.00@12.50 5.50@12.50 6.50@ 9.00 6.00@ 7.50 5.00@ 7.00 
Slaughter Sheep and Lambs: i ae 
Lambs (84 Ibs. down) good-ch... 15.00@16.40 14.75@15.85 14.75@15.75 14.75@15.65 14.50@15.50 
Lambs (92 lbs. down) medium... 14.25@15.00 14.00@14.75 13.75@14.75 13.75@14.75 13.25@14.50 
Lambs (all weights) cull-common 12.00@14.25 10.50@14.00 11.25@13.75 10.25@13.75 10.25@13.25 
Yearling wethers (110 lbs. down) P 
Medium-choice ......+++.+s+0++ 12.50@14.85 11.50@14.50 10.75@13.50 10.50@13.75 11.00@13.25 
Ewes (120 Ibs. down) med-ch.... 7.85@ 9.75 7.50@ 9.50 7.25@ 9.40 6.75@ 9.25 7.25@ 9.50 
Ewes (120-150 Ibs.) medium-ch...  7.50@ 9.60 7.00@ 9.25 7.00@ 9.25 6.50@ 9.00 7.00@ 9.25 
Ewes (all weights) cull-common. 3.00@ 7.75 3.00@ 7.50 3.00@ 7.25 2.75@ 6.75 2.75@ 7.00 


packing sows, $6.75@7.00; few 
lightweights, $7.15@7.25; bulk p 
$6.50@7.00; thin light kinds, down ty 
$6.00. 

SHEEP—Fat lamb prices Proved 
sensitive to supply figures and advanced 
sharply, later losing 15@25c of the 
early upturn. Closing prices look 25@ 
50c higher. Sheep regained the early 
losses. The top on handyweights reached 
$16.50 early in the week, with the best 
available at the close at $16.25. Bulk 
of offerings scaling 90 Ibs. and undey 
$15.50@16.25; 93 to 98 Ibs. closed on a 
$15.25@15.85 basis, $16.00 being paig 
by shippers for choice 91 Ib. Colorados 
late; throwouts averaging 105 to 19 
Ibs., $14.25@14.75, a spread of $14.09 
@14.85 taking 90 to 109 lb. yearlings, 
Clipped lambs averaged 77 to 89 Ibs, 
at $13.50@13.90. Bulk of fat ewes 
cleared at $9.00@9.40, with $959 
paid early. 

~- =f — 


KANSAS CITY. 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Kansas City, Mo., Feb. 23, 1928, 

CATTLE—Fed steers finished the 
week at steady to 25c lower prices, with 
inbetween grades mostly steady. Light 
yearlings and she stock, steady to 25¢ 
off; bulls, 15@25c higher. Veal prices 
slumped $1.00@2.00; heavy steers 
topped the week at $14.40; best year. 
lings, $14.35. Choice vealers brought 
$12.00@13.00 on the close. 

HOGS—Liberal supplies at all points 
resulted in further declines of 10@20c 
on all weights and grades. Choice 190- 
200 lb. averages, sold at $8.00 on 
Thursday’s session. Packing sows are 
15@25c off. 

SHEEP—Fat lambs were in ‘demand 
at 25@40c higher rates. Top reached 
$15.80; to shippers a few clippers went 
at $13.10. Mature classes closed 
strong to 25c higher, with best fat 
ewes at $9.25. 

eX 


ST. JOSEPH. 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 
St. Joseph, Feb. 28, 1928. 

CATTLE—Fed steers and _ yearlings 
and fat she stock showed 25@50c de- 
clines; bulls remained steady; vealers 
closed $1.00 lower. Good mediumweight 
steers topped at $13.65; good yearlings 
reached $13.25. Closing veal top, 
$14.00. 

HOGS—Burdensome receipts brought 
15@25c recessions, and swine values 
dropped to new low levels for the sea- 
son. Choice 180 to 210 lbs. topped the 
late trade at $7.95. 

SHEEP—Although fat lamb prices 
fluctuated frequently, late values regis- 
tered only 10@15c advances, while aged 
stock remained steady. Handyweight 
wooled lambs made $15.50 late; 100 Ib. 
weights, $14.80; choice natives, $15.00; 
fat ewes topped at $9.25. 








g BANGS & TERRY 


Buyers of Livestock 





J. W. MURPHY CO. 


Order Buyers 
HOGS ONLY 


February 25, 1923 








Hogs, Killing and Feeding Pigs 


Union Stock Yards, South St. Paul, Minn. 
Reference: Stock Yards National Bank. Any Bank in Twin Cities. 
Write or wire us 






















Union Stock Yards 


Utility and Cross Cyphers 
Reference any Omaha Bank 





Omaha, Nebr. 
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February 25, 1928. 
OMAHA. 


(Reported by oS of Agricultural 
Omaha, Neb., Feb. 23, 1928. 

CATTLE—Slow dull markets fea- 
tured the trade during the week on 
most killing classes, and uneven de- 
clines were enforced, steers and year- 
lings closing weak to mostly 25c lower. 
Most she stock, 25@50c lower; cutters 
holding steady; bulls strong to 25c 
higher; veals, $1.00@2.00 lower. Prac- 
tical top veals, $12.00. 

HOGS—Marketward movement con- 
tinues of liberal volume and with an 
uneven distribution from day to day. 
Trade has shown considerable irregu- 
larity and price fluctuations and com- 
parisons Thursday with Thursday 
shows values 10@20c lower. Thurs- 
day’s top reached $7.75. 

SHEEP—General conditions have 
been favorable to the selling interests. 
While supplies locally have been liberal, 
local packer demand has been aug- 
mented by considerable inquiry from 
packing concerns located in the far 
east. This has tended to key up compe- 
tition and, in a general way, killing 
classes are fully 25@40c higher than 
aweek ago. Top, $15.75; weighty lambs, 
downward to $14.75; fat ewes, largely 
$8.75@9.00. 

a 


ST. LOUIS. 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


East St. Louis, Ill., Feb. 28, 1928. 
CATTLE—The local steer run showed 
both numerical and price depreciations, 
with matured kinds almost negligible. 
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Compared week ago, steers, butcher 
yearlings and cows, 25@50c lower; all 
cutters, 15@25c lower; medium bulls, 
50c lower; vealers, $1.00 lower. Tops 
for week: 1,275 lb. matured steers, 
$13.50; 1,046 Ib. yearlings, $13.35; 642 
lb. mixed yearlings, $13.35; 550 Ib. 
heifers, $12.40. 

HOGS — Influenced by extremely 
heavy runs, prices dipped the lowest in 
years, with top down to $8.25 and. most 
hogs in the seven dollar column to 
packers. Bulk 200 Ib. and less, $8.10 
and $8.15 today. Light hogs around 
15@25c lower for the week; medium 
and heavy, 10@15c lower; packing 
sows, 25c lower; pigs, unchanged. 

SHEEP—Fat lambs showed a 25c 
advance, otherwise prices were un- 
changed. Choice 81-87 lb. lambs, 
$15.75; heaviest lambs, 105 lb., $14.25; 
fat ewes, $8.50@9.50. 


a 
SIOUX CITY. 


«Special Letter to The National Provisioner.) 

Sioux City, Ia., Feb. 22, 1928. 
CATTLE—Receipts for the week 
about the same as last week, but 4,000 
less than the corresponding week last 
year. Market has been declining all 
week. The bulk of the decline fell on 
shortfed and warmed-up kinds—such 
classes were 50@75c lower. Best steers, 
25@50c lower. Nothing choice received 
this week, the bulk selling $11.00@ 
13.50; warmed-up' kinds, down to 
$10.00; heifers, $10.00@11.50, with a 
few choice up to $12.00; good to choice 
cows, $10.00@11.50, with fair to good, 
$8.50@9.50; common, down to $7.00; 








WE BUY ’EM RIGHT! 


Telephone Yards 0184 


A TRIAL IS CONVINCING! 
Write—’ Phone—Wire 


Murphy Bros. & Company 


Exclusively Hog Order Buyers 
Union Stock Yards, CHICAGO 
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canners and cutters weak, $5.00@6.50; 
bulls, $7.00@9.50; veals, $8.00@14.00. 
HOGS—Receipts for the week 55,000. 
Market 25c lower for the week. Top 
today, $7.75; bulk of light and medium 
butchers, $7.60@7.70; strongweights, 
$7.40@7.55; heavy hogs, down to 
—" sows, $6.50@6.65; stags, $6.00@ 


“ SHEEP—Receipts normal; market 
strong. Best lambs, $15.75; bulk, $15.00 
@15.50; ewes, top, $9.00; bulk, $8.50@ 
8.50. 


fe 
ST. PAUL. 


(Reported by U. S. Bureau of Agricultural 
Economics and Minnesota Dept. of Agriculture.) 


South St. Paul, Minn., Feb. 22, 1928. 


CATTLE—Reflecting outside condi- 
tions, fed steers and fat cows ruled 15 
@25c lower; cutters, heifers and bulls, 
little changed; vealers dropped $1.00 or 
more lower. Top heavy steers, $13.75; 
yearlings, $13.00; bulk steers and year- 
lings, $11.00@12.25; cows, $6.75@8.50; 
heifers, $8.00@10.00; cutters, $5.25@ 
6.50; bulls, $7.00@7.50; veals, mostly 
$14.00 today. 

HOGS—Hogs dropped to new low 
levels for the year on a 20@30c break, 
most 160 to 200 lb. weights today going 
at $7.60@7.70; 200 to 300 lb. butchers, 
$7.40@7.60; heavier weights, $7.25; 
packing sows, mostly $6.50; pigs, $7.00. 

SHEEP—Lamb values are on a 
steady to weak basis, good to choice 
kinds being salable around $15.00@ 
15.25; medium grades, $14.25; cull and 
common kinds, $11.00@13.00; ewes, 


$8.00@9.50 according to weight and 
finish. 
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Order Buyers of Live Stock 


Potts — Watkins — Walker 


National Stock Yards, IIl. 


Reference: National Stock Yards National Bank 

















So. Omaha 
E. K. Corrigan 


E. K. Corrigan 


Exclusive Hog Order Buyer 
Operating on Two Markets 


So. St. Joseph 





Good Buyers Bring Good Results 
For Best Service Buy Through 
KENNETT - MURRAY 
Live Stock Buying Organization 








BUFFALO 


Maxwell & Go, 
Clyde Maxwell 
Howard Kirk 


CHICAGO 


R. G. Symon 








CINCINNATI 














Strictly Hog Order Buyers on 
Commission Only 


GOOGINS & WILLIAMS 


Long Distance Telephone Boulevard 9465 
Union Stock Yards, Chicago 


DETROIT 


Kennett-Murray- 


Kennett, Murray & Co, 
B. F. Pierce, Mgr. 


Kennett, Colina & Co. 
J. A. Wehinger, Mgr. Kennett, Murray & Co. 


Kennett, Murray 
& Colina 


P. B. Stewart, Mgr. E. N. Oyler, Jr., Mgr. 


Buying Offices 
MONTGOMERY 
EAST ST. LOUIS Pp, C. Kennett & Son 
Kennett, Sparks & Co. RB, V. Stone, Mgr. 
H. L. Sparks, Mgr. 


NASHVILLE 
Beer nage ad Kennett, Murray & Co. 
Murray & Co. : G. W. Hicks, Mgr. 
E. BR. Whiting OMAHA 
C. J. Renard Kennett, Murray & Co. 
LAFAYETTE 


RB. J. Colina, Mgr. 


D. L. Heath, Mer. Basen cITy 
LOUISVILLE —— 
P. C. Kennett’ & Son J. T. Brown, Jr., 
Mgr. 


























W. L. Kennett, Louisville, Ky. F. L. Murray, Nash- 
ville, Tenn. C. B. Heinemann, Service Mgr., Chicago. 
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eS Se ee ee ore 700 4,400 400 LIVE 
SLAUGHTER REPORTS. Indianapolis pesneoneeene << ae aes a CHICAGO STOCK, 
y Pittsburgh .........+.--- ~y - Statistics of livestock at the Chica 
Special reports to The National +7 SEL snc abenesckhane> 200 5,000 400 noe Wanke Yor ecipeat oud comparative peat 
show the number of livestock slaughtered at the pipaio ...... 1.220010! 100 1,000 500 cae SeGunEn ae Salou 
following centers for the week ending February ieee .... 20... .. 200 2,000 800 
18, 1928: ED Sn 6 snp whens 0X 100 700 orae RECEIPTS. 
CATTLE. CE Su os wad wo Ke drrs soe 600 800 100 pies n 
Week Cor. WEDNESDAY, FEBRUARY 22, 1928. bt tee ae = en Togs. Sheep 
i 7 reek Mon., i. 28... Dj 3. 
——  6 Se Cattle. Hogs. Sheep. ‘Tues? Feb. 14... 8971 3,336 037 
ee ee ee ORR MAIE na Sk ok oss che eek 9,500 44,000 17,000 Wed., Feb. 15... 9,279 2,812 
See saoktrsendss sheen soot acest Kansas City ...........: 5,500 18,000 5,500 Thur., Feb. 16... 7,191 3,848 
Kansas City :. aves TE ics aienaae ats 5,000 23,000 12,000 Fri., Feb. 17.... 1.875 1,239 
GAR 02+ svccecrsseas Sy — oo EMME ca vebccs swans 3,500 25,000 1,800 Sat., Feb. 18.... 200 200 
aot Oh. Lants — so ye \apepepnensetnes 2/800 14,000 6,500 — —— — —__ 
St. Joseph a om BME TEEE cenachwes cons 2,500 19,000 2,500 Total this wk..46,573 15,098 291,808 77,397 
Sioux City ¥ ore St. Paul .. 2'800 16,000 500 Previous week...4 13,424 245,625  @a'g7g 
Fort Worth — 7,170 Oklahoma Ci 1,200 2.000 > Se OM 2 on. 13,837 140,421 gi R94 
Philadelphia ' ryeon4 Fort Worth 1,500 2,700 400 Two years “ago. 13,963 155,151 95/363 
pennants ott "58% MEER” wencusnctos.: 500 1,200 2 : red. te 
A” <i/nckosatse sexes « 452 1,583 § Denver: nabnnneenns 1.000 1900 11,100 i paoes peediata. to Feb. 18 with comparative 
N. Y¥. and Jersey City 9,447 9,560 Wiha pane piece Se 8 abe 700 "300 500 otals: 1928 18 
Oklahoma City .......... 3,990 4,084 Indianapolis ............ 1,200 —_— = Catt 333 one - 
2 > eee hace 3,300 DR ‘cnweccesecctedansneuese e (922 ; 
Total .......ccccccese 119,543 119,946 See saeenveh eset aah red SA lalate rs ietditetet 100,600 “gam 
= Buffalo RAY Lal tai Ae 200 4,400 OD MOE. ins disscckarcactacaiGe 1,756,171 1172/09 
= PT iheeanencgoretes S 1 Se os St amar 
*hicag: ...++-234,700 208,200 92,1 Es reat . 
| cen fn ee aS 57.446 | 44.220 27,501 THURSDAY, FEBRUARY 23, 1928. SHIPMENTS. 
Omaha eee etn see tee ns — = Cattle. Hogs. Sheep. Cattle. —_ Hogs. Sheep, 
eet TE, BOs. << ccccsens 7,599 9, — P 32.000 10,000 Mon., Feb. 13... 4,120 2 21,325 19 
Te, CE scoccernccoses 36,485 yon eats cheeage ants ciakkan Peewee ro ayo Stee twee’, Fob. ia... 2474 i fae Gin 
ng ~ Sebcanebenaesy a See See eee eo 2'000 11,000 11,000 Wed., Feb. 15... 2/972 14 10,772 29m 
Wort Worth ....ccccccces 12, : 2060 17987 - . kek sas wanes ewe aes 18°500 800 Thur Feb. 16.. 2,082 235 13,535 3.086, 
Philadelphia ............ 18,813 reo fod _ : . <eneneseweees ee 4 6500 4,000 Fri., Feb. 17.... 1.573 Bigs 19.533 2911 
Indianapolis ............ 83, 356 54, oo O8ePh «1... esse eeee a ise 500 Sat.. Feb. 18.... 100 pies 3,500 10m 
a Michal akiekoenees sss a ee ae est Sioux Me strwewsnctauss a oan eee ro Sat., a 
oy Oe a ee ae eee “600 1,200 ..... Total this wk..13,321 678 85,522 19,635 
Oiaahomn CIty ee noet ~ — Wort Worth ............. 3,100 2000 300 Previous week...12,751 1,080 74,171 16.998 
369,491 Milwaukee 900 3,000 300 Year ago ....... 17,513 929 57,000 29,178 
PRE SEt nave nsen nese iiss Denver ... 600 3,800 = Two years ago. .15,554 1,388 59,739 25.999 
) 
5 ha venelN RiGee aap: 300 10,000 200 | WEEKLY AVERAGE PRICE OF LIVESTOCK, 
Chicago gparorenastonbste re 2 See “ase 3,000 a 4 Cattle. Hogs. Sheep. Lambe. 
Mans c-casccte 28,220 — weet eee eee eeee se 3580 300 Week end. Feb. 18. $12. 80 $8.10 $ 8.50 ' 
is Bate lemeun 2 2) 000 Previous week ..... 13.80 8.15 8.00 15.35 
East St. Lou 22.757 Cleveland ..............-. 200 2,500 i 
St. Joseph ayo : Oe as sa ouv cee ccpee 10.60 11.70 7.75 12.95 
EES: 9,402 FRIDAY, FEBRUARY 24, 1928. RS 9.60 12.00 7.90 126 
Fort Worth : 1,730 1925 9.40 11.10 825 37119 
0 orth , +4 ae RRR RETR , A h ; 
Philadelphia yo o oot ee ee TEED snnceesneceseys 9.45 710 9.00 4% 
Indianapolis ae 4631 Chicago ............055- ,000 38,000 3. MEE cio cxseoscvces 8.75 8.00 7.65 18.85 
Boston .......--++--++++ 3,32 | eee 6 Meeees Oty... 25.62.25 300 6,000 2,500 _— — ee 
N. ¥. and Jersey City.. 49,176 49,180 55,375 Omaha ..........00000 0. 700 9,500 7,000 = Ay, 1928-1927.....$ 9.55 $10.00 $ 8.10 $1490 
Oklahoma City ......... 5 65 oF WRRCMAMIN .,.socncecn eon 800 12,000 500 
i a ks OR scccenscesess 300 3,500 5,000 SUPPLIES FOR CHICAGO PACKERS, 
Wate «os ccccsccccccsses 220,513 207.858 201,307 “nS ppeeeneanes: 500 10,000 2,500 i : satin. dee ain ae 
o— aa 1,600 9,000 500 et supply of ca , zg ep for pack- 
Oklahoma City ......... 400 1,200 .... @rs at the Chicago Stock Yards. 
oe Eee 1,000 1,000 400 Cattle. Hogs. Sheep, 
RECEIPTS AT CENTERS. Milwaukee .......... 200 oe a dog *Week ending Feb. 18....33,300 206,300 51,500 
Denver .. "400 2'000 "300 «Previous week ............ 30,249 171,454 008 
SATURDAY, FEBRUARY 18, 1928. Ww ichita ce eeeeeeee sees = 2 500 1927 STU CEAT ue eee Oe 40,052 83.421 5.6 
Cattle. Hogs. Sheep. Pittsburgh .....++-.+0++  ++208 yd 2 1995 1. .2IIIITIEIEIESsio7o 148'9e1 42/076 
BONES 5n5-50-55-2<4255s Fi aed ~~ aguante SP MR eM SUD nacsnssarshsrsecsanted "290 184452 52.231 
Kansas City ..........-. 500 ened soak no ~ ponineenren sere 0% oan 1500 pane etantay, es. 2, eee, 
GUIRR cccccccsccnccceces 100 5, 006 ee : : 
St. Louis ......+-+++++++ = 2 she —o— HOG RECEIPTS, WEIGHTS, PRICES. 
St. Joseph .....--.cceeee 4.2 wisthien. stake 
‘ F 2 ge weight and top and av 
Stour CY verscvs----7" 399 ooo 300,«S RECEIPTS AT CHIEF CENTERS. _ Receipts, averaze weight and top big 
ae *serrsse* 309 «1300 «©6'30-~Ss «. Combined receipts of cattle, hogs a pion 
Fort Worth « - - No. Wet. Pri 
Milwaukee nee 100 is sheep at the principal — 4 t : renee. Te See 
la 200 600 4... country for the week ended Fe w—J_o" ee ee 291,800 231 $ 8.50 § 810 
eee ea ‘100 comparative periods are as follows: Beni week OS 245,625 236" 805° 15 
Re eae 1 " 
Indianapolis ..........-. +4 yo od és eb etn: a Sbkbevneaksanuhen ior ake — cy aS 
Ginciuastl. ......scc20 100 1,700 —— ee ee. ae ....;..;.....3. a” ee 
Buffalo EOS 100 1,500 “800 Week ending Feb. 18.218,000 980,000 312,000 iat RGGES Gy ky "998494 229 7.50 7.10 
(lA 100 1,000 100 Week AgO ....... oT 000 pope OB ocr ies vsseee 0287807 285 8.60 ‘Se 
SSS RCE 1 ae ee es 573, ¥ e ——_ ae 
—=............... 200 ek 400 1926 Re te eee 217,000 590,000 294.000 Av. 1928-1927 ..... 210,800 232 $10.80 $10.00 
, «6 6 Daw seosessessessess sue. Soo, ae ostcniivainiaiaa 
MONDAY, FEBRUARY 20, 1928. 1924012221221 10011511228,000  1,079{000 273,000 ~sReceipts and average weight for week enfiag 
Cattle. Hogs. Sheep. At 11 markets: ines Feb. 18, 1928, estimated. 
OS laa ai = i; ais “aie ebtee Bb, -10.,.....-.---<+-0- 855,000 HOG SLAUGHTERINGS. 
PP castevunanee 2,5) . . . 
ng ity 15,000 14,000 Previous OY LETTE TEE EE OER ery ae Chicago packers’ hog slaughterings for the 
(ge eee ass 16,500 1,000 —_ bbe. cpcecrececesessncesessecreseegse Merged week ending Feb. 18, 1928: 
ED orenta > sn seens 000 L000 1923 s sgpamemapet Sn00s scubuacosces cnc: CMSNNNOE ibs: «.0c.0sccow5 scene ne 
EE GE “sssccsccencens 13,000 4,000 = iv ian enntee eh nny Hedieatn tn Lawl Ph rvies ng tl al ll alata taht 
gg ths gin 15,000 2'000 Sooners ; Anglo American ...........+.++- 
Oklahoma City = tas markets: . 
Fort ‘Worth Ee 1,800 800 *Cattle. Hogs. Sheep. oat 2 we 
Milwaukee .............- 4 100 Week ending Feb. 18. .167,000 781,000 243,000 Wiisen ‘& oe 
DeMver  .- 2-2 co 2eeceseees caer we Previous week ........ 59,000 695,000 197,000 jroya-Tunham 
> ella <200 “HO0 1927... ee eee eee eee 175,000 445,000 195,000 Western Packing Co...........cssccccceeee 
aan >*7r>ere=27s* Boon 200 1926 0... eee eee eee eee 168,000 448, 227,000 Roberts & Oake........ ccc cece cece ec ebees 
geet 3400 ra 1925.2... esse e eee eee 155,000 708,000 198,000 Miller & Hart...........ccsccccccceeeeees 
oe iad SIR Ee ats 4,500 “900 WD24 eee eee eee ees 179,000 857,000 211,000 Independent Packing Co............+ceeees 4 
pall eerabebereies 12,800 5,000 *Calves at Omaha, St. Louis and St. Joseph [Brennan Packing Co.....0.2. 02 0..0..cce00 ‘3 
DE cntssnbesocaces 3,800 1.400 counted as cattle. —_ POR TGs ov einenades.cocwcnceue ss Py} 
PE Sesatiessawenee 1,700 eee a WE io cwa ee cticnease een hse as espe 
Penn. seosnerwestok hss -_ _ INL, - isa 6 gh:is mn ni dase 0s Ginnie nL 
TUESDAY, FEBRUARY 21, 1928. NEW YORK LIVE STOCK. Previous week 
* * Y | Seer rr rT rier 
SS See eee a Oe ee oe ee Tok 
Chicago .-.....-+++++++0- 10,000 47,000 12.000 for week ending Feb. 18, 1928, were re- 1925 .........c..sccccscccccccccccreee 
A he 5 12) 8,000 Boce : ced d 
oe _ ten SENG aN: 7500 3m 000 11,000 ported officially as follows: (Chicago livestock prices on page 38.) 
og S500 Popeed iSen Cattle. Calves. Hogs. Sheep. —o—_ 
PD <cncxg.des cosa oa J J . : ‘ 8 8,024 18,014 - 
gy Aebaeasonaes [800 “5:00 T200 New York’ 122712! 1.338 2716 26,82 “p.755 How much hair does the average heg 
attest 1100 1.700 Central Union S008 2.0058 cca. 14,979 carcass yield? Ask “The Paces . 
%, © > 
ems. 500 3:000 ae ,993 12,089 34,856 38,748 cyclopedia,” the “blue book” of 
I 9" GRE SE pee 900 7.000 Previous week ..... 8,141 14,349 38,744 44,376 A 
nents peer ssnes 300 1000 ‘l... ‘Two weeks ago..... 8,456 15,350 36,201 48,236 meat packing industry. 
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PACKERS’ PURCHASES. 


hases of livestock by packers at principal 


centers 


for the week ending Saturday, Feb. 18, 


h comparisons, are reported to The Na- 
1928, “Provisioner as follows: 


CHICAGO, 
Cattle. 
& CO... cece eeeee 5,991 
t & CO... cere eeeeces 5,289 
ot & CO... eee eeeeees 2,413 
Wilson & RR wreneee 4,846 
Anglo-Amer. Prov. Co. ..- 741 
Hammond Co...... 1,956 


a * MeNeill & Libby... 


Brennan Packing Co., 6,600 hogs; M: 


Hogs. 
18,400 


Sheep. 
19,098 
15,670 

2,964 


2, 
8,956 


iller & Hart, 


10,200 hogs; Independent Packing Co., 8,300 hogs; 


Boyd, 











& Provision Co., 14,100 hogs; 


Co., 

















6,300; 

















11,200 hogs; Agar Packing 
51,400 hogs. 
KANSAS CITY. 
Cattle. Calves. Hogs. 
bt. ania 2,880 1,497 12,055 
pe ae Gis... 2912 "625 | 8,725 
fowler Pkg. Co..--- > on ses cess 
Morris & CO...---+++ 2 356 1,035 7,087 
Swift & Co....-+++- 4,165 1,002 18,273 
Wilson & CO...-+++- 4.043 379 += 9,768 
Iocal butchers ..--- 893 143 «1,543 
Total ...--seeeeee 17,796 4,681 57,446 
OMAHA. 
Cattle an 
alves. Hogs. 
ID. 656 bce eenese 5,129 25,869 
ate Pas. Go.....----- 5,160 19,747 
Dold Pkg. Co.....-+++-+-- 1,182 8,151 
Morris & CO...+-+-+++-0e- 2,458 6,199 
Swift & CO.....+-+e serene 5,831 16,689 
Bagle Pkg. Co....-.-+-+-- 7 eevee 
Hoffman Bros. .....--++++ 70 se 
Mayerowich & WOR. <sc%<% 50 
Omaha Pkg. Co........6. 49 
J. Rife Pkg. Co......---- 15 
J. Roth & Sons........... 31 
So. Omaha Pkg. Co....... 85 
Lincoln Pkg. Co.....--+-- 128 
Nagle Pkg. ©0.....++-.++ 156 
Sinclair Pkg. Co.......... 210 
Wilson Pkg. Co.......-.-- 569 +s. 
Other buyers .....-.+-++- 30,231 
ML cw ceceessssvseeees 21,130 106,886 
8ST. LOUIS. 
Cattle. Calves. Hogs. 
Armour & Co....... 1,465 501 10,286 
Swift & Co......... 2,405 2,126 11,553 
forris & C0......... 1,553 285 5,061 
Bast Side Pkg. Co.. 1,182 cane ee 
All others .........- 3,241 729 13,864 
APA 9,826 3,641 47,599 
ST. JOSEPH. 
Cattle. Calves. Hogs. 
881 17,941 
449 10,112 
403 8,175 
119 «11,245 
1,852 47,473 
SIOUX CITY. 
Cattle. Calves. Hogs. 
Qudahy Pkg. Co.... 2,919 291 22,718 
Armour & Co....... 3,275 260 19,112 
2 Se 2,111 319 11,933 
Sacks Pkg. Co...... ms ae ciktele 
Smith Bros. ........ 27 10 158 
Iacal butchers ..... 75 20 mss 
Order buyers . 2,088 72 34,691 
SN Aide 0:46 0, s:ara: 10,495 972 88,612 
OKLAHOMA CITY. 
Cattle. Calves. Hogs. 
Morris & Co........ 1,562 407 3,508 
Wilson & Co........ 1,485 459 4,152 
Other butchers V7 rer 428 
0 EP 3,124 866 8,088 
WICHITA. 
Cattle. Calves. Hogs. 
Cudahy Pkg. Co... 90 505 14,042 
Dold Pkg. Co....... 393 36 =, 953 
Wichita Drsd. B. Co. 16 acces awe 
Dunn-Ostertag ..... 167 
Keefe-Le Stourgeon.. 46 
a 1,612 541 19,995 
8T. PAUL. 
Cattle. Calves. Hogs. 
Armour & Co........ 3,355 4,504 22,382 
Cudahy Pkg. Co..... a 250° “... 
Hertz Bros. ........ 177 46 32 
Swift & Oo......... 124 6,456 34,096 
United Pkg. Co..... 1,513 166 aa 
Riess <sseke 214 21,404 
ae 11,105 12,905 77,914 


& Co., 8,500 hogs; Western Pack- 
oar Roberts & Oake, 


others, 


Sheep. 
4,563 
6,046 
3,178 
5,134 
4,599 

73 


23,593 
Sheep. 


13,350 
10,651 


5,705 
18/279 











34,899 


Sheep. 
2,498 
5,495 
4,178 








Sheep. 


1,552 


Sheep. 





6,003 





7,910 
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INDIANAPOLIS. 
Cattle. Calves. Hogs. Sheep. 
Eastern Buyers -» 888 2,427 20,744 2,062 
Kingan & Co........ 1,222 721) (27,213 381 
Ind. Abat. Co....... 1,302 23: 402 97 

rmour Co......-- 251 33 =: 11,302 25 
Bell Pkg. Co........ 124 oxe’ ae ates 
Brown Bros. ....... 115 16 : <a ale 
Hilgemeier Bros. ... 3 ae 1,350 =" 
Schussler Pkg. Co... 26 eee 286 a 
Riverview Pkg. Co.. 8 pete 285 ae 
Meier Pkg. Co...... 61 11 302 “va 
Indiana Prov. Co.... 47 16 302 8 
Art Wabnits ....... S 38 eens 9 
Maas-Hartman & Co. 32 8 Rates aoa 
Steinmetz Pkg. Co.. .... 32 sue il 
Hoosier Abt. Co.... 26 Boe ween nae 
eee er 344 48 522 5 

TOORE vc cccene see 4,407 3,582 53,836 2,598 

CINCINNATI. 

Cattle. Calves. Hogs. Sheep 
C. A. Freund....... 05 3S 237 eee 
a. W. Get & Gem... .«... 16 ward 261 
J. Hilberg & Son... 168 ee ee 14 
G. Juengling ....... 14! 113 eed 57 
EB. Kahn’s Sons Co.. ttl 97 = 5 Bal 144 
Kroger Gro. & Bak. 

Ws. neue oaaheeeass 11) vo 4.380 
Lohrey Pkg. Co... t ape 356 
H. H. Meyer Pkg. 

OB, vase. Tae 35 cies. @aue ie 
W. G. Rehn & Son. 139 32 once ae 
A. Sander Pkg. Co.. 8 iowa 1,959 aoa 
J. Schlachter & Son. 187 204 ekee 52 
J. & F. Schroth Pkg. 

CBs cophine taiesec 5 sine> 
Vogel & Son........ 5 5 591 

WOMEN cede sve deans 1,687 €97 22,856 528 

MILWAUKEB. 
Cattle. Calves. Hogs. Sheep 
Plankinton Pkg. Co. 1,405 6,008 9,850 423 
U. D. B. Co., N. Y. cs Ras Sons ake 
The Layton Co...... 729 
R. Gumz & Co...... 6 151 
Armour & Co., Milw. 616 3,059 
Armour & Co., Chgo. 16 wae howe ea 
Butchers .cccccccecs 239 308 106 129 
TAGES .ccccccccces 428 97 17 sees 
| RE ee 2,852 6,413 13,912 552 
RECAPITULATION. 


Recapitulation of packers’ purchases by market 
for the week ending Feb. 18, 1928, with compari- 
sons: 


























CATTLE. 

Week Cor. 

ending Prev. week, 

Feb. 18. week. 1927. 
OID ako 5:5 tse 6 hs ata lee 22,064 20,141 27,945 
CUE soak ecessceve 17,796 19,263 18,818 
 dte6we-9 eens upea date 21,130 22,078 21,666 
ES Ts cd cu eco dg ets.s 9,826 9,516 11,266 
a Ree 8,922 8,672 10,276 
oo a re rer 10,495 10,413 11,857 
Oklahoma City .......... 3,124 3,004 4,135 
ee 4,407 4,617 5,908 
RRP ee en ara 1,687 1,495 1,654 
MINN 56 5.3 sinc ccaeas ve 2,852 2,625 2,734 
EE. acc ad boys nee ben 1,612 1,970 1,574 
EE e605 o.0< danas cent ee 2,882 1,725 
Se SE guess ana semee ne 11,105 10,369 9,569 
WED a eb adds aveewene 115,020 116,045 129.127 

e HOGS. 
Soren rice 234,700 208,200 92,100 
ee oe 57,446 44,220 27,501 
Reece 106,886 104,118 62,611 
eee 47,599 49.647 33,148 
DESL cn ecceccscccaas 47,473 35,976 21.006 
CE OU os uscactasvene 88,612 87,566 54,411 
Oklahoma City .......... 8,088 11,001 4,415 
TRAARAOD.. . oc ee cce 53,886 48,122 25.945 
CS RST errr 22,856 22,496 13,645 
Milwaukee ............:. 13,912 10,807 8.313 
I or os ve vacancies 19,995 19,695 8,102 
PE i r4 6. nen bnenakeeed a. 8,246 
De PE Vi ccscevanwsecae 77,914 78,366 51,258 
GORE ks Siva cas ac agsane 779,317 735,567 410,696 
Chicago .... 44,560 51,944 
Kansas City 21,193 14,496 
OE Soe 38,785 26,068 
St. Louis 3,746 5,928 
St. Joseph 29,0385 24,621 
Sioux City 11,992 9,626 
Oklahoma City .......... 59 65 71 
Indianapolis ...........- 2,598 8,255 3.461 
ere 528 270 1,033 
WROD oc ccc uence 552 487 234 
eet 1,559 2,466 959 
eee rere Seti 2,706 5,204 
GE Aa seactcdessdecs 7,910 5,495 6,938 
. rrr rr es To 178,980 164,055 150,578 
—o— 


What is the emulsion method of pre- 
paring sausage meats to increase bind- 
ing qualities? Ask the “Packer’s En- 
cyclopedia,” the meat packer’s diction- 
ary and guide. 


Al 


CANADIAN LIVESTOCK PRICES. 

Summary of top prices for livestock 
at leading Canadian centers for the 
week ending Feb. 17, 1928, with com- 
parisons: 


BUTCHER STEERS. 
1,000-1,200° Ibs. 





Same 

Prev. week, 

week. 1927 
NN sg. bcatine sé teen $11.00 $ 7.50 
I ad cain oc abinwinn & 11.00 7.50 
Winnipeg . 10.00 6.50 
Calgary ... 10.50 6.50 
Edmonton . 10.50 6.75 
Pr. Albert . 9.50 cee 
Moose Jaw 10.00 
\ er ere $16.00 $14.50 
BNE. 060 cuduonue van 13. 14.50 12.00 
Winnipeg 14.00 11.00 
SEE dcnexatuseecepad 13.50 8.50 
Edmonton 12.00 11.00 
Pr. Albert 9.00 case 
Moose Jaw Taine cece 

SELECT BACON HOGS. 

Nd 6.4 ca vated $ 9.90 $ 9.65 $12.77 
bo ee ee 9.90 9.75 13.50 
i ve nwdudeneets 9.10 8.60 11.82 
CEs o.0's Cbued dhwedce 8.75 9.00 12.37 
OG es eseticccesscs 9.00 8.75 12.10 
ae eee 9.15 8.95 eons 
PEE SND -tadeccedeste 9.00 8.75 ° 
OR a erwkus ccweas can 1 
CO ee TOD 
PI ati uidis dawludi's a 11.75 
REE, ch icinrstacete 10.90 
Edmonton 11.50 
Pr. Albert . osee 
Moose Jaw 





FREE OF RINDERPEST. 

A list of the countries declared to be 
free from foot-and-mouth disease and 
rinderpest has been issued by the U. S. 
Department of Agriculture in connec- 
tion with regulations governing the 
sanitary handling and control of hides, 
fleshings, glue stock, sheep and goat- 
skins and other animal by-products. 
This list is included in Declaration No. 
6, the text of which is as follows: 

The Secretary of Agriculture having 
so determined it is hereby declared that 
Australia, Canada, the Channel Islands, 
England, Guam, Ireland, Japan, 
Mexico, New Zealand, Norway, the 
Union of South Africa, the islands of 
the West Indies, the Falkland Islands, 
and the island of South Georgia in the 
South Atlantic Ocean, the Territory of 
Papua in British New Guinea and the 
Cook, Fiji, Fanning, Washington, Mar- 
quesas, Samoa (Navigators), Society, 
Tonga (Friendly), New Hebrides, Gil- 
bert, British Solomon and Ellice groups 
of islands in the South Pacific Ocean, 
are free from foot-and-mouth disease 
and rinderpest. 

This declaration is made in accor- 
dance with section 2, regulation 11 and 
with a view to amendment 3 (issued 
February 25, 1926, effective July 1, 
1926) of the regulations governing the 
sanitary handling and control of hides, 
fleshings, hide cuttings, parings, and 
glue stock, sheepskins and goatskins 
and parts thereof, hair, wool, and other 
animal by-products, hay, straw, forage, 
or similar material offered for entry 
into the United States (B. A. I. Order 
286), and will supersede declaration 
No. . of this department, dated July 
7, 1927. 
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STREATOR 


COLD STORAGE 





SHUTS EASILY 
WITH ONE HAND 


2 NO SAGGING 






4 DOUCLAS FIR 
THROUGHOUT 


An important feature 


guaranteed in the Streator 


URABLE Douglas Fir throughout, at 

no increase in cost to you—a guaran- 
teed feature of the Streator Cold Storage 
Door. Durable Douglas Fir from old growth 
wood, paneled, tongued and grooved to ab- 
solutely eliminate any danger of warping. 
Douglas Fir resists abrasion and stands up 
under hard usage. Be sure of this im- 
portant feature when you install that im- 
portant part of your cold storage room— 
the Door. 


There are many other advantages ob- 
tained only in the Streator. Send for our 
illustrated catalog of standard stock sizes. 


The Streator is also made and 
equipped to meet individual speci- 
fications. We will gladly 
submit prices 


Streator Cold Storage Door Co. 


Specialists in Cold Storage Doors 
Streator, Ill. 








THE NATIONAL 


PROVISIONER 


























: A hea ss ‘ . 
: : oe 


Z 
COLD STORAGE ARGMOLMSES - : 
ICE PLA’ -DMIRIES - FUR VAULTS. 





ROO RS RMR ¢ 





a q 


February 25, 1999 








‘CASSA BE LA 
“SEROMA. Shaan. 


LUSE-STEVENSON CO. | 


A ciepihatend 
ones 





307 Gan avenue 
CHICABO. ILLINOIS. 





Manufactured 


by 
LUSE-STEVENSON CO. 


General Offices 
307 North Michigan Avenue 
CHICAGO, U. S. A. 


“Reliable” corkboard can only be purchased through 
the company or its authorized distributors. Send for 
circulars. 

Our contract department furnishes estimates and also 
makes complete installations including doors, corkboard, 
plastering, etc., anywhere. 


CONSULT US 

















NOVOID CORKBOARD 
12”x36” and 24"x36" sheets, in 1”, 1%”, 2”, 3”, and 4” 
thicknesses. Write for sample and Bulletin N-1. 


345 West Sot se MP ORT CORPORATION, YORK 
Branch Offices: Atlanta, Boston, Buffalo, Chicago, 


Hartford, Philadelphia, St. Louis, Troy 
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Cold Storage Insulation 


All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 


Glenwood Avenue, West 22nd St., Philadelphia, Pa. 
526-530 St. Paul St., Baltimore, Md. 
902 Woodward Bidg., Washington, D. C. 














purz Corkboard 


(Made in U. 8S. A.) 


and “UNITED’S SERVICE” 


provide per and 1 Cold Storage Rooms 


UNITED CORK COMPANIES, Lyndhurst, N. J. 


Crescent 
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M. P. BURT & COMPANY 


Engineers and Architects 
house and Cold Storage Designing—Consultation on Power 


Packing 
and Operating. Costs, Curing, ete. You profit by our 27 ¥ 
experience. Lower construction cost. Higher efficiency: 


206-7 Falls Bldg.. MEMPHIS, TENN. 
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Ice and Refrigeration 


ICE NOTES. 


The Southern United Ice Co., Hous- 
ton, Tex., has purchased the plant of 
the Acme Ice & Refrigerating Co., Cle- 
purne, Tex. 

The Union Ice Co., Los Angeles, 
Calif, has acquired an interest in the 
Tujunga Ice & Cold Storage Co. 

Construction work on the cold stor- 

e plant to be erected in Durant, 
Okla., by the Oklahoma Gas & Electric 
Co, will start in the near future. The 
cost of the plant will be $40,000. 

A change has been made in the name 
of the Consumers’ Ice Co., Crisfield, 
Md. It is now known as the Consum- 
ers’ Public Service Co. 

The Jamestown Cold Storage Co., 
Jamestown, Y., has been incor- 
porated with a capital stock of $150,- 
000. The incorporators are I. L. Mac- 
Pheran and Herbert Olson. 

The Central Cold Storage Co., Seattle, 
Wash., has been incorporated by T. G. 
Johnson, Frank Erickson and F. L. Van 
Doozer. The capital stock is given as 
$50,000. 

Sale of the plant of the Logan Ice & 
Cold Storage Co., Logan, W. Va., has 
been made to the Serv-Ice Co., Mount 
Gay, W. Va. 

Fire recently destroyed the ice and 
cold storage warehouse of A. Paladini, 
Monterey, Calif. 

Plans for a cold storage warehouse 
and ice plant are being made by the 
Uriah Ice & Gin Co., Pensacola, Fla. 
The cost will be about $100,000. 

The Pacific Coast Terminals, Ltd., 
New Westminster, B. C., have com- 
pleted arrangements for the construc- 
tion of the first unit of a cold storage 
warehouse to cost $2,000,000. 


Construction work has been started 
on an addition to the plant of the Santa 
Maria Ice & Cold Storage Co., Santa 
Maria, Calif. The cost of the work will 
be about $50,000. 

Work has been started on the plant 
of the Grand Trunk Railway Terminal 
& Cold Storage Co., Detroit, Mich. The 
building will be nine stories high and 
will have 525,000 square feet of floor 
space. The cost of the project is esti- 
mated at $4,000,000. 


Plans for a building to be erected in 
Portland, Ore., have been filed by the 
Crystal Ice & Storage Co. 


An addition is being built to the plant 
of the Alva Ice & Storage Co., Wood- 
ward, Okla. 

The Cotton County Ice & Creamery 
Co, Walters, Okla., is building a new 
lee and cold storage plant. 

A cold storage plant to contain 2,- 
000,000 cubic feet of cold storage is 
being built in Toledo, O., by the Toledo- 
Great Lakes Terminal Warehouse Co. 

A cold storage building to cost in the 
neighborhood of $2,000,000 is being 
Planned by the Northern Ohio Food 
Terminal Corp., Cleveland, O. The 
building will cost approximately $2,- 

A new addition and the installation 
of new equipment is being planned by 
the Brooklyn Bridge Freezing & Cold 
Storage Co., New York City. The cost 
of the work will be about $350,000. 


The Beare Ice & Cold Storage Co., 
Bolivar, Tenn., will build a cold stor- 
age plant. 

The Valley Electric & Ice Co., Ray- 
mondville, Tex., has acquired a 10-acre 
site on which will be built a cold stor- 
age and refrigerating plant to cost 
about $100,000. 

An ice cream and refrigerating plant 
to cost about $40,000 will be built by 
the Coleman Co., Coleman, Tex. 

Consideration is being given by the 
Priest Rapids Ice & Cold Storage Co., 
White Bluffs, Wash., to the plan to 
build an addition to its cold storage 
plant. 

Truckers Ice & Cold Storage Co., 
Norfolk, Va., has been incorporated 
with a capital stock of $100,000. The 
incorporators are L. D. Churchill and 
W. R. Ashburn. 

$e 
POWER CO. IN STORAGE FIELD. 


Petition for a charter for a firm to 
be known as the Georgia Power Ice Co. 
has just been filed in the Fulton 
Superior Court by W. H. Wright, H. T. 
Simpson and L, O. Mann of Atlanta, Ga. 

The petition asks that the firm be 
given the right to manufacture, pur- 
chase and sell refrigerators, electric 
refrigerators and other machines and 
appliances for the manufacture or 
storage of ice; to conduct a private cold 
storage business; to manufacture elec- 
tric lights and power for the firm’s own 
use; to construct and operate private 
refrigerating cars and car lines, and to 
buy and sell articles of food to be 
stored in the refrigerating plants. 

The corporation is to have its general 
offices in Fulton county, with the 
privilege of establishing offices else- 
where. Capital stock is to be 10,000 
shares of non-par stock with the 
privilege of increasing this capitaliza- 
tion later to 100,000 shares. 

All of the petitioners are connected 
with the Georgia Power Co. Mr. 
Wright is secretary of the power com- 
pany, Mr. Simpson is assistant secre- 
tary, and Mr. Mann is connected with 
the executive department. Formation 
of the company marks the entrance of 
the Georgia Power Co. into the ice and 
cold storage field in Georgia, it is felt. 


NUCKOLLS GETS MORE CARS. 

The Nuckolls Packing Co., Pueblo 
Colo., have received delivery of two 
refrigerator cars on a consignment of 
15 which they have ordered from the 
Santa Fe railroad. These cars will be 
used in hauling the company’s products 
to branch houses in El Paso, Texas, 
Salt Lake City, Utah, Pocatello, Idaho, 
Gallup, N. M., Amarillo, Texas, and to 
western Arizona points. ; 

The Nuckolls Packing Company is 
gradually expanding its territory and 
increasing its business in districts 
already covered. The new cars are of 
the latest type, being equipped with 
brine tanks instead of ice bunkers, ac- 
cording to Manager R. R. Pinkney of 
the Nuckolls company. 

Letters of administration were filed 
at Pueblo for the estate of the late 
George Harvey Nuckolls. Mrs. Vir- 
ginia W. Nuckolls, the widow, was 
named administratrix. The _ estate 
amounts to approximately $175,000, it 
was stated, and includes stock in the 
Nuckolls Packing Co. 


a 


BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter 
at Chicago, New York, Boston and 
Philadelphia, week ended Feb. 16, 1928. 


Feb. 10 11 13 14 15 16 
Chicago .......45 45 Holiday 44% 44% 44% 
New York ....46% 46 Holiday 45 45 44% 
Boston ... 47 


11147” 47 Holiday 45% 45% 45% 
Philadelphia ...47 47 Holiday 46 46 45% 
Wholesale prices of carlots—fresh 
centralized butter—90 score at Chicago. 
45 4414 Holiday 44 44 44% 


Receipts of butter by cities (tubs): 


This Last Last —Since Jan. 1— 
week. week. year. 1928. 1927. 
Chicago.. 17,730 30,678 27,419 345,299 313,226 
N. Y. .. 48,743 48,361 49,861 407,157 390,553 
Boston . 9,872 20,691 16,626 134,770 115,097 
Phila. .. 12,354 14,661 12,571 139,077 128,291 


89,699 114,991 106,477 1,026,303 947,167 
Cold storage movement (lbs.): 
Same 


In Out On hand week-day 
»b. 16. Feb. 16. Feb. 17. 











Feb. 1 last year. 
Chicago ... 775 134,937 3,550,870 2,917,047 
New York. 25,792 44,472 4,697,681 1,758,925 
Boston .... 17,955 86,673 1,695,402 995,763 
WOE, 0 de awe Bace 14,498 776,253 248,346 
44,522 280.580 10,720,206 5,920,081 








NOVEMBER BY-PRODUCTS YIELDS. 


The estimated yield and production of by-products from slaughter under 
federal inspection during November, 1927, are reported, with comparisons, by 


the U. S. Department of Agriculture, a 


s follows: 





Average wt. Per cent of 
per animal live weight —————— Production 
3 2 2 
<8 8 <8 - 
an 5 ae OS an Eg 85 a Ro 
ag - ag & id oe cE 5 a8 
- ane — . 8 sie 3 5 
Class 5s 5 Se 5 ¢ $e 55 5 3 
"Oo © BO ® zs Ze Zz & Z3 
1,000 1,000 1,000 1,000 
Lbs. Lbs. P.ct. P.ct. lbs Ibs. Ibs. Ibs. P.ct. 
Edible beef fat?....... 35.60 28.89 3.74 3.10 343,124 26,541 29,577 25,221 95.03 
Edible beef offal....... 28.98 26.25 3.05 2.82 279,153 24,249 28,125 22,916 94.50 
Cattio Rimes. .6.0. 2005. 65.21 64.10 6.85 6.89 633,199 57,768 62, 56,503 97.81 
Edible calf fat?....... 1.30 1.45 0.73 0.78 6,380 548 564 108.39 
Edible calf offal...... 6.65 6.81 3.76 3.69 32,735 2,582 2,965 2,792 108.13 
TARE cccccccdcesccccce 35.82 30.07 15.39 13.77 1,588,508 131,533 106,603 110,525 84.03 
Edible hog offal....... 6.31 6.49 2.71 2.97 370,903 24,028 22,097 23,855 99.28 
Pork trimmings ...... 3.23 14.24 5.69 6.52 573,071 49,771 47,966 52,340 105.16 
Inedible hog grease*... 2.85 2.47 1.22 1.13 122,876 11,481 9,097 9,110 79.35 
Sheep edible fat!...... 2.16 2.10 2.65 2.52 27,731 2,056 2,230 2,244 109.14 
Sheep edible offal...... 1.99 2.10 2.45 2.52 25,703 1,744 2,178 2,244 128.67 


1 Unrendered. ? Rendered. 
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F.C. ROGERS» 


BROKER 
Cash Provisions -Beef - Etc Provisions 


arnson ‘Uture Provisions - Grain a? Cotton 


684 Members Chicago Board of Trade Philadelphia Office 
Daily Price List athe on Request Ninth & Noble Streets 


W. New York Office 
se 4 a ood & Co. | New York Produce Exchange 
Board of Trade Bldg ——=——_BROKERS __“cnicaco 


c. W. RILEY, Jr. H. P. Henschien R. J. McLaren 
BROKER HENSCHIEN & McLAREN 


2109 Union Central Bidg., Cincinnati, Ohio anaiene 
Provisions, Oils, Greases and Tallows 1637 Prairie Ave. Chicago, Ill 


PACKING PLANTS AND COLD STORAGE CONSTRUCTION 
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Offerings Solicited 
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Charles A. Streets, Broker H. C, GARDNER F. A. LINDBERG 
Buying and Selling GARDNER & LINDBERG 


ENGINEERS 


SPECIALTIES, Packing, Plante, Gola Sto Manufacturing 
ope ° > cking 8, rage, ‘act 
Greases, Fertilizer Materials Plants, Power Installations, Investigations 


Engineers’ Bldg. CLEVELAND, O. 1134 Marquette Bldg. CHICAGO 


Provisions, Fresh Meats, Tallow, 
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Continental Brokerage, Inc. senate maneiiit H.C. Christensen 
J. Fred Shafer E. G. Hayden KAMRATH & CHRISTENSEN 


Foodstuffs PROVISIONS Vegetable Oils Pacagnonse i on ne Sapenee 
Warehouse and office Packing Plants, Cold Storage, Car Icing 


332 and 334 Guilford Ave. BALTIMORE, MD. 111 W. Jackson Blvd. Chicago, Mi, 




















L. V. ESTES INCORPORATED edie Chas, H, Relmen 
Industrial Engineers ANDERS & REIMERS 


Specializing in WASTE ELIMINATION and LABOR COST ae 
REDUCTION without Red Tape 


. Packing House 
4753 Broadway Chicago - Glovelanae oO. “Specialists 
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We specialize in taking care 


\ \ cr 10 s of the requirements of buyers 
je ) Lis COMIPAINTC located all over the United 
— seein oa States and Canada. Offerings 
PROVI SION BROKERS telegraphed promptly on re- 


ceipt of inquiries. 


BEEF On request, our complete 

cngwne HEEE EEOUCTS provision, fresh meat, pack- 
TALLOWS, GREASES, OILS inghouse products, tallow and 
Q grease daily market re 

tion sheets will be mailed to 
140 WEST VAN BUREN SFT, any member of the trade free 
CHICAGO, ILL. of charge; also our periodi- 


cal market reports. 
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Chicago Section 


4. C. Rowson, of the commission firm 
of A. C. Rowson, London, England, was 
a visitor to the city this week. 

D. W. Gallagher, broker, is vacation- 
ing in Florida and expects to spend a 
few days in Cuba. He will return to 
the city in about two weeks. 

Charles H. Knight, vice president, 
and Thomas E. Ryan, general manager, 
Louisville Provision Co., Louisville, 
Ky., were visitors in Chicago this week. 

Packers’ purchases of livestock at 
Chicago for the first four days of this 
week totaled 28,723 cattle, 12,441 
calves, 125,732 hogs and 31,925 sheep. 

J. C. Wood, senior member of the 
frm of J. C. Wood & Co., and vice 
president of the Chicago Board of 
Trade, left last Saturday for a vaca- 
tion over the week end at Biloxi, Miss. 
He returned to the city Thursday. 


Provision shipments from Chicago, 
for the week ending ‘Feb. 18, 1928, with 
comparisons, are reported as follows: 

Cor. week, 

Last wk. Prev. wk. 1927. 
Cured meats, Ibs. .15,648,000 15,433,000 15,715,000 
Fresh meats, lbs. .37,484,000 40,189,000 48,912,000 
Mie, .......- 12,752,000 7,871,000 7.340.000 


Charles Powell, Chicago Board of 
Trade operator and well-known to 
members of the meat and_ provision 
trade of the city, died suddenly the 
early part of the week, following an 
operation. Mr. Powell had been on the 
board for 45 years. 


The annual dinner of the Armour 
Executives Club of Chicago was held 
on Tuesday evening at the Hotel 
Stevens. The principal speakers were 
President F. Edson White and senior 
Vice-President P. D. Armour. The 
club is composed of executives and 
supervisory employes of the company. 

Manaster-Ehrman, Inc., manufactur- 
ers of fancy dried beef, moved this 
week to their new plant at No. 1141 
West 47th street, Chicago. They were 
formerly located at No. 4117 South 
Union avenue. Their business has in- 
creased to such an extent that larger 
quarters were necessary. 

a 


BRADLEY WITH ARNOLD BROS. 

Announcement is made of the ap- 
pointment of T. R. Bradley as sales 
manager of Arnold Bros. Co., Chicago 
meat packers and food manufacturers. 
Mr. Bradley assumed his duties a short 
time ago, coming from Charleston, 
W. Va., where for several years he had 
been district sales manager for Allied 
Packers, Inc. 

Mr. Bradley had early training in the 
sales organizations of large packers, 
and is known as a serious student of 
meat merchandising problems. He has 
Written on “sell right” subjects for the 
columns of THE NATIONAL PRovI- 
SIONER, and is an enthusiast on the 


Tight training and management of 
salesmen, 


PACKER MAKES GOOD SHOWING. 

A splendid financial condition and 
outlook for an unusually successful year 
in 1928 are reported by officials of the 
Blayney-Murphy Company, located at 
Denver, Col. During the year ending 
October 31, 1927, the company earned 
the interest on outstanding bonds more 
than twice over, and a surplus remained 
after paying all preferred stock divi- 
dends. 

Reflecting conditions common in the 
packing industry last year, total income 
was $71,587, compared to $202,993 the 
previous year. 

The company’s balance sheet shows 
total assets of $1,904,896, compared 
with $1,885,650 in 1926, while current 
assets were $687,426, an increase of 
more than $20,000 over the $663,720 
shown the preceding year. Current 
assets were almost twice current liabili- 
ties. The cash account at the close of 
the year totalled $121,167, compared 
with $89,358 the year before. 

In common with other packing con- 
cerns, the company suffered heavy 
losses during the year in inventory 
write-offs, particularly in pork products, 
due to a decline in prices during the 
year. With the lower level of live hog 
costs prospects are considerably 
brighter for the current year. 


MORE LIVESTOCK BY TRUCK. 

A total of 74,357 cars and 64,168 
truck-loads of livestock were received 
at the St. Paul Union Stock Yards dur- 
ing 1927, according to the fortieth an- 
nual report of the yards company. This 
was a decrease of approximately 4,000 
railroad carloads, but an increase of 
more than 4,000 motor truck-loads. 

Cattle receipts amounted to 955,358 
head, calves 627,110, hogs 3,104,933 and 
sheep 704,830. 

The average weight of cattle was 
888 lbs. in 1927 compared with 876 lbs. 
in 1926; calves averaged 129 lbs. com- 
pared with 126 the previous year; hogs 
216 lbs. in 1927 and 206 in 1926 and 
sheep 94 Ibs. in 1927 and 21 lbs. in 
1926. 


Denver to Improve Yards. 


Improvements during 1928 costing 
$125,000 have been authorized by the 
Denver Union Stock Yards company. 
These will consist largely of additional 
cattle and hog pens, and when com- 
pleted will enable the handling of 200 
more carloads of livestock than at the 
present time. 

At a meeting of the board of direc- 
tors, held January 25, the officers of 
the company were re-elected for the 
coming year. These are J. A. Shoe- 
maker, president; Arthur H. Bosworth, 
vice president; Philip K. Alexander, 
treasurer; Albert Reinhardt, secretary 
and assistant treasurer; Robert G. Bos- 
worth, counsel; Lawrence M. Pexton, 
traffic manager; and Robert M. Lewis, 
superintendent. 























































































BOOSTS QUALITY MEAT ON THT PACIFIC COAST. 


Cc. J. Hooper, manager of the Western Meat Co., San Francisco, Cal., 
with $500 worth of lamb. Mr. Hooper bought the lamb, which was the 
grand champion lamb of the Christmas Fat Stock Show held at Los 


Angeles in December, for the South 


paying $5 a pound for it. 


San Francisco Union Stock Yards, 


Mr. Hooper is the regional chairman for Northern California for the 


Institute of American Meat Packers. 


Illustration courtesy of the Farm and Market Journal, Los Angeles, 
lif. 
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Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY 
MARKET SERVICE 


CASH PRICES. 


Based on Actual Carlot Trading, 
February 23, 1928. 


Regular Hams. 


10.16 Range 
16-22 Range 


. P. Boiling Hams. 
H. Run. 


1414 


Skinned Hams. 
Green. 

151% 
1514 
15 
14% 
14 
131 
12% 
11% 
114 


Picnics. 
Green. 
9% 
9 


8% 


81 


814 

Bellies.* 

Green. 

17 

16 

15 
141%4 
Oe Se 
| SS eee 

*Square Cut and Seedless. 


D. S. Bellies* 


*Fully Cured. 
D. 8. Fat Backs. 


Other D. S. Meats. 


Extra Short Clears..............é 35-45 
a 35-45 
Regular Plates 

Clear Plates 

Jowl Butts 


Prime steam, tierces 
Prime steam, loose 


Thursday, 


8. P. 


17% 


1614 


16% 


16 


1414 


Select. 


FUTURE PRICES. 
Official Board of Trade Range of Prices. 
SATURDAY, FEBRUARY 18, 1928. 
Open. High. Low. Close. 
LARD— 
May ...11.40 11.40 11.37% 11.40 
July ...11.67%4 11.67% 11.6214 11.6714 
CLEAR BELLIES— 
11.80 
12.10 
12.35 
11.12% 


10.65 
10.95 
11.1744 
MONDAY, FEBRUARY 20, 1928. 
Open. High. Tow. Close. 
LARD— 
SAS ce came =P 11.10n 
Mar. ; 7 
May 
July 
Sept. eeee 
CLEAR BELLIES— 
Mar. ...11.87%4 
May ...12.15 
July ...12.40 
SHORT 
Mar. eee olen 10.70n 
May sess er 11.00n 
July ...11.3: 3 11.32% 11.32%4ax 


TUESDAY, FEBRUARY 21, 1928. 


Open. High. Low. Close. 
LARD— 
Feb. ose ose 11.05n 
Tt re 11.10 11.10 11.10 
May ...11.42% 11.4214 11.40ax 
July ...11.7 11.70 11.65b 
Sept. ..11.95 11.95 11.92%ax 
CLEAR BELLIES— 
Mar. ...11.82%4 
May ...12.12% 
July ...12.37% 
SHORT RIBS— 
ee ave asihers 10.65n 
May pati oasis 10.95ax 
ae ame vine 12.27 4ax 

WEDNESDAY, FEBRUARY 22, 1928. 
Holiday—No Market. 
THURSDAY, FEBRUARY 23, 1928. 

Open. High. Low. Close. 
LARD— 
Feb. oon Sint 10.95n 
Mar. ...11.02% 11.02% 11.02% 11.02%ax 
May ...11.321 11.35 
daly ...ii. 60. 62% 11.62% 
Sept. ..11.90 11.90 
CLEAR BELLIES— 
Mar. ...11.70 
May ...12.10 
July .. bah 4 
Sept. . 50 
SHORT poll 
Mar. 
May 2 

11.17 %ax 


FRIDAY, FEBRUARY 24, 1928. 
Open. High. low. Close. 
LARD— : 


Feb. ae ae 11.07%b 
Mar. ..11.05 11.10 11.05 11.10b 
May ...11.271%4-30 11.37% 11.27% 11.87%b 
July ...11.574%-60 11.65 11.57% 11.65 
Sept. ..11.85 11.87% 11.85 7 
CLE AR BELLIBS— 
MAP. 6% ‘eee 
May . 1112.05 12.15 12.05 
July . 12.42% 12.30 


Sept. . a's 12. ost 
ae RIBS— 
Ma 10.65n 

10.924%4n 
11.17%n 


CANADIAN MEAT STOCKS. 


Cold storage holdings in Canada on 
February 1, 1928, with comparisons, are 
reported by the Canadian government 
as follows: 

Jan. 1, Feb. 1, 
1928. 1927. 

19,807,469 22,884,985 25,801,618 

1. 162,993 1,709,177 2,019,467 

0,366,098 34,063,999 38,291,252 

Mutton and lamb. 5,575, 151 5,217,304 5,241,677 


Feb. 1, 
19: 


February 25, 1998 


CHICAGO HOG PURCHASES, 


Purchases of hogs by Chicago pack. 
ers for the week ending Th 
Feb. 23, 1928, with comparisons, were 


as follows: 
Week 

ending Prey, 

Feb. 23. week. 
Armour & Co. ree ee 
Anglo-American ‘Prov. Co. 11,413 6.308 
le et ere ee 
G. H. Hammond Co 53 10 Ore 
Morris & Co... 
Wilson & Co.. 
Boyd-Lunham rer 0. 4 
Western Pkg. & Prov. 
Roberts & Oake 
Miller & Hart 
Independent Pkg. 
Brennan Pkg. C 
Agar Pkg. Co 


Total 


CHICAGO RETAIL 
MEATS 


Rae 


iieaeeiaaias 


& 








tib roast, heavy end 
Rib roast, light end 
Chuck roast 

Steaks, round 

Steaks, sirloin, first cu 
Steaks, porterhouse 
Steaks, 

Beef stew, 

Corned briskets, boneless.. 
Corned plates 

Corned rumps, 


Chess, shoulder 
Chops, rib and loin 


Shoulders 
Chops, rib and loin 


Loins, whole, 8@10 av 
Loins, whole, 10@12 av 
Loins, whole, 12@14 av 
Loins, whole, 14 and over 
Chops 
Shoulders 

Butts 
Spareribs 

ocks 


Hindquarters 
Forequarters 
Legs 

Breasts 
Shoulders 


Rib and loin chops.. Soph 


Butchers’ Offal. 








CURING MATERIALS. 


Nitrite of Soda, 1. c. 1. Chicago 
Double refined saltpetre, gran. 
Crystals 
Double refined nitrate of soda, f. o. b. 
: 4 S., 3% 
Less than — granulated.... Hi 
Crystals 5% 
Kegs, 100@200 Ibs., “Ie more. 
Boric acid, in carloads, powdered, 
bbls. 
Crystals to powdered, in bbls., 
5-ton lots or more............. . 9 
In bbls. in less than 5-ton lots 
Borax, carloads, powdered, in bbls... 
In ton one gran. or powdered, 
bbls. 
Salt— 
Granulated, car lots, per ton, f.o.b. Ohl- 
cago bulk 


ae 


me oR ZS 


Medium, car lots, ‘per ton, f.o.b. Chicago, 
Ik 9.0 


bu 

Rock, carlots, per ton, f.o.b. Chicago...- 
Sugar— 

Raw sugar, 96 basis, f. o. b. New 

Orleans 

Second sugar, 90 basis 

Syrup, testing 63 and 65 at su- 

cross and invert, New York 

on granulated f. 0. b. 

Packers’ curing ‘sugar, “100° tb. bags, 

f. o. b. Reserve, La., less 2% 

Packers’ curing sugar, 250 Ib. bags, 

f. o. b. Reserve, La., less 2% 


Hang! 


Brain: 
Heart 
Tongu 
Sweet 
Ox-Ta 
Fresh 

Fresh 

Livers 
Kidne: 


Choice 
Good 
food 
Good | 
Mediu 


Brains 
Sweetl 
Calf I 


Choice 
Mediu 
Choice 
Mediur 
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CHICAGO MARKET PRICES 


WHOLESALE FRESH MEATS. 


Carcass Beef. 


Week ending 
Feb. 22, 1928 
prime native steers 
Good native steers....... ¢ 
Medium steers ....-- 
Heifers, good waz 
‘ 
‘ows 
hind quarters, choic @ 30 
Fore quarters, cli ice. 9 @20 


Beef Cuts. 


@18 
») 


@22 


Steer Loins, No. ] 
Steer Loins, NO. 2. ccaees 
Steer Short Loins, No. 1 
Steer Short Loins, No. 
Steer Loin E nds (hips). : 
steer Loin E nds, No. 2...é 
Cow Loins ...---- ; 
} wl Short Loins . a 40 
Cow Loin Ends (hips) aye @20 
Steer Ribs, No. eo fa 36 
Steer Ribs, No. 2. 
Cow Ribs, No. 1. 
Cow Ribs, No. ..; om 
Cow Ribs, No. 3.... 
Steer Rounds, No. 1 
Steer Rounds, No. « 
Steer Chucks, 
Steer Chucks, 
Cow Rounds 
Cow Chucks 
Steer Plates 
Medium Plates .... 
Briskets, No. 
Briskets, No. 
Steer Navel Ends........ 
Cow Navel Ends........ 
Fore Shanks 
Hind Shanks 
lis 


3 
@35 
a@3v 


Sirloin Butts, No. 

Sirloin Butts, No. © 

Beef Tenderloins, No. 
Beef Tenderloins, No. 2 
Rump Butts 

Flank Steaks 

Shoulder Clods 

Hanging Tenderloins .... 


Beef Producta. 
Brains (per lb.)......... @10 
Hearts @ 8 
Tongues, 4 to 5 
Sweetbreads 
Ox-Tail, 
Fresh Tripe, 
Fresh Tripe, H 
Livers 
Kidneys, 


Choice Carcass 

Good Carcass 

Good Saddles @31 
MORE, oes acc cawses 15 @20 
Medium Backs .......... 12 @13 


Veal Products, 
Brains, each 
Sweetbreads 
Calf Livers 


Choice Saddles 

Medium Saddles 

Choice Fores 

Medium Fores ... ies 
lamb Fries, per Ib. 

lamb Tongues, per Ib. 
lamb Kidneys, per Ib. 


Heavy heep 
light Sheep 
Heavy Saddles 
Light Saddles 
Heavy Fores 


Matton Legs 
Mutton Loins 
Mutton Stew 

per Ib. 
Sheep Heads, each 


@1 
Fresh Pork, Etc. 
Pork Loins, 8@10 Ibs. av.15 @16 
Calas 2 


Skinned Shoulders 
Tenderloins 
Rib: 


Cor. week, 


19 
16 
14 
13 


1927. 
@20 
@18 
@al6 
@1s8 
@13 
@25 


@l16 


@35 
(33 
@H 
@40 
@26 
@25 
@20 
@26 
@16 
@25 
@22 
@17 


aii 


@10% 


@22 
@19 
@30 
@16 
@12 


@14 
@70 
@45 


@25 
@23 
@29 
@28 
@18 
@17 
@382 
@13 
@25 


@13 
@16 
@15 
@18 
all 
@l4 
@20 
@15 
@10 
@13 


DOMESTIC SAUSAGE. 
Fancy pork sausage, in 1-lb. carton. 
Country style sausage, fresh in link. 
Country style sausage, fresh in bulk... : 
Country style sausage, smoked 
Mixed sausage, fresh 
Frankfurts in sheep casings 
Frankfurts in hog casings............. 
Bologna in beef bungs, choice 
Bologna in cloth, paraffined, choice.... 
Bologna in beef middles, choice 
Liver sausage in hog bungs 
Liver sausage in beef rounds. 
Head Cheese 
New England luncheon specialty 
Minced luncheon spec ialty 
Tongue sausage 
Blood sansage 
Polish sausage 


DRY SAUSAGE. 
Cervelat, choice, in hog bungs 
Thuringer Cervelat 
Farmer 
Holsteiner 
B. C. Salami, choice 
Milano Salami, choice in hog bungs... 
b. C. Salami, new condition 
Frisses, choice, in hog middles........ 
Genoa _ style Salami 
Pepperoni 
Mortadella, 
Capicolli 
Italian style hams. 
Virginia hams 


SAUSAGE IN OIL. 

Bologna style sausage in beef rounds— 

SRA Ce, DOO COMER sc ccc sc vcice nc cccecs - -$6.50 

Large tins, 1 to crate ff 
Frankfurt style sausage in sheep casings— 

Small tins, 2 to crate 

Ra SE, RW ONE. oc scan ios canes vacec 9. 00 
Frankfurt style sausage in pork casings— 

Small tins, 2 to crate 

Large tins, 1 to crate 
Smoked link sausage in pork casings— 

Small tins, 2 to crate 

Large tins, 1 to crate 


Special an be tmmninaie 
Extra lean pork trimmings 
Neck bone trimmings 
Pork cheek meat 
Pork hearts 
Native boneless bull meat (heavy) 
Boneless chucks 
Shank meat 
Beef trimmings 
Beef hearts 
Beef cheeks (trimmed 
Dressed canners, 300 Ibs. and up 
Dressed canners, 350 Ibs. and up 
Dr. bologna bulls, 500@700 lIbs......... 
Beef tripe 
Cured pork tongues (can trim.) 
(These are prices to wholesalers, on material 
packed in new slack barrels for shipment.) 


SAUSAGE CASINGS. 
(F. 0. B, CHICAGO) 
Beef Casings: 
Domestic round, 180 pack 
Domestic round, 140 pack 
Wide export rounds 
Medium export rounds.............35 
Narrow export rounds.....:........ 39 
No. 1 weasands 
No. 2 weasands 


@7 
144@14% 

@13% 

@12% 


@l. 
MUMS sdinlnSoig Gb. ewie Oa sa.cetee ae 4, 15@l. 35 
Hog Casings: 


Narrows, per 100 yds 
Narrows, meds., per 100 yds.. 
Mediums, di 


Large prime bungs ... 
Medium prime bungs. 
Small prime bungs 
Middles 
Stomachs 
Quotations for large lots. 
usual advance. 


VINEGAR PICKLED hematite 
Regular tripe, 200-Ib. 
ae gy ee tripe, 200- a 
Pocket honeycomb a 200. Ib. bbl 
Pork feet, 200-lb. 
Pork tongue, Boo bi 
Lamb tongues, long cut, 200-lb. bbl 
Lamb tongues, short cut, 200-lb. bbl 51. 


BARRELED PORK AND BEEF. 
Mess pork, regular 28.00 
Family back pork, 20 to 34 pieces 28.00 
Family back pork, 35 to 45 pieces 30.00 
Clear back pork, 40 to 50 pieces 26.50 
Clear plate pork, 25 to 35 pieces 20.50 
Brisket pork 21.50 

19.00 
29.00 
80.00 


-06@ .08 
Smaller quantities at 
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COOPERAGE. 

Ash pork barrels, black iron hooeps.$1.60 @1. 
Oak pork barrels, black iron hoops. 1.8244@1. 
iron hoops. 1.80 @1. 
2. 

2.60 


62% 

87% 

Ash pork barrels, galv. 82% 
White oak ham tierces = 


2.5744 @ 
OLEOMARGARINE. 


Highest grade natural color animal fat 
margarine in 1 lb. cartons, rolls or 
prints, f.o.b. Chicago 

White animal fat margarine in 1 Ib. 
cartons, rolls or prints, f.o.b. Chicago 
Nut, 1 lb. cartons, f.o.b. Chicago. 

(30 and ze lb. solid packed tubs, 

per lb. less.) 

60-Ib. a... f.o.b. Chicago 


DRY SALT MEATS. 


Extra short clears 

Extra short ribs 

Short clear middles, 60-lb. avg.......... 
Clear bellies, 18@20 Ibs................ 
Clear bellies, 14@16 Ibs............... 
Rib bellies, 20@25 Ibs 

Rib bellies, 25@30 lbs 

Fat backs, 10@12 Ibs............. 

Fat backs, 14@16 lbs......... 

ns oma plates 


Pastry, 


Regular hams, fancy, 14@16 lbs 
Skinned hams, fancy, 16@18 lbs. 
Standard regular hams, 12@14 lbs..... 
SE IS idee x cians du 4 ae cnn cts 
Standard bacon, 10@12 lbs 

Standard bacon, 12@14 lbs............. 
Standard bacon strips, 6@7 lbs........ 
Cooked hams, choice, skin on, fatted.. 
Cooked hams, choice, skinned, fatted.. 
Cooked hams, choice, skinless, fatted.. 
Cooked picnics, skin on, fatted 

Sooked picnics, skinned, fatted 

Cooked loin roll, smoked 


ANIMAL OILS. 


Prime lard oil 14%4@15 : 
Extra winter strained. .............+-+. 2 12 
Extra lard oil 

Extra No. 1 lard 

No. 1 lard oil 


Acidless tallow oil 
Pure neatsfoot oil 
Extra neatsfoot oil 
No. 1 neatsfoot oil 
20° CT neatsfoot oil 


LARD (Unrefined). 


Prime steam, cash, tierces.......... 
Prime steam, loose 

Leaf, raw 

Neutral lard 


(ISIS) 
== 


- 
Cron orer 


moos 
ako 


LARD (Refined). 


Pure lard, kettle rendered, per lb. .<¥ poo ah 10 
Pure lard, tierces 00@11.12 
Compound iL ‘25@11. 50 


OLEO OIL AND STEARINE. 


Oleo oil, extra 

Mleo stocks 

Prime No. 

Prime No. 2 oleo oil 

No. 3 oleo oil 

Prime oleo stearine, edible 


TALLOWS AND GREASES. 


Edible tallow, under 1% acid, 45 titre. 9 
Prime packers, 

No. 1 tallow, 10% f.f. 

Pe me ae BS SS eer ree rere 
B-White grease, max. 5% 

Yellow grease, 10-15 f.f.a 

Brown grease, 40% f.f.a.............. 


VEGETABLE OILS. 


Crude cottonseed oil " Fo agg f.o.b. 
Valley points, nom., mpt 

White, deodorized in ‘obs, c.a.f. Chgo. 104@ 
Yellow, gag oe bbl 

Soap stock, 50% f a Ser as 
Corn oil, in a Re -0.b. 84@ 
Soya bean, seller’s tank, f.o.b. coast. 9% 
Cocoanut oil seller’s tanks, f.0.b. coast 
Refined in bbls., c.a.f., Chicago, nom. .10% 


FERTILIZERS. 


Blood, unground and ground 
Hoofmeat 

Ground fertilizer tankage, 10% 
Ground fertilizer tankage, 6 to 9%.. 
Ground raw bone, ton 

Ground steam bone, per ton 
Unground steam bone, per ton 
Unground bone tankage, per ton.... 


HORNS, HOOFS AND BONES. 


No. 1 horns, 75 lb. average per ton.$185.00 aes 
a = oe, 40 Ib. average, per ton =: 
0. 


FRR RE 


60550089 
Swmonmwos-a 
REKKKKRS 


PRON M poor 
SSSSSas8 


Round shin bones, heavies 80.00 
Round shin bones, lights and med.. 55. 
—— flats 

Light flats 
Thigh bones, heavies 
Thigh bones, light and med. 
Buttock bones .. 


gssaaasegses * 
$88888838338 
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Meet the Meat Man 


Here’s where he tells you things 
that will help you to make 
more money. 














Money Making Retail Tips 


Plan for Savings on Deliveries and a 
Good Lamb Buy. 
By John C. Cutting* 


“Good morning, Michael, how are 
things by you?” 
“Business is good, Dennis. I can’t 


complain.” 

And thus we have the proprietor of 
O’Toole’s Fancy Meat Market and 
Cassidy, the packer salesman, meeting 
in the meat market on a bitter cold 
morning of February. 

“T’ve got a great buy for you today,” 
began Cassidy. 

Trying to Boost Lamb. 


“Lambs are a most economical meat 
for you and your trade. No, of course, 
they’re not light lambs . . but you 
won’t have to take the ice-box door off 
its hinges to get them into your cooler, 
either . they’re good lambs, and 
plump.” 

“T’m not asking that they be like 
large rabbits,” interposed the dealer. 
“But at the same time I’m not buying 
any buffaloes, either.” 

“Don’t you worry, Michael,” the 
salesman reassured him. “I never slip- 
ped you a bum steer yet, did I?” 

“You’re right, literally and figura- 
tively,” assented O’Toole. 

“Say, I see you’ve ditched the big 
delivery truck, as I suggested.” 


New Idea on Deliveries. 

“Yes. I guess it’s going to work out 
all right, but my boy unhitches the side 
car arrangement on Sunday and is gone 
all day joy-riding. .. .” 

“What’s wrong with that? You don’t 
expect he’s going to sit all day long 
twiddlin’ his thumbs, do you?” 

“Yes, I guess it’s all right. At least, 
the kid’s taking more interest in the 
business, and that pleases me.” 

“That’s just what you ought to do— 
take more interest. Do a little figuring 
on your own account. If your trade 
doesn’t appreciate the prime grade of 
beef you’re using, change to good and 
let them have the difference in price. 

“Here’s another thought I had the 
other day in thinking of you. If your 
delivery trade gets to the point where 
the side package car is inadequate, why 
not inaugurate this policy: 


*Director of Retail Merchandising, Institute of 
American Meat Packers. 


THE NATIONAL PROVISIONER 


Retail Section 


“Give rebate slips to those cash cus- 
tomers who are willing to carry their 
own parcels. I know a successful re- 
tailer in Boston who does this, and then 
cashes them for merchandise after they 
have accumulated $10 worth or more. 
The slips are good for 5 per cent credit. 


Rebates for Carry-Home Customers. 

“It’s working out splendidly with 
him, and this policy enables him to 
limit his delivery service to one man. 
Otherwise it would be necessary to put 
another man on the delivery. There’s 
less grief, too.” 

“My stomach is beginning to get tied 
in knots,” cut in the dealer. “You 
know, Dennis, I like you an awful lot. 
I give you more than half of my busi- 
ness, but—but, you have so much to 
say, always—” 

“Do you want me to hide my light 
under a bushel?” asked the salesman. 

“You couldn’t hide your conversation 
under a tank,” corrected the dealer. 
“But that’s all right. Perhaps you’re 
right more than half the time—and 
that’s a good percentage these days.” 

“And as I was saying, Michael, I’ve 
got an awful good buy on these lambs 
today, and your box is ready for about 
six of them on tomorrow’s delivery. 
You'll like them. So will your trade—” 

“So’s your old man,” laughed O’Toole, 
as the door slammed on the retreating 
form of the salesman. 


Another story of Cassidy and O’Toole will ap- 
pear in an early issue of THE NATIONAL PRO- 


VISIONER. 
fe -- 

W. M. Barr will open a meat market 
in Madrid, Ia. 

Alfred Drexler has sold his meat 
market at Liberty, Mo., to J. H. Boller- 
man. 

Herman Reichert has purchased the 
Lenz’s Meat Market at Norwald, Ohio. 

Thos. R. Jones will open a meat mar- 
ket on Main St., Kellogg, Idaho. 
































HOW TO CUT FANCY LAMB LEG. 








DealerShould Not Overbuy 


Advice Against Wastes in Retail. 
ing From Veteran Leader, 


Don’t overbuy, or that terrible worg 
“Waste” will be hung on every meat 
hook, was part of the advice given by 
John T. Russell, veteran retail meat 
dealer of Chicago, at a recent meeting 
of the Cleveland Retail Meat Dealers 
Association. 

“Buy just what you can,” Mr. Russell 
said, “sell within a reasonable time, 
Waste will diminish your profits and 
create dissatisfaction with your trade.” 

Mr. Russell pointed to the recent 
estimates of the Department of Com- 
merce on waste in business, indicating 
that 10 to 15 per cent of the $80,000, 
000,000 involved in domestic business 
operations represents avoidable waste, 
due largely to slack business methods, 

Beef Waste Costs 2c an Ounce. 

He urged meat retailers. to do their 
share toward overcoming this waste. 
“Meat is a perishable article which 
necessitates quick turnover,” he said. 
“I would suggest that you give this due 
consideration. Prevent waste and save 
dollars.” 

Beef waste as a result of shrinkage, 
trimming, etc., Mr. Russell estimated 
to cost the retailer over 2c an ounce 
under present high costs for this class 
of meat. 

He believed that blackboard cutting 
tests should be made frequently at re- 
tailer meetings to show how much is 
wasted and to make the trade realize 
what each cut of meat actually costs 
and the price that must be charged 
for it. 

Mr. Russell made a strong plea for 
cooperation among _ retailers. He 
pointed to their weakness as individual 
dealers, but “collectively you are 
strong.” Through such cooperation the 
retailer can be educated in _ better 
methods, in up-to-date practices and in 
meeting competition. 

Says Pork Is Too Cheap. 

Speaking of current conditions in the 
meat trade, Mr. Russell said that in his 
opinion pork is now too cheap. “Retail- 
ers are competing with each other to 
see who can give the most of it away 
regardless of price. A little stimula- 
tion in the price of hogs will do no 
harm.” 

He reviewed the shortage of beef 
cattle, and said that retailers knew how 
hard it is to cut a profit out of a car- 
cass of beef-under present circum- 
stances. He felt that accusations 
against retailers regarding high prices 


February 25, 1923, ) 
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for beef were manifestly unfair and 
would readily be disproven by the cost 
of living prices of the Department of 
Labor, which included retail prices 
m all over the country. 

———-Joe-- 


NEWS OF THE RETAILERS. 


E. B. and L. E. Wallace will open a 
meat market at 6th and Spring Sts., 
Atchison, Kans. 

Clarence Utley has purchased the 
Shaeffer Quality Market on Keeler 
Ave., Bartlesville, Okla. 

H. L. Studer is adding a meat de- 

ment to his grocery store at 
Wathena, Kans. 

J. H. Bauman is adding a meat de- 
partment to his grocery at Anadarko, 
Okla. 

L. 0. Austin has purchased the 
Premium Meat Market at Salina, Kans. 

Earl Lintner has sold his meat mar- 
ket at Mooreland, Okla., to Thos. Tate 
and Wayne Perrin. 

Geo. H. Brown has sold his meat 
business at Lewiston, Idaho, to Bert 
Merriman. 

Watson Bros. have purchased the 
Hawkins Meat Market, 2513 Main St., 
Vancouver, Wash. 

Glen Miller has opened a Baby Beef 
Market at 575 Fremont St., Portland, 
Ore. 

F. C. Zirtzman has purchased the 
meat business of Joe Miraldi at 1031 
N. Tacoma Ave., Tacoma, Wash. 

Ed. Smith, owner of the Night and 
Day Meat Market, has purchased the 
meat market of Thos. Perkins at 325 
Pine Ave., Long Beach, Cal. 

Buehler Brothers have purchased the 
meat business of Schipper Brothers at 
Oskaloosa, Ia. 

Schierbrock Bros. have purchased the 
meat market of Henry Pogge at West 
Point, Ia. 

The Trisbie meat market at Vicks- 
burg, Mich., was recently damaged by 
fire. 

George Ridge has sold his meat mar- 
ket at Anoka, Minn., to George Dahl- 
heimer. 

C. S. Heald has sold his meat market 
at Austin, Minn., to George Cashman. 

Geo. Wilcox has sold his meat market 
at Belview, Minn., to John Stoutland. 

A. J. Miller & Son has bought the 
Quality Meat Market at Mankato, 
Minn. 

Walter Dietz has purchased the Jin- 
dra Meat Market at Mapleton, Minn. 

Denzel & Gaard have opened a meat 
business at Sherburn, Minn. 

Hilton Bauman has purchased the 
Eckhardt Meat Market, Kiel, Wis., from 
Emil Eckhardt. 

B. F. Scofield and E. D. McBain have 
purchased the Broadway Meat Market 
at Columbia, Mo. 

Geo. Charos and Chester Jennings 
will open the Peoples’ Meat Market at 
Fulp Corner, Hazard, Ky. 

W. H. Brumfield has purchased the 
Sanitary Meat Market at Tylertown, 
Miss. from Geo. W. Sumrall. 

W. W. Schweizer will open a meat 
market at 505 Franklin St., Michigan 
City, Ind. Mr. Schweizer will conduct 
4 wholesale and retail meat business. 


fro 
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Have You Read It ? 


“‘Meat Retailing”’ 


Packers, wholesalers, salesmen 
—in fact, anyone connected with 
the Meat Industry—will find a 
wealth of information in this 
850-page book. 


It is the latest publication in the 
field, and a text book on the Re- 
tail Meat. Industry. 


By A. C. SCHUEREN 

















The Rowley Packing Co. have opened 
their third retai] meat market at 3208 
Washington Ave., West Racine, Wis. 

It is reported that ten new meat mar- 
kets will be established during the next 
eight months by Chas. H. Bixler and 
associates, Spokane, Washington. 








Tell "Em How to Do It! 


Here is something your 
customers will ‘“‘eat up,” Mr. 
Retailer! 


Very few people know the 
proper way to carve meat at 
the table. A series of two 
articles tells how in plain 
language and shows how by 
means of pictures. Every 
housewife will be glad to 
read it—and so will her hus- 
band. 


These two articles have 
been combined and_ re- 
printed. They may be had 
in quantities at cost, with 
your name on them, if you 
desire. 

Order a supply to distrib- 
ute to your trade. Use the 
coupon below. 

THE NATIONAL PROVISIONER, 
Old Colony Bldg., Chicago. 

Please send me.......... reprints 

of your article on “Meat Carving.” 


These are to be billed me at cost. 
Put my name on them, as follows: 




















Price only $7 Plus Postage 


For sale by THE NATIONAL PROVISIONER 


407 S. Dearborn St., Chicago 


Lon McDowell has purchased the 
Dawson Meat Market at Perry, Ia. 

Amundson & Krogh have purchased 
the meat market of Elmer G. Brenno 
at Columbia, S. D. 

Gordon Meat Market at Columbia, 
Tenn., was recently damaged by fire. 

Adam Booker will open the Grand 
Meat Market at 231 North Fourth St., 
Grand Junction, Colo. 

Oscar Parnell will open The Regel 
Market at 116 E. 15th St., Pine Bluff, 
Ark. This is to be a strictly up-to-date 
market. Later Mr. Parnell plans to 
build a sausage factory in connection 
with his meat shop. 








Tell This to 
Your Customers 


Under this heading will appear informa- 
tion which should be of value to meat 
retailers in educating their customers and 
building up trade. Cut it out and use it. 























BRAISED SHORT RIBS OF BEEF. 


With beef higher in price than 
usual, many housewives are seeking 


- appetizing and attractive ways of pre- 


paring the cheaper cuts. Here is a re- 
ceipt for cooking short ribs that many 
of your customers will, no doubt, ap- 
preciate knowing about.. 

Brown well in a hot frying pan 4 lbs. 
of short ribs of beef; place in a large 
casserole; add 2 slices of onion, sprinkle 
well with salt; put in oven and cook 
slowly for three hours and remove to 
a platter. 

Thicken the liquid in the casserole, 
using 1% tablespoonfuls flour to each 
cup of liquid. Pour this over the beef. 
Serve on the same platter with the 
beef, boiled potatoes, beets, turnips, 
carrots, and onions, arranging each dif- 
ferent vegetable in separate mounds. 
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New York Section 


AMONG RETAIL MEAT DEALERS. 


Mrs. George Anselm, a trustee of the 
Ladies’ Auxiliary, New York State As- 
sociation of Retail Meat Dealers, cele- 
brated a birthday on Wednesday of last 
week. 

Mr. and Mrs. A. Werner, Jr., of 
Brooklyn, celebrated the twelfth anni- 
versary of their wedding on February 
15th. Mrs. Werner is the first vice- 
president of the Ladies’ Auxiliary. 


Miss Florence Stoff, daughter of Mr. 
and Mrs. Herman Stoff, and niece of 
the Kramer brothers, was married 
quietly at her home in Stapleton, S. LI., 
on Tuesday evening of this week to 
Herman Seimer. Mr. Seimer is man- 
ager of the Interstate Packing Com- 
pany, 410 West 14th Street, New York 
City. The bridal couple left on Wednes- 
day for two weeks in Bermuda. 


The luncheon and card party of the 
Ladies’ Auxiliary, which was held at 
the Food Craft Shop on Wednesday 
afternoon of last week, was a success 
both as to sociability and finance. 
“Mere man” would probably: say the 
ladies cannot get away from the bar- 
gain spirit, as there were just 99 pres- 
ent. After the luncheon the ladies played 
cards, and prizes were awarded both 
to the players and non-players. 


NEW YORK NEWS NOTES. 
Walter Bergman, George A. Hormel 
& Co., Austin, Minn., was a visitor to 
the city the latter part of last week. 


Fred Schenk, president of the Colum- 
bus Packing Co., Columbus, Ohio, was 
a visitor to the city last week. 


P. J. Seyl, credit department, Wil- 
son & Company, Chicago, was in New 
York during the week. 


C. L. Nelson of the George A. Hormel 
Company, Austin, Minn., was a visitor 
to the city this week. 


C. J. Stentz, general sales manager 
of John Morrell & Company, Ot- 
tumwa, Iowa, was in New York during 
the week. 

a 
PAYING PACKER SALESMEN. 
(Continued from page 18.) 
him a commission for any sale over 
and above that volume. 

In effect, the salesman must do a 
given amount of business to earn his 
salary and hold his job, and he shares 
in any sales above this minimum. 

Where quotas are fairly set, sales- 
men are wont to enter into this ar- 
rangement enthusiastically. 


Bonus and Other Additional Rewards. 


The bonus is not a method of com- 
pensation, but an additional reward for 
particularly meritorious service, given 
over and above salary or commission. 

The bonus is given for a great vari- 
ety of performances. It may be given 
for the largest volume sold in dollars 
or quantity, for the largest increase in 
percentage of available business or for 
the best record of outstanding accounts. 


A company desiring wide distribu- 
tion may offer bonus for the most calls 
made, for the most customers sold, or 
for the greatest number of new cus- 
tomers added. A firm desiring to en- 
courage new salesmen may give a 
bonus for the best record of the sales- 
man employed by them for two years 
or less. 

Additional compensation may be 
given also for selling slow-moving mer- 
chandise, seasonable specialties, pack- 
age versus bulk goods, company brand 
in contrast to outside merchandise. 

A form of bonus that has much to 
commend itself is that granted for 
saving in the percentage of selling 
expense. A selling percentage is fixed, 
based upon the actual experience of 
prior years, and any saving of actual 
over allowed selling percentage is 
shared with the salesman. 


Bonus On Net Profits. 


An equally significant form of bonus 
is that paid on net profits. All sales 
are not equally profitable. Competi- 
tion whittles away the profits of some 
lines and furthermore, the margin of 
gross return, the percentage of selling 
and administrative overhead and the 
rate of turnover vary on different 
classes of products. 

A satisfactory method of compensa- 
tion must not only stimulate volume, 
but the most profitable kind of volume, 
through sales showing the best net re- 
turn. This is a need felt by the com- 
pany which instituted a method of com- 
pensation, described as follows: 

The salesmen are equipped with costs 
of all commodities as well as maximum 
and minimum selling prices. This 
range of selling prices is quoted so that 
they can talk intelligently with the cus- 
tomer who wants to purchase in very 
large quantities. The company pays 
the salesmen, first a wage and expense 
allowance; and second, a bonus if they 
exceed the dead line between profits 
and losses on their sales. 


Tried to Make Profit Sales. 


In putting salesmen on this profit- 
sharing arrangement and furnishing 
them with costs, the company found 
that the salesmen endeavored at all 
times to sell profitable merchandise. 
Also, where they found a customer’s 
order containing many low-profit items, 
the salesmen always tried to sell items 
of larger profit to absorb the shrink 
that they would show on short profit 
ones. 

If the concern finds the salesman’s 
business does not show the desired per- 
centage of profit at the end of the 
month, they discuss the matter with 
him in an effort to bring his profits 
for the future to the desired basis. It 
is, however, seldom that the firm is 
compelled to take this step, as the 
salesmen know the profit they must aim 
for and it is nearly always accom- 
plished. 


A Bonus On Efficiency. 

Firms that have the interest of their 
salesmen uppermost in mind give a 
bonus for the greatest improvement in 
efficiency. 

This is determined by a considera- 
tion of all those factors that go to 
make up a valuable salesman produc- 
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tiveness; i. e., the securing of Profit. 
able business; economy, as shown 
expense accounts; industry as sho 
by the number of calls; Aggressiveness 
illustrated by the number of new gy. 
tomers secured; trustworthiness, shown 
by an absence of complaints. 

Bonuses are often used to develop 
the spirit of cooperation. Thus bonuses 
are given sales branches or depart. 
ments upon attaining business in excess 
of quota, and are shared by the branch 
manager and the salesman. Again the 
sales contest is widely used to create 
the spirit of play in selling, to give 
vent in a healthy way to the element 
of rivalry and competition. 

Where organizations are large 
enough, branch is set off against 
branch, division against division. It js 
becoming a popular device to adopt 
much of the machinery of the baseball 
pennant race, with its teams, captai 
scores, etc. In this way the contest re. 
lates itself closely to the life and im. 
agination of the men. 

Mid-season results are frequently 
bulletined and distributed, and the in- 
terest maintained at fever heat. Ip 
contests of this sort, care should be 
taken to place men and branches, as 
far as is possible, on an even footing, 


The Point System. 


A leading authority on methods of 
compensation for salesmen says that 
“methods of compensation for salesmen 
require an appraisal of the job to be 
done. Find out what the job is worth 
and what the concern is willing to 
spend to accomplish the job. Also, find 
out what the operations are and how 
much the concern is willing to spend 
of the total sum or should be paid for 
each operation. Then take into consid- 
eration the individual, cost to live, his 
expenses, his ability, his right to save 
and accumulate and the need of stimu- 
lation through incentives.” 

The desire to reach a fair basis of 
compensation leads invariably to an an- 
alysis of the job or task. The ultimate 
object of the salesman is obviously to 
sell goods, but there is much else he 
must do before and after receiving an 
order, for the salesman is the manv- 
facturer’s and distributor’s representa- 
tive in the field. 


What Salesman Can Do. 

He can do much to win back cus- 
tomers once alienated, and he must be 
ever alert for new customers. The 
salesman can report on the advertising 
activities of the dealers, whether they 
are advertising independently or 
whether they are using the firm’s liter- 
ature and perhaps he can induce them 
to use the company’s electrotypes or 
give window display to its products. 

All advertising material costs money 
and it pays to check up and intelli- 
gently guide its use by the dealer. Here 
the salesman can do much good work. 

Moreover, he can assist materially 
the credit department by informing it 
promptly of a turn for the better ina 
weak account, or a turn for the worse 
in what was a dependable account. He 
can make a local investigation of a new 
account and, by quick action, may be 
able to save the failing account. 
How to Encourage Missionary Work. 

The right kind of salesman will doa 
certain amount of prospecting and mis- 
sionary work, making calls where he 
does not expect immediate orders and 
strives in every possible manner t0 
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Salesrooms: 
425-485 E. 102nd St. 


A. C. Wicke Mfg. Co. 


Complete Market 
Equipment 


&Y 


NEW YORK CITY 


Main Office and Factory: 406 East 102nd St. 


Phone Atwater 0880 for all 
Branches 


Bronx Branch: 
739 Brook Ave. 





BELL’S 


Patent Parchment 


SAUSAGE 
SEASONINGS 


Write for Samples 
and Prices 


TheWm.G.Bell Co. 


189 State St. Boston, Mass. 
































widen the scope of distribution. He 
may even secure mailing lists from 
dealers. 

The alert salesman will report back 
to the production department alleged 
defects, strong points and suggested 
changes in the company’s products, and 
he will overlook no opportunity to dem- 
onstrate the use of operation of his 
material. 

To encourage all such beneficial ac- 
tivity on the part of salesmen, com- 
panies are definitely recognizing its 
worth by paying therefor exactly as 
they might for orders received. Pay- 
ment for service as well as sales in- 
volves finding some common denom- 
inator, and this is obtained by using 
the point system of compensation. 

The sale of the product requiring the 


least resistance usually furnishes the 
unit of measure and a point is given 
for every dollar of sales of such prod- 
uct. From this foundation a table of 
values is established for every kind of 
sale and service rendered. Additional 
points per dollar of sales will be 
granted for products offering increased 
net profits, for products especially hard 
to sell, for products that are being 
closed out. 

Credit Given For Service Work. 

The salesman, too, will be credited 
for every kind of service he may ren- 
der. He will be given points for turn- 
ing in sales reports promptly, for calls 
made without sales, for assistance to 
the credit, advertising or production de- 
partments, for demonstration of prod- 
uct, and for securing particularly de- 


sirable new accounts and new business. 

Not only is the salesman given points 
for desirable performances, but he is 
penalized for those actions which do 
not reflect credit upon the house. Pen- 
alties are inflicted, for example, for mis- 
representations of wares, excessive re- 
turns of merchandise, and the loss of 
customers. The salesman may even 
be held responsible in part for losses 
from bad debts. 

A business concern cannot stand still. 
If not properly compensated, mission- 
ary work and prospecting will be 
slighted or not done at all. The point 
system of compensation for each kind 
of service rendered and sales made acts 
as a corrective and tends to restore a 
proper balance to the salesman’s ac- 
tivities. 








SCHAUB & 


Established 1868 


Hamburg 27, Germany 
Importers of all kinds of Packing House Products 
Branch Houses All Over Northern Europe 


H. Leube, Sr. and H. Leube, Jr., Sole Proprietors 
Correspondence Solicited. Own Big Warehouses on the River Elbe 





Co. 


448 W. 14th St. 


H. L. WOODRUFF, INC. 


Live Wire Brokerage Firm 


Tel 


New York City 
ph H l 7996-7997 




















Broker 


40 Rector St. 


GEO. H. JACKLE 


Tankage, Blood, Bones, Cracklings, Bonemeal, 
Hoof and Horn Meal 





Export 


New York City 














JOHN H. BURNS CO. 


Packing House Products 


407 Produce Exchange, New York City 
Member New York Produce Exchange 
Cable Address: ‘“Jonburns” 
Codes: Cross, Kelly, Utility (Livestock Ed.) Lieber’s (5th Ed.) 


BROKER 


Domestic 

















Carlots of Beef, Lamb, 


a 





Fresh Pork, Provisions, Poultry 


Buyers of Straight or Mixed 


BROOKLYN, N. Y. 


Handling only the highest quality meat 


Operators 


of 421 
Food Markets 
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NEW YORK MARKET PRICES 


LIVE CATTLE. 
Steers, prime, 100 Ibs.......-++-+++- $15.00@15.50 
Cows, medium 6.50@ 7.50 
Bulls, light to medium 6.75@ 8.00 


LIVE CALVES. 


Calves, veals, prime, 100 Ibs. 
Calves, com. to med., per 100 Ibs... 


LIVE SHEEP AND LAMBS. 


100 Ibs. 
100 Ibs 


LIVE HOGS. 


$18.00@18.50 
13.00@16.00 


Lambs, prime, 


$15.25@15.75 
Lambs, culls, -00: 


Hogs, heavy . 
Hogs, = lbs. 
Pigs. Ibs. 
Piss, $0140 ibs. 


DRESSED BEEF. 


CITY DRESSED. 
Choice, native heavy.. 
Choice, native 
Native, 


Native steers, 600@800 | -22 
Native choice yearlings, 400@ 000 Ibs. .24 
estern 600@800 1 19 


's 


400@ 
choice heifers.............- a 





27 
25 
21 


» 8@10 Ibs. 
Hams, 10@12 Ibs. avg. 
Hams, 12@14 lbs. avg. 
Picnics, 4@6 Ibs. 
Picnics, 

Rollettes, 

Beef t 


FANCY MEATS. 


Fresh steer tongues, untrimmed.. 


a pound 
Fresh steer ~~ le. lpssesinoene 
Sweetbreads, beef 

t 


a ome 
a@ pour 
a pair 


28¢ 
38c 


veal veeeeeeeeeeee oO. 





a@ pound 
each 

a pound 
a@ pound 
a pound 
a pair 


FRESH PORK CUTS. 


Pork loins, fresh, Western, 10@12 lbs. 
average 15 
Pork tenderloins, fresh 
Pork tenderloins, frozen 
Shoulders, city, 10@12 lbs. avg. 
Shoulders, Western, 10@12 Ibs. 
Butts, boneless, Western 
Butts, regular, Western 
— — avg.. 18 


avg. 


Hams, Western, fresh, 

Hams, city, fresh, 6@10 1 

Picnic hams, Western, cae, ~8@8 Ibs. 
average 12 

Pork trimmings, extra lean 

Pork trimmings, regular, 50% lean.... 

Spareribs, fresh 2 


* BONES, HOOFS AND HORNS. 


per 100 
Black hoofs, “per TOD. coccccccccscces 
Striped hoofs, per ton 
White hoofs, per ton 
Thigh bones, avg. 85 to 90 lbs., per 

100 pieces @100. 
Horns, avg. 7% oz. and over, No. 1s.300.00@325. 
Horns, avg. 74% oz. and over, No. 2s.250.00@275. 
Horns, avg. 744 oz. and over, No. 3s.200.00@225. 


BUTCHERS’ FAT. 


Edible suet 
Cond. suet 


GREEN CALFSKINS. 


5-9 944-12% 12-14 14-18 18 up 
Prime No. 1 Veals. .33 3.95 4.15 5.30 
Prime No. 2 Veals..31 3.70 3.90 65.05 
Buttermilk No. 1....30 3.60 ry “4 oes 
Buttermilk No. 2....28 3.35 
Branded Gruby .....19 2.35 2 BS 
Number 8....  .... At Value 


3.30 


CURING MATERIALS. 
Dbl. 
Bags 
In lots of less than 25 bbis.: Bbls. per Ib. 
Double refined saltpetre, granulated.. 6c 
Double refined saltpetre, small crystal 7%c 
Double refined large crystal saltpetre a 
Double refined nitrate soda, 


In 25 barrel lots: 
Double refined saltpetre, granulated.. 5%c 
Double refined saltpetre, small crystal 74c 
Double refined saltpetre, large crystal 84%c 
Double refined nitrate soda, granulated 3%c 


DRESSED POULTRY. 
FRESH KILLED. 


Fowls—fresh—dry packed—12 to box—fair to good: 
Western, 60 to 65 lbs. to dozen, lb...26 @27 
Western, 48 to 54 lbs. to dozen, lb...26 
Western, 43 to 47 lbs. to dozen, lb.. 25 
Western, 36 to 42 Ibs. to dozen, lb...23 
Western, 30 to 35 Ibs. to dozen, Ib...21 

rey Bah pkd.—prime to fey. —12 
Western, 60 to 65 lbs. to dozen, 

Western, 48 3 54 lbs. to dozen, iD. 
Western, 43 to 47 lbs. to dozen, Ib. 
Western, 36 to 42 Ibs. to dozen, mh. 
Western, 30 to 35 Ibs. to dozen, lb... 

Fowls—frozen—dry pkd.—fair to good—12 
Western, 60 to 65 lbs., Ib 28 
Western, 55 to 59 Ibs., 

Western, 438 to 47 lbs., 
Western, 30 to 35 Ibs., lb 

Ducks— 

Long Island, prime......... coe 


Squabs— 
White, 11 to 7. oo + to dozen, per Ib. 


65 
Squabs, 9 to 1 eo Ses 


February 25, 4 


LIVE POULTRY. 


Fowls, colored, per lb., via express... 
Turkey hens, via express 

Geese, via express E- 
Pigeons, per pair, via freight or express.45 5 


BUTTER. 


Creamery, 
Creamery, 
Creamery, sec 
Creamery, 


Extras, gathered 
Extra firsts 
Firsts 

Checks 


FERTILIZER MATERIALS. 
BASIS NEW YORK DELIVERY, ~ 
Ammoniates, 


<7. sulphate, bulk, delivered per 


Ammonium sulphate, double bags, per 
100 lbs. f.a.s. New York 


Blood, dried, 15-16% per unit 


~~ scrap, dried 11% ammonia, we 
B. P. L. f. 0. b. fish factory 


Fish guano, foreign 13@14% amm 
10% B. P. L. — onl, 


Fish ip events, yA ammonia, % 
a 0. b. fish f tory 


Soda liar in bags, 100 Ibs. apet.. 

=, , Ses 10% ammenia, 

wnnace unground, 9@10% ammonia.. 
Phosphates, 

oe meal, ered 3 and 50 bags, pee 


4 meal, raw 4% oe we nat per 


Acid phosphate, bulk, ak 0. > 
more, per ton, 16% fla 
Potash. 
Manure salt, 20% bulk, per ton...... 
Kalnit, 12.4% bulk, per ton.......... 
Muriate in bags, basis 80%, per ton.. 
Sulphate in bags, basis 90%, per ton.. 
Beef. 
Cracklings, 50% unground 
Cracklings, 60% unground 


Meat Scraps, Ground. 








Calfskins 


Specialists in skins of quality 
consignment. Results talk! Infor 
mation gladly furnished. 

Office and Warehouse 


407 East 31st St., 


NEW YORK, N. Y. 
Caledonia 0113-0114 

















Lincoln Farms 
Corporation 


Collectors and Renderers < 


Bones FAT se 


Manufacturer of Poultry Feeds 


Office: 407 E. 31st St. 
NEW YORK CITY 
Phone: ‘Caledonia 0114-0124 


Factory: Fisk St., Jersey City, N, 




















